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World’s Records Made on 
this Keyboard 


On this keyboard operators have made the world’s records 
for adding and listing 500, 200 or 100 separate checks. 
€ These records are shown in our book, “Champion Opera- 


tors,” free on request. 
@ Can you beat any of them—try it? 


BURROUGHS ADDING MACHINE COMPANY | 


Block H Detroit, Michigan, U. S. A. 
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WE 


solicit cor- 
respondence 
with dealers 
desiring a 
line of first 


class writing 

- CABLE ADDRESS 
machines, SALETYPE./ 
both new 
and 


second hand 


W. W. Ramer, 
Pres. & Treas. 


WE 


do business 
throughout 
the world. 
Our custom- 
ers are satis- 
fied buyers. 
‘Prices quoted 
| to THE 
| TRADE ONLY. 


e Nei Ge eee Write us. 


| 





309 BROADWAY, 














The 


Modern 
Business Necessity 


The famous Calculating Machine. Enthusiastically endorsed the 
world over. Rapid, accurate tnghe, ey le. Two models; ox 
is 


CAPACITY 999.999.999 


er finish, $10.00, prepaid in 


idized per finish, $5 ox 
ial Offer. Agents wanted 


xi 
U.S. Writetor Free B klet —y 


C. B. Locke Mfg. Co, 189 Walnut St., Kensett, lowa, 
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Remington Typewriter Type 
FOR THE TRADE. 
Highest quality. Sizes, shapes 
and ‘‘motion’’ correct. Sample 
Type sent upon request. 


Hillard Mfg. Co.,287Broadway,New York 


































11S A 
“RIGHT 
PRICE” 
HOLDER 


Sample holder to Dealers SOc. State make of machine- 


iT RETAILS ${ 50 a price all will gladly pay rather than be without it. 
FOR ONLY 6 Patented design. Great variety. Heavy nickel finish 
on steel. It is the handsomest and handiest holder made. The Circular Base 
stand isa beauty. May be placed wherever most convenient on de 


GOOD AGENTS WANTED IN EVERY CITY. fy 
Illustrated circular and price list sent on request. 100% NET PRO- Ay 
o 





FIT to DEALERS 





WRITE TO-DAY 


Clamping Attachments for nearly 
all makes of Typewritcrs = 
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oa? ERS BELL HOLDER MFG. CO. 








453 West Chicago Ave., CHICAGO, U. S. A. 





This shows attachment for the Oliver TAN 




















THE TENGWALL FILE 


1S UNLIMITED IN (TS is ot OF USEFULNESS 














mam FILE 


Insurance offices, underwriters 
t real estate and investment broke 
epa nplete set of maps up to 
with a minimum amount of labor. 


A new map can be inserted or an old one 
removed from any location in the binder 


at @ny time. 
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| SCRAP BOOK 
aft serra eg Powe: Keep your clippings assorted and indexed, 


paid invoices and voucher preserving them 


, ready for instant reference. By pressing a 


for tuture reterence i mpact CCessi Dit . . 
Porc =" thumb spring the file is opened and new sheets 


added or old sheets removed without disturb- 
ing any other sheets in the binder. 

Clippings may be alphabetically arranged 
or according to subjects under special division 
leaves with Subject printed on the tabs. 

















Write us for Catalogs pertaining to Files, Price Books, Binders and Ledgers 


THE TENGWALL COMPANY 


MANUFACTURERS OF LOOSE LEAF SYSTEMS AND DEVICES 
RAVENSWOOOD, CHICAGO 20 THAMES ST., MEW YORK 





























BUSH AND POWELL STREETS—LOOKING EAST. 





STO KTON AND CAL IFORNIA A STR EE TS LOOKING EAST. 
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SECOND AND MARKET STREETS—LOOKING WEST. 
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MARKET STREET, CORNER FIRST—MECHANICS’ FOUNTAIN 
SUPPLEMENT TO 
“OFFICE APIVLIANCES.” 


ce age >FRISCO—THE GOLDEN ¢ 
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BURNED DISTRICT—FROM VAN NESS AVENUE TO TELEGRAPH HILL. 
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PINE AND TAYLOR STREETS—LOOKING TOWARD MARKET STREET. 
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[ASON STREET—LOOKING DOWN MARKET STREET. ‘‘JAMES FLOOD BUILDING’? NOT BURNED. 











REFUGEES’ CAMP—JEFFERSON SQUARE. 
PROTECTED BY COPYRIGHT. 
THE OFFICE APPLIANCE CO., 
REPUBLIC BLDG., 


EN GATE OF YESTERDAY ere 
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TAPESTRY PILLOWS 


A New and I ery Attractive Post Card Novelty 
Put Out by the Souvenir Pillow 7 op Combany 











The Souvenir Pillow Top Co., 320 Broadway, New York, has 
added to its line an entirely new and very attractive pillow cush- 
ion which is represented in the accompanying illustration. The 
Pillow is made of Tapestry Leather and contains fifteen well 
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selected views and sayings, hand painted in oil, to represent a 


pce eaahtanat series of post cards laced together. The tapestry leather will 


ive’ Fine —> 


not fade as the regular post cards are apt to do. The pillow 
is made up for filling, and is front and back stitched with leather 
fringe. It sells at retail at $1.50, at which price it gives prom- 
ise of becoming a very ready seller. The trade price is $9.00 
per dozen. @ Tapestry leather souvenir post cards are made 
by the same concern, which now has over Ioo special designs, all 
beautifully colored, ready for the market. 
ing the “‘Sea Girls” series, sell at $18.00 per Ioo0. A sample lot 
of 100, assorted, will be mailed postage prepaid on receipt of 
$1.80. Additional information will be sent on application. 


These designs includ- 


=<"S $ THE SOUVENIR PILLOW TOP CO. 


320 BROADWAY 





NEW YORK 

















































“Try a Hotchkiss and 
You'll Buy a Hotchkiss” 


Whenever you need something to fasten 
papers together, and you want the work 
SECURELY, NEATLY and QuicKLy DONE 
you'll find that nothing quite equals the 
HOTCHKISS—a machine which is per- 
fect because of its wonderful simplicity 


The Hotchkiss No. 1. 





The Hotchkiss No. 2. 


Hotchkiss Automatic Paper Fasteners and Tag Machines 


are ‘fool proof.'’ Their strong and scien- 
tific construction appeals to all business 
men, bankers and accountants as the best 
device made for all purposes, office, store 
factory or school use. 

@ Not only a business necessity but made 
handsomely enough to be an ornament to 


any desk. 
+ 
Alex. H. Irvin Company, Inc. 
Sole Dealers for the United States and Foreigu Countries 


CURWENSVILLE, PENNA., U.S.A. 
** The Sun Never Sets on the Hotchkiss ”’ 


because it's used all over the world—in every clime 
every country, for all kinds of fastener purposes 
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The Hotchkiss No. 3. 














Automatic Tag Machine. 
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Ohe 
BROADWAY - VENDOME 
HOTEL 


BROADWAY AND 4ist STREET. NEW ‘YORK. 














European Plan. Absolutely Fire Proof. 
A First-Class Hotel at Moderate Prices. 


Subway Station—One Blocx. Grand Central Station—5 Minutes Walk. 
City Hall—Eight Minutes. Lower Section—Eight Minutes. 
Within Two Blocks of Fifteen Prominent Theatres. 
Center of Shopping District. 


Single Rooms, near Bath . : . $1.50 per Day 
Single Rooms, with Bath . ; . $2.00 per Day 


SEND FOR BOOKLET. 


BROADWAY-VENDOME CO., Proprietor. 


E. S. CROWELL, General Manager. 
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The /mproved Majestic Ledger 











EASILY THE BEST LEDGER BUILT 


The great strength of the mechanism, the expansion of over 100%, the handsome binding and the perfectly formed 
aluminum back—light but strong and durable—are features of the MAJESTIC not existing in other ledgers 











ST. LOUIS Sieber @ Trussell Mig. Co. NEW YORK 


——— 

























BERKSHIRE 
TYPEWRITER 
PAPERS 


The best and most complete line manufactured. Cover every need for extra light, 
light, medium and heavy papers, including the best and cheapest fabric surfaced 
papers in the market. c. A New Line of seven fabric finished papers, all white, 
just out. @, Berkshire typewriter papers are the best for every dealer to handle, 
veel they are strictly reliable, give perfect satisfaction and therefore sell rapidly. 














Write us for samples, select the various papers best suited to your trade and send us your orders. 
We will furnish sample books of the papers selected, with your card oncover. @ Please consider— 
your entire line from one source, in one shipment and put up in boxes of uniform style. This should 


interest every enterprising dealer. 


EATON-HURLBUT PAPER COMPANY 


TYPEWRITER PAPER DEPARTMENT 
P. O. Box 732. PITTSFIELD, MASS. 
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if -’ Supremacy 
| Absolutely £ 
Demonstrated 


The World’s Championship and the 
American Championship Trophy 


; offered by the publishers of 


i “OFFICE APPLIANCES” in the speed contests at the National oA 
“1 Business Show, Chicago, were won by Miss Rose L. Fritz, on the % 


| UNDERWOOD 
, TYPEWRITER. 


Rane all previous records. Three out of the other four contests entered 


were won by UNDERWOOD OPERATORS 
This proves absolutely that our claims 
for Underwood speed and accuracy are 
fully warranted, and it should convince 

you that the Underwood Typewriter is 


the machine for your work. 


Certainly you will never get the best results from 
your Typewriter Department until you own one. 


UNDERWOOD TYPEWRITER CO. 


241 BROADWAY, NEW YORK 
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Branches in all principal cities 
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ay-Sholes 


Burge Guide—Ma 


Platen Lifter 


Left Paper Finger or Guide in as 


Bad 


Pointer That Always Tells “Where” — 
Left Margin Stop 
Tab Stop 


Scale Pointer 


Shift Lock 


Left Shift Key 


Line Lock Release 


it writes underneath the platen, called ‘‘blind writer” 
but the real value of a typewriter 
More good, clean, 


YES, and ‘‘out of date 


is not in what it is, but in what it does. 
clear-cut work can be turned out on a Fay-Sholes typewriter, 
with less effort and in less time than is possible on any other 
machine. Why? Because seventy-five to ninety-five per cent. 
of a writing machine's efficiency is in the keyboard. Without 
a proper, well-balanced, responsive keyboard the typewriter 
operator labors against as much 
of a handicap in writing as a 
thoroughbred race horse would 
in trying to a record 
run over a rough country road. 
The keyboard of every Fay- 
Sholes typewriter is given 
great care and attention before it leaves the factory, 
that each and every «key has a uniform and even depression ; 
so that every key is in its proper position and will stay 
there during the life of the machine; so that the shift for 
writing upper case characters requires but a touch and returns to 
its normal position quickly; and last but not least, so that the 
space key is in harmony with the whole—that’s why the key 
action on Fay-Sholes typewriters is light, so light you can tell it 
by the ‘‘feel."’ You don’t have to use a weight or spring balance 


SALESME 


make 


WANTED 


liable man. 


sO 






typewriters. 





Typewriter 


kes Paper Feed Smoothly 


Line Space Lever 


—— 


- Line Space Gauge for 1, 2, or 3 
Spacing 


Right Paper Finger or Guide 


Detent Brake for Writing on Ruled 
Lines 


Right Margin Stop 


Right Release Lever and Tabulator 
ey 


Ribbon, Either Regular or 2 Color 


| 


Ribbon Reverse 


Right Shift Key 


to convince yourself against the judgment of your fingers; the 
keys start easy and without stinging the tips of the fingers, and 
if you use a Fay-Sholes ten hours a day, you won't be tired at 
quitting time. Compare for yourself the convenient standard 
keyboard and easy, rapid, elastic key action of the Fay-Shole; 
even under the demands of the most 
expert—compare it the 
keys heavy and cumbersome in operation, retarding the speed 

of the operator, complicated 


with an extra amount of shift- 


that never ‘“‘fights back”’ 


with other kinds—unwieldy in size, 


One wide-awake hustler in every County ing, uneven keyboards, light 
to take orders for easy-selling Fay-Sholes : > aomde say 
Liberal proposition to a re« in the center and heavy at 
Write today. the edges, fast in places, 
Mention (Office . 
slow in spots, is it any won- 


der that the Fay-Sholes has a 
world-wide reputation for being the fastest typewriter made? 

Because we devote a lot of time and attention to the keyboard 
of the Fay-Sholes typewriter does not mean that the rest of the 
machine is made and assembled with any less care. Although 
the Fay-Sholes has from 400 to 1400 less parts than any other 
machine made with a standard keyboard, it has all the desirable 
od operators, besides special advant- 


ao 
x 


features used or wanted by 


ages for special work, billing, etc. 


The Arithmograph Company 


NEW YORK OFFICE, 287 BROADWAY 


MAJESTIC BUILDING, CHICAGO, ILL. 
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F. D. WATERMAN 


PRESIDENT AND TREASURER 
L. E. WATERMAN CO. 


New York, N. Y. 
OFFICE APPLIANCES 
See Page 57 
June . . 1906 
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The Birth of Typewriter Fraternalism 


VOL. 4 

There is a st if an old man who had seven 
sons, were always quarrelling among them 
selves, ail of wh was a source of great griel 
to the father One day he called them all to 
him and showed then t bundle of sticks bound 
firmly together. He offered to give his estate to 
that son who | break the bundle, so each 
son tried in turn, it the sticks could not be 
broke Then the old man untied the bundle 
ind easily brok« sticks one by one, saying, 
‘As long as they bound together they ca 
not | broken, sf parate them and see how 
easy it is.’’ 

[his simple sto carries a strong moral in 


business as well as in private life. In unioa 
there is strength. Whenever we see men meet 
to discuss common points of interest in their 
trades, we are bound to see good results shared 
in common. And since this 1s true of all other 
industries, there is no reason why it should not 


be true of the typewriter industry, where, how- 


ever, it has been apparently lacking. 


The Value of Co-operation. 
Codperation and its value has been recognized 
all the lines of commerce, where as 
formed through the 
which men get together to discuss existing evils 
which are common to them all, and to devis« 
means for overcoming them, the basic idea being 
that, what is evil tor one is evil for all 
what will help one will help all. It is rather re 
markable to note that the typewriter industry, 


in almost 


sociations are medium of 


ana 


without doubt the greatest of the office ap 
pliance industries, should have been so slow to 
recognize this fact Furniture, loose-leaf and 
stationery manufacturers and retailers have 


their local and national organizations, yet up to 
date the typewriter interests have held aloof 
from one another, regarding each other with a 
sort of unexplainable enmity for which there is, 


as a matter of fact, no genuine good reason. 


But there are signs of a change of heart, and 


good signs they are, all of which will make for 
better fellowship, cleaner and greater net results 
for all, 
Cliques Breaking Up. 
rhere are many advantages to be derived by 
the typewriter fraternity through a better un 


Z another’s general interests, 
and it has remained for the Metropolis of the 
West initiative and 
front in this work of regeneration. The oc- 
first time in the his 
re the managers of com 


derstanding of one 


take the step to the 


be recited :s the 


tory of the business wh 


peting companies came together and got a 
quainted, one with another, not merely in a for 
mal gathering where each laughed at the other 
inwardly, or were they overguarded in their r 


marks lest they ‘‘give something away.’’ Each 


individual enjoyed th roughly the sincere ré 
marks of the others and in turn assisted to mak« 
the event memorabls n the history of type 


writer selling. 


Speed to a Parting Competitor. 


The occasion to which we refer was the recent 
gathering of the ( ago managers of 
various writing machine companies at ‘‘ Ds 
Jonghes,’’ a well ywn feasting place, in re 
sponse to a call issued by the local ‘‘ Type 
writer Manufacturers’ Traffic Committee,’’ the 


being presented by the departure f 


occasion 


Mr. F. E. Van Buskirk, the popular manager of 
the Remington 1 ewriter Company’s Chicago 
office, prior to his taking up an executive posi 
tion with the same npany in their home office. 
Recognizing the many qualities of this gen- 
tleman, his brother managers in Chicago took it 
themselves to invite him to a little fare- 


upon 
well dinner and t 
new undertaking. 


sh him God speed in his 


While the event had a formal external 
appearance, the soul of it filled with a 
warmth of fellowship and good cheer heretofore 
never witnessed among body of type 
writer men representing 80 many difterent ¢om- 
When the evening’s entertainment had 
drawn to a close, each man that he 
knew the other tellow better, and many were 
surprised to learn that their competitors were in 
many ways human spirit of 


very 
was 


such a 
panies, 


confessed 


beings. ihe 


‘*cooperation’’ was strongly voiced by every 
man present, and it was learned that a lot of 
ideas might be exchanged without giving away 
any honest business secrets, as weil as that a 
lot of ‘‘tips’’ could be handed around which 


would prevent the other fellow from suffering a 
disaster upon the same rock just bumped into 
by his fellow manager. 

The dinner was attended by the following gen- 
tlemen, representing the interests indicated: 

Fr, E. Van Buskirk, ‘‘ Remington.’’ 

John S. Bayes, ‘‘ Remington.’’ 

J. H. Newport, ‘‘Smith Brothers.’’ 

I’. L. Sholes, ‘‘ Monarch.’’ 

W. G. Lenderson, spokesman, 
mier.’? 

O. T, Owens, ‘‘ Blickenderfer.’’ 

C. E. L. Clark, ‘‘ Fox.’’ 

P, K. Pennington, ‘‘ Oliver.’’ 

C. B. Price, ‘* Fay-Sholes.’’ 

L. D. Camps, ‘*‘ Underwood.’’ 

The artistically printed menu bore the photo- 
graph of Mr. Van Buskirk as well as the sig- 
nature of each of the above named gentiemen, 


‘Smith Pre- 


The Pipe of Peace. 


During the course of the evening 


were passed around, but ‘‘ Van’’ 


cigarettes 
refused to in- 


dulge, advising his brothers that he would 
smoke a cigar, a pipe or anything else, but a 


cigarette never. One of the party, with an eye 
for the humorous side of things, immediately 
bribed a waiter to sneak out and get a ‘‘corn- 
cob’’ and a bag of tobacco, which was soon put 
before Mr. Van Buskirk, who immediately 
grasped the spirit of the thing, filled the pipe, 
lit it, smoked it, and passed it to his co-managers 
as the pipe of peace. The incident will never be 
forgotten by all those who were fortunate to be 
among the party. The incident will prove to be 
the typewriter man’s ‘‘ pipe of and we 
believe it will certainly occupy that place in the 
history of typewriter selling. 

Here is the beginning of a new era and, as one 
of the above gentlemen puts it, ‘‘ Those who at- 
tended this little able to look 
back in years to come and remember this event 
as the beginning of a brighter, better day for 
the great family of men who are engaged in the 


writing machine trade.’’ 


pe ac e,’? 


dinner will be 


The Old and Wrong Idea. 

We need not 
dustry to find men 
hibited from ‘‘ mixing’’ in any 
competing members of other 


organizations, and it has often been re 


veterans of this in- 
positively pro- 
way socially with 
typewriter selling 
orted that 
ntinue so- 
long-time family 
friends were en- 
gaged with a 
competing company. Such ideas are, of course, 
narrow, but very wrong, and if 

lo anything at all, it 
side of a man’s 


turn to the 


who were 


managers have been requested to disco 
and 


these 


cial relations with old 


friends simply because 


in the same general business, but 
not only very 
their enforcement tends to 
tends to bring out the sullen 
nature and make him rebellious. No man who is 
true sense of the word, will stand 

! ily sort 
who have a place in this business. There is no 
reason why men can’t enjoy each other’s society 
even if engaged in the same lines of work with- 


1 man in the 
for such orders, and real men are 


; 


out doing injury to the interests they represent, 
and there is every reason why they should do so. 


What Benefits Accrue. 

There are a number of very important evils 
which all typewriter managers have to contend 
with, and it will be necessary to mention only a 
few here in order to show why managers in all 
the larger cities of the country should get to- 
gether and then to discuss not their individual 
interests, but the things which are of a broad 
interest to the typewriter industry as a whole. 


The Machine on Trial Evil. 

Every manager has been “p against this propo- 
sition in the past and will be in the future. 
There will always be machines put out on trial 
and it is right that a man should look into what 
he is buying, but the trial evil can be greatly 
cut down if all companies will get together and 
establish a limit for that trial, and then stick to 
that limit. As it now is, and this is a condition 
very prevalent in some of the larger cities, many 
‘*fake’’ business concerns start up, ask for a 
machine on triai, keep it a month, then get one 
of another make, keep that a month, or until it 
is taken away, and go on repeating this same 
operation. These fakers ought to be reported to 
a central bureau. If there is a sale, some com- 
pany will get it; if not, better not fool with the 
matter, as there is nothing in it for anyone. 
Under the present existing conditions one com- 
pany gets fooled, then laughs at the next one to 
suffer similarly, and then both the former laugh 
at the third. 

A little coéperation would prevent all this, and 
as things would even themselves in the long run, 
not only would no one company suffer, but all 
would be gainers. 

The same is true here. Many institutions rent 
machines all the year long without ever paying 
a single penny for machine expense. Reporting 
these dead beats to a central office and placing 
all the various local typewriter interests on their 
guard would root out this evil. 

Stolen Machines. 

In the last issue we reported an enormous lot 
of stolen machines. Much of this evil could be 
overcome and the thieves driven into the sea, 
or at least out of the typewriter salesman’s 
ranks, if managers would get into the habit of 
reporting any crooked work and thieving. As it 
is now, the thief feels perfectly safe in ‘steal- 
ing a machine from one concern, then getting 
‘*fired’’ and going across the street to a com- 
petitor and securing another position to do the 
same thing there, for he knows full well that 
one manager won’t tell another any of these 
things. This lack of codperation, this absence 
of fellowship, of getting together, hurts you all. 


On With the Work. 

We hope that the example set by the type- 
writer managers of Chicago will be followed by 
those in other cities, and we express the belief 
now that we will soon have occasion to report 
similar meetings in other parts of the country. 
Let the good work go on. It will make better 
men of you all because it will make you broader 
men. The old idea is wrong. Get together, 
coéperate, promote fellowship and brotherhood. 
You will be surprised what different men it will 
make of you not only in your own eyes but in 
the eyes of the world in which you werk, as 
well as in your standing with the powers that 
be. This industry of yours is too closcly 
wrapped up nowadays with the whole scheme of 
office appliances to live apart from uny of its 
various branches or its competitors. 

How puny the influence of any one state in 
the union in any direction compared with that 
which all the states as a unit can exert! Re- 
member the bundle of sticks, 
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Typewriting and Telegraphy 


YPEWRITERS are as much a re 
quisite in telegraphy today as pens 
fifteen ago. 
thing of the 


and ink were years 
Today the 
past so far as rapid telegraphy is 
Within a little more than a decade 
there has been a complete revolution in the 
method of handling commercial telegrams and 
press matter, all due to the typewriter and Phil 
lips Code. In 1890, when telegraphers generally 
began using typewriters (although they were 
used by many long before that), there were cer 
tain of the ‘‘old guard’’ who foresaw disaster 
to the telegrapher if the typewriter became a 
fixture. They claimed it would reduce the num 
ber of operators necessary, and finally pooh 
poohed the use of writing machines as a fad. 
Others warned the younger and more enthusias 
tie of the profession that they were cutting their 
own throats and would eventually reduce sala 
ries by learning to ‘‘typewrite.’’ But, like 
most good things, the typewriter came anyway. 
It did permit of much faster and more legible 
work, but it did not reduce the number of 
telegraphers necessary. In fact, the telegraphic 
business of the country increased so rapidly that 
the saving of time effected by the introduction 
of typewriters and the Phillips Code, which 
came with them, made no appreciable difference, 
and a good telegrapher may obtain employment 
at the ruling rates of remuneration—such as 
they are—at any season of the year. 


pen is a 





concerned. 


When Edison Wrote. 


In the old days of the gilt-edged pen operator, 
when such men as Thomas Edison wrote in 
‘*copper plate,’’ and before the use of type 
writers and Phillips’ Code became a factor in 
handling telegrams, forty messages an hour was 
considered quite good; fifty was excellent, and 
sixty was on the verge of remarkable. In these 
days of hustle and get there the utmost brevity 
is used. Modern typewriters and ‘‘cutting them 
up,’’ or codifying messages has made the trans 
mission of forty per hour very ordinary; sixty 
an hour very good, but eighty has been main 
tained for hours at a time, and in some in 
stances where manifold copies are filed (making 
necessary only a single transmission of the body 

the address and signature taking very little 
time) over 100 an hour have been recorded, In 
handling press dispatches the possibilities for 
high speed are much greater, as there are ab 
breviations for practically all the short words, 
and combinations of abbreviations for groups 
of from two to five or six long words. Prior to 
1890 press operators as a rule still used the pen 
and pencil and the was not so freely 
handled as it is today, when every first-class 
operator has his typewriter, and men of the 
best ability are selected to do the transmitting 

men who can save a few seconds of time here 
and there by intelligent codification and in a 
night’s work frequently handle 20,000 words. 
On the western single wire of the Associated 
Press, which runs from Kansas City to Denver, 
and on the Southern circuit from Memphis, 
Tenn., to the Southwest—considered two of the 
most rapid circuits in the world—as high as 
24,000 words have been transmitted in eight 
hours. Such a thing would have been an utter 
impossibility without the aid of the typewriter 
and the code. Maintaining an average of 3,000 
words to the hour means that, exclusive of stops 
caused by handling necessary ‘‘schedules’’ and 
telegrams, and not counting ‘‘breaks,’’ the 
sender must keep up a rate of fifty words per 
minute, and the men on record who can trans 
mit over fifty words in sixty seconds without 
the aid of the code are less than two dozen. 


Some Furnish Typewriters. 

The press associations furnish their men with 
typewriters, but the commercial organizations 
do not, hence there is a backwardness among 
the latter class toward using machines that 
would not be in evidence if the purchase price 


code 


did not of necessity come from their meager 
From time to time during the past 


salaries. 


By F. M. McClintic. 


few years one of the two big companies has 
issued strict orders that all messages shall be 
copied on typewriters. Had this order been ac 


companied by the glad tiding that typewriters 
would be furnished by the company, the general! 
public would never get another telegram writ 
ten in ink. As it is, there is a skirmishing 
among typewriter agencies in the rental busi 
two, until the order has 
telegrapher, who can 1! 


month or 
cooled, and then the 
afford the expenditure even for rent, goes back 
which is more laborious 


ness for a 


to the use of the pen, 


but less expensiv e. 


Mechanical Telegraphy. 

In recent years systems of rapid 
telegraphy have kept the nervous members of 
the profession all a-tremble for fear that, like 
the predictions of the ‘‘old guard’’ regarding 
the typewriter, machinery would permit of such 


various 





ky. M. MeCLINTI¢ 
rapid transmission that they would lose their 
jobs. The one system which seems to have 
made any lasting inroad upon the old reliable 
Morse way is the English Wheatstone, which 
was adopted by the Western Union Telegraph 


Company many years ago and is still used to a 
their overland day circuits. 


certain extent on 
Although the Wheatstone system handles tele 
grams like a sausage mill does meat, it is less 


dependable and walks with the Morse system as 
a very erutch. In the first place, boys 
and girls who are not necessarily telegraphers 
‘punch’’ and transcribe tape. 
are poorly paid and nat 


necessary 


are employed to 
They lack experience, 


urally do not exert the intelligence that the 
higher grads of employees do. After the 
laborious process of transcribing or ‘‘ punching’’ 


from the original to tape, the latter is run over 
the Wheatstone circuit at a high rate that 
no telegrapher could read the dots and dashes, 
yet it prints at the other end of the wire and is 
then ready for the more laborious transcription 
in type or longhand again. Adherence t 
‘copy’’ is an ironclad rule laid down by the 
companies, and if the youngsters had the judg 
ment to correet errors when noticed, they would 
If a mistake is too 
glaring, a chief’s attention may be called to it 
Then the message is held up and a ‘‘service’’ 
telegram sent back to the originating point for 
sometimes takes several hours 
‘service Meantime 
his telegram 


Stu‘ h 


not be permitted to do so. 


a eorrection. It 
to get a reply to such a 
the sence r blissfully 
has been delivered. 


**Bonus’’ Work. 
Morse 


system, 


imagines that 


what is com 


**bonus,’’ 


On the overland wires 
paratively a new known as 
Only expert Morse men are employed in 


rate of 


exists. 


such service and the highest possible 


speed is maintained. For instance, the 


man’s day’s work consists of handling 250 mes 
sages. He may do this, if wire conditions aré 
favorable, in three hours, after which 
be released from duty, or remain and receive a 
penny each for all messages handled abi 
250 limit. Mistakes are more easily corrected 
on the Morse wires, as, if the receiver does 
comprehend the meaning of a word or sentence, 
he asks for an explanation from the sending 
operator, who either straightens matters t o1 
returns the message to its starting point for an 
immediate correction. The operation is quicker 
and more intelligently handled. 

Improved Systems. 

In the opinion ot experts there 1s at least ne 
system superior to the Wheatstone, although i 
has never been adopted by either of the tw 
big commercial companies. This is the Phillips 


Automatic Telegraph, which, although much 
proved today, was used quite successt ly il the 


latter days of the old United Press news servic« 


It is rather a simple method of reading Mors: 
by sound instead of copying from tape, as is 
‘dione on the W heatstone system. By the Wheat 


stone method twenty-five or thirty messages 
hour is considered an average. By the Phi 
system the speed can be regulated to suit the 
ibility of the receiver. Sound reading is 
doubtedly easier, quicker and safer than 


ing from tape, hence it is considered strangs 
many that the saving of time has not caugh 


of the tele 


enterprising eyes of the management 
yraph companies. 

The Barclay system was expected, a year ago 
to revolutionize the telegraph 
doubtedly is a cleverly constructed 
but it has not been generally adopted. 

A great deal was expected of the Wright sys 
tem as another method of 
graphically. It has many 
it has not robbed the telegrapher 
tion and perhaps never will. 

The Yetman typewriter, on which Morse cha: 


1+ 


service, 


mechanism, 


hustling matters tele 
points of merit, but 


of his avoca 


transmitted keyboar 


acters wert through a l, 
lingered with us for awhile, but did not meet 
the success it deserved. Intelligently sed, it 
eased the burden of the telegrapher, but it was 


abused, as in the Phillips code, and is on 
decline. 

Patrick B. next to 
perhaps the premier telegraph inventor, is sa 
auto-dot transmitter, 


Delaney, who, Edison, is 


to have perfected an 


which much is expected. It is safe to say, how 
ever, that the old Morse way will continu 
show the way Human intelligence hangs 


terminedly to its rights in the telegraph 
although the tim: 


printing telegrap! 


some sort 


may come when 
will be generally adopted 


long circuits, the business of the count: 
grow with the progress of inventior 
Pen vs. Typewriter. 
Although there were many errors—amusing, 
perplexing or therwise—in the old davs 


pen, the typewriter with its high speed, 


with lack of intelligence in the use of code and 
the greater | siness of the pre sent ay, as 
increased the ave rage of errors ten-fold. [rans 
position of letters, lack of punctuation and vari 
ous other causes contribute to the troubles that 
the law departments of the telegraph com] es 
ire eternally wrestling with. When a mal 
orders a case of fresh fish and receives a I 
fish instead he goes after damages. It is 

to say that such an error is the result of 


lessness on the part of the ser 
ie typewriter if more gé 
‘ : 


lessen the 


writing or care 


ing operator, 


ally used would tend to 


such mistakes ack of punctuatiol 

causes the recipients of telegrams more vex 
these days than even the heartbreaking vs 
that sometimes eur. In the crowded cor 

of overland wires every conceivable met} 
saving time ar getting rid of the business is 
taken advant f Although the use of 

n commercial work is strictly forbidden, 
rule is little regarded and the shape in whicl 
**bonus’’ work is sometimes literally ] mped and 





the wire would cause 
days of Edison, Phil 
others to gasp in 
required to 


thrown at he other end ol 
the expert penmen of th 
lips, De Graw, Boileau and 


amazement. The company is not 


transmit punctuations unless tuey are paid for 
something which is rarely done. So, in the 
haste to get clear’’ when the operators omit 


all punctuation, as will be shown by an example 


below, the officials do not complain. 


Errors in Punctuation. 


Here is an original sample which came unde1 
the writer’s notice: ‘*We are happy wish yo 
were here cold much love.’’ Before this tele 


gram dropped into the vortex of lightning it 
was punctuated like this: ‘‘We are happy. Wish 


you were here. Cold. Much love.’ 
An error that is very common in New York 
is the transformation of the name of Theodore 


Price into ‘‘ The Order Pric When an opera 
tor’s mind goes ‘‘woolgathering’’ he copies m« 
chanically; hence it is his brain and not th 


typewriter which is responsible for such mis 


takes as the above. 

4 New York brokerage house received some 
‘gossip’’ from Chicago reading: ‘‘ There is a 
certain element in the market working quietly 


to KAG the KIG shorts This was another 
instance of bad writing, for which the typ 
ariter was not to blame. The correct raadin, 
was: ‘There is a certain element in the market 
working quietly to BAG the BIG shorts.’’ 


‘*‘The A. A. Gill & 
delivery clerks a deal 
New York one day 


a few years ago. Up-to-date directories and 


4 telegram addressed to 
Pie Company’’ 


of trouble on its arrival in 


caused the 


telephone books, and musty copies of those of 


years gone by were searched in vain for such a 
name, Fina when no such firm could be 
located on Manhattan Island, in Brooklyn, Jer 
sey City or any of the surrounding suburbs, a 
telegram of inquiry to the originating point 
disclosed the informat that the proper ad 
dress was ‘‘The A. A, Gillespie Company,’’ and 


was then quickly made. The Morse 
combined are identi 
hence the mistake 


the deliver 
characters ‘‘e’’ and ‘*s’’ 
eal with the character ‘‘ &,’ 
of a mechanical operator. 


Work. 
handled altogether 
mistakes are 


Student 
When press dispatches are 


by regular press operators, the 

comparativel few. It is when a ‘‘special’’ 
item originating at a provincial station, wher 
the operator is sometimes little more than a 
student, nderpaid and inexperienced, that it 
receives some frightful mutilations. One ol 


Press offic 
ago, reading: 
here tonight for ai 


hrough the Associated 
Tenn., a few 
was arrested 


these came 
at Memphis, 


** John Smit) 


vears 


OFFICE APPLIANCES 


the punk 
‘shoving 


against him was, in the language of 
dollar and unauthorized greenback, 
of the queer.’’ 

There had been a train wreck on a 
road near a country station one night last year. 
The rural correspondent had never been given 
such an opportunity to spread ink before, and 
perhaps never would have it again, so he un 
leashed his long-slumbering lead pencil with a 
will. There were a dozen or more persons killed 
in the wreck and the correspondent wrote six 
x eight thousand lurid words of description, 
devoting more space to decoration than to salient 
letails. He took his notes to the little box 
car that served as a station and which was pre 
over by a sixteen-year-old boy. rhe 
youngster had left school when but twelve years 
1f age and naturally had skipped some educa 


western 


sided 


= 
tion. He was also very new to the telegraph 
business. When the correspondent began heap 
ing up ‘‘copy’’ the boy called Kansas City and 
leveloped a violent perspiration, despite the 


fact that it was a cold night. Here are some of 
the things which almost paralyzed the Kansas 
City operator and caused the eastern editors to 
say things in vain: 

‘*The toss of life will be 
Kansas City operator was an old-timer, so he 
did not let that get away. He made it 
‘*The LOSS of life will be ENORMOUS.’’ 

‘*The trains were sunning at a tessific speed 
and the spock could be heard for mites.’’ Thai 
was another one that the Kansas City man was 
equal to. He corrected it to read: ‘‘The trains 
were RUNNING at TERRIFIC speed and the 
SHOCK could be heard for MILES.’ 

There were worse paragraphs than 
some of them too dense even for the old-timer, 
who passed them on to the editor. The latter is 
said to have uttered words that the dictionaries 
do not contain. All night the perspiring boy 
abored until it was time for the eastern papers 
go to press, when they sent word, that was 
entirely lacking in religious sentiment, to ‘‘ chop 
it off.’’ The boy had succeeded in transmitting 
2,000 words—an amount which an expert 
have taken care of in less than three 
quarters of an hour with the Kansas City man 
operating a typewriter and understanding code. 


The 


enosmous.’’ 


read: 


these 


+ 
LO 


about 


would 


Telegraphy Assists Many. 


Telegraphy has furnished many of the 
brightest minds in the business world today. 


There is a brightening influence about it that 
trims the rough edges and sharpens the intel- 
lect, and which stimulates a desire for greater 


ichievement. The president, vice president and 
general manager of the New York Central Rail 

Company; the president of the Chicago, 
Milwaukee & St. Paul road; the same officer in 
command of the Southern Pacific road, and also 
of the Kansas City, Mexico & Orient Rail 


road 


that 


ll 


way, are all telegraphers. P. V. De Graw, fourta 
assistant postmaster general of the United 
States, and his predecessor, Robert J. Wynne, 
now United States consul to London, are old- 
time telegraphers, who were considered ‘‘gilt- 
edged’’ in their day, and who still cherish an 
affection for the profession that graduated them. 
Andrew Carnegie, it is well known, began life 
as a telegraph messenger. R. D. Blumenthai, 
editor of the London Daily Mail, was one of 
those telegraphers who lost their positions in 
the great strike of 1883 and later an employe 
of the United Press in New York. His London 
letters to a New York periodical are considered 
the best that come from the other siue of the 
water. Frank A. Munsey, the publisher, began 
life as a telegrapher in a New England village. 
James Elverson, of the Philadelphia Press, 1s 
another ex-telegrapher. Guy Carleton, the au- 
thor; Harry de Souchet, playwright; William 
Gillette, the actor, now playing in London; 
Charles J. Glidden and George Kennan, writers 
and travelers; Gen. A. W. Greeley, chief of the 
United States Signal Service; John E, Wilkie, 
chief of the United States Seeret Service; Ed- 
ward Rosewater, editor of the Omaha Bee; for- 
mer Senators Lee Mantle, of Montana, and 
Cushman K. Davis (now deceased), of Minne- 
sota, are all graduates of the school of dots and 
dashes. Walter P. Phillips, the man who built 
up the best equipped press association of two 
decades ago and finally merged it into the Asso- 
ciated Press, is a telegrapher. Richard Sears, 
of Sears, Roebuck & Co., Chieago; Cyrus W. 
Strain, general passenger agent of the ‘Frisco 
railroad in Texas, at Fort Worth, Texas; E. P. 
Turner, general passenger agent of the Texas & 
Pacific, at Dallas, Texas, originator of the fa- 
mous motto, ‘‘No trouble to answer questions, ’’ 
for which his road is noted; Sir William Van 
Horne, of the Canadian Pacific, and other large 
railroad enterprises have answered their calls 
and ‘‘o’s’d”’ trains in their day. L. C. Weir, 
president of the Adams Express Company, can 
still read Morse characters, and there are hun- 
dreds of others equally prominent whose names 
cannot be reealled at the moment. 


A Stepping Stone Profession. 

Telegraphy is a profession that any boy or 
girl may well aspire to, but the remuneration is 
small and the hustler tarries no longer in the 
business than is absolutely necessary. As a 
stepping stone to greater achievements there 1s 
no profession that affords better opportunities. 
So-called colleges profess to teach telegraphy 
in from three weeks to six months, but the 
brightest pupil can hardly expect to be even 
fairly proficient in less than nine months or a 
year. Only in very rare cases has expertness 
been attained in less than three or four years, 


(To Be Continued.) 


The Golden Gate of Yesterday 


leged ‘shaving of the queen.’’’ John proved 
to be a terfeiter and the crime charged 
San Fra : that was is not. A new ’Frisco 
is to be | t in its stead, and a greater and 
grander city it promises to be 
The eyes of the world have been focused o1 


the terrible catastrophe meted out by the elk 


ments and the phenomer which destroyed this 
great city that laid its ndations at the er 

trance to the Golden Gate.’’ Great prospects 
were everywhere discernible for this wonderfu 
city, and at the height her prosperity she is 


no more r ither, the city is a thing of 
the past. However, if indications are true, 
i far greater metropolis w spring up instead, 


ind an in I I surpassing, pe I 


haps, anything possibl eretofore, will be seen 
rising trom t ishes i WwW it was. 

In the rel ding of rge tracts, such as 
was caused | the Ch go fire, the Baltimore, 
Ottawa or R ster fires, far greater improve 
ments are possible, and city is much the 
gainer in | ling arrang ents In the case of 
the sar Ir sco affair witl practically the 


+ 


entire ty Wiped out, it tands to reason that 


(See Supplement.) 


with the modern construction on lines 


proved suitable for such a city as San Francisco, 


more 


the new city will gain in many ways. 


Fright Brings Might 


t has been noted that a great exodus of popu 


ation has cleared the ‘stricken territory of 
many men, women and children, who will never 
return to the scenes again. However, the ity 
s too well situated and has too natural a loca 

yn, and far too much was and is now invested 


ere to allow those who built the city to desert 


this her time of need, and it is pleasing to 


that, for every person jieaving the territory 


er is attracted there for business purposes. 
herefore, the city will gain in the long run. 
for every person scared away i Dusiness man 
as taken his place, and if the commercial 
sts rebui he cit he social life w ‘ 
\s fitting se el I I f the world’s 


greatest fires, and recognizing the interest all 
our readers have there, both manufacturer and 
representative, we take pleasure in showing our 
patrons a series of pictures secured by us 
through the courtesy of a resident business man 
who, himself, lost everything he had, but whose 
credit was good enough to stand behind his 
efforts for the rebuilding of his interests and 
the upbuilding of the city. 

A careful inspection of the pictures will par- 
tially illustrate the terrible extent of the dam- 
age wrought through the earthquake, fire and 
dynamite. 

The scenes witnessed during this terrible or- 
deal and immediately following must have been 
heartbreaking, and in some cases, while appear- 
ing ludicrous, must have been terrible to suffer. 

We trust our readers appreciate our efforts in 
presenting these original and select set of views, 
and that those who have business interests in 
this field will not overlook the great opportunity 
presented to all in the rebuilding of a still 
greater and better ’Frisco. 
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Do You Spell With Your 


The subject of ‘‘ visible writing’’ or ‘‘ front 
stroke’’ typewriters and the value of this so- 
ealled feature as compared with the old style 
‘*blind writing’’ typewriters, has been discussed 
pro and con by writers all over the world. 

We have heard many good arguments in favor 
of the ‘‘front stroke’’ or ‘‘visibles,’’ but very 
few sensible arguments for the blind fellows, 
and it has taken a foreign subseriber of Office 
Appliances to come forward with a very sensi 
ble explanation of his opinions concerning the 
two features of modern writing machines, 

Aside from this, our correspondent comments 
upon this publication, criticises his fellows 
abroad and explains some of the difficulties ex 
perienced. by American manufacturers in doing 
business in foreign countries. 

His communication is as follows: 

‘*T am a typewriter man of eleven years’ 
standing, and have read your journal from the 
first. One thing stands out very prominently 
the difference there is between the conduct of 
the business in the States and at this side. The 
adoption of your American methods would be 
impossible and useless here. Strange as it may 
appear, the enthusiasm which you display across 
the pond, and which is looked on as the proper 
temperament, would in this country create con 
siderable suspicion and a conviction that you 
were a little bit ‘off your rocker.’ We are a 
‘dour’ people here, and canny, oh so canny; any 
anything like enthusiasm, in speech especially, 
is ‘conseedered awfu’ freevilous.’ All the same, 
to me your paper (Orrick APPLIANCES) is helpful, 
and I have been much interested in noting that 
your articles on the ‘Trials of a Salesman’ re- 
veal exactly the same troubles we have here. 
These articles, the experiences of practical peo 


( Protected by Copy right.) 


ple, should be extremely helpful to the trade 
generally. I am also very pleased to see the 
articles advocating straightforward practices in 
the trade. I don’t know how it is with you, but 
in Great Britain the trade seems to have ab 
sorbed a considerable proportion of the wastrels 
and derelicts of the commercial world, and the 
methods employed are anything but straightfor 
ward or honorable—in fact, the greed for busi 
ness has become so great that it has acted dis 
astrously on the trade generally, and it sadly 
wants some strong hand to deal with it surgic 
ally. 
Blind Writing vs. Visible Writing 

matter in OFrFIice AP 
if ‘visible writing 


‘*Judging from the 
PLIANCES, it would seem as if 
machines’ had a great vogue with you, and | 
should be very glad to see an article from some 
expert in the matter dealing with the claims of 
visible writing. To my mind it would appear 
that the visible writing machine is all wrong, for 
the following reasons, viz: 

‘*All the functions performed by the 
handwriting, such as the formation of the let 
ters, the spacing between the words, keeping the 
lines straight, ete., etc., are transferred in type 
writing from the sense of sight to the sense of 
touch. Where the writing is easily seen it is a 
distinct disadvantage in that it prevents the 
operator concentrating his attention on _ the 
manipulation of the machine by the sense of 
touch. We do not spell with our eyes. We spell 
blindfold as well as seeing, and to be constantly 
inspecting every few words written, I! 
think, interferes very materially with the attain 
ment of efficiency. This is a notoriously evil 


eyes 10 


should 





Eyes? 


habit 
‘blind’ 


the ‘vis ’ and 


if not properly 


which pupils on both 
typewriters acquire 


guided, but infinitesimal a matter as lifting 
of the carriage of the blind typewriter has be 
come, it yet has some slight tendency to correct 
this evil. 

‘*Again, in handwriting the completed word 
presents itself to the mind of the writer, who 
traces it out with the hand guided by the eye 
whereas in typewriting the picture presented t 
the mind is a kind of diagram of the keyboard 
showing the spots, so to speak, where t letters 
which form the words are to be foun It is 
my mind, therefore, a matter of very great im 
portance for the operator to concentrate the 
mind on these diagrams in connect h the 
sense of touch, and dispense with the use of th 


eves alt ue the i 


‘Our idea here is that the visible writer in 


duces the operator to mix up the sens f sigl 
and touch, to the detriment of bot! \galn, 
appears to me that one of the greatest id 
vantages of the typewriter is the relief it affords 
to the eyes in that it renders unnecessary tl 
constant watching of the writing as when doing 
it by hand. I think this point alon 3; worthy 
of very careful consideration. 

‘‘T should be very glad to have an expression 
of opinion on these points from some expert visi 
ble writing enthusiast, also what is t ght 
your side as to the comparative structural dura 
bility of the two makes. It may interest yu t 
know that people on this side, but especially 
this particular country, expect a ty write! 
last them anywhere from ten to fit vears 


and the 
portant feature with us, 
4 CORRESPONDENT FROM Scr ko 


durability of the machine is a ry im 


The Typewriter of the Morrow 


Glancing back some twenty-five years, a quar 
ter of a century—it seems but yesterday—we 
recall that authorities upon the subject in 
formed us that ‘‘typewriters were in their in- 
fancy,’’ yet today we hear the statement made 
with even greater emphasis, and looking ahead 
another quarter we wonder if the moderns will 
ugain repeat to us, ‘‘The typewriter is an in- 
fant.’’ 

As we glance over the history made by the 
typewriter and note the struggles, efforts, suc- 
cess and progress, then see today on every hand 
the ceaseless onward march toward the goal, we 
find a wealth of illustrations productive of 
theories, tending to development which has a 
bearing of greater or less propertion on the 
whole and makes us curious as to the solution 
of the problem of the ‘‘ Typewriter of the Mor 
row.’’ 

The very success of the American business man 
today is the fact that he is never satisfied with 
what he has already mastered; he is alert for 
improvements, a shorter, safer, better method 
whereby his most valuable asset—time—can be 
placed above the petty details of business, and 
it is this restless energy, always striving for 
something better, aiming towards the saving of 
time and effort, producing competition that fur- 
nishes the powerful incentive which demands 
improved ways and means and facilitates the 
turning of the wheels of progress. 

The great complexity of interests makes the 
problem of the development of the future type 
writer a formidable subject, as the production 
cannot be for the class, but must, of necessity, 
be for the mass; the theoretical is eliminated 
and the practical adopted, through the fact that 
it is the necessities which crystallize efforts of 
many and eventualiy produces the finished 
product. 

The original typewriter which did write type 
had three fundamental features—the keyboard, 
the typebar basket, the cylinder—and around 
these features the battle royal has been waged. 
These have been attacked singly and collectively 
by inventive geniuses, and after the fray some 
of them were sorry looking sights; the keys were 


all mixed up, the typebars (long may they wave 
had landed in all sorts of positions, while the 
eylinder had somewhere between the 
twe; however, in some cases when the inventor 


finished the typewriter it, in turn, finished him. 


located 


Viewing the battlefield we find we have had 
up-stroke machines, down-stroke, 
type-wheels, type-cylinders, barrels, shuttles and 
sleeves; we have had the sliding typebar, the 
grasshopper typebar, the duplex (with its duplex 
keyboard, which required a duplex brain to run 
it), and the typewriter with the combination 
words ‘‘and,’’ ‘‘the,’’ ‘‘or,’’ ‘‘for,’’ ete., ete., 
as well as the automatic, which spaced properly 
and gave the ‘‘W’’ and ‘‘M’’ the only chance: 
they ever had to spreac’ themselves out on a type 
We cannot cal! them copies; they all did 
their little turn; they served some purpose; eat h 
had its good features. They made work for the 
patent attorneys and tool cutters and generally 
keeping money in circulation and, 
best of all, gave the typewriter man something 
to talk about. Now we have the front stroke, 
which bids fair to outnumber all the others it 
‘Birth Notices’’ 
frequently in the 


side-stroke, 


writer. 


assisted in 


we are to be guided by the 
which appear more and mor 
columns of Office Appliances. 
The typewriter graveyard contains 
graves—some of the victims never saw the light 
of day, others were with us but a short time; 
some won our hearts and favors, and monuments 
have been erected in their memory by their loyal 
friends, yet each and every one has done its 
part in the development of typewriter construc 
tion and perfection of the coming machine, which 
prove its right in universal use 
‘*The survival of the fittest.’’ 


many 


will some day 
to the title of 
Not that one particular make, with some par 
ticular name, will be adopted to the exclusion of 
all others, but eventually the construction must 
needs follow the demands, in the same manner 
as did the various assortment of keyboards be 
come ‘‘universal’’ in compliance with the de 
mand and requirements of the business world 
Originally the typewriter was designed for 
straight-line writing. Today the demand is for 
a combination machine, a letter-writing, card- 


writing, stencil-cutting, statistical, tal ating, 
manifolding and billing machine, without the sa 
rifice of an essential feature which has ide t 
correspondence machine invaluable, tomo! 
row we may expect to have additional demands 
made upon this busy little instrument 

There exists in the minds of many t belief 
that a correspondence machine must 1 essar! 
be in a class by itself, and a billing machine be 
something separate and distinct, but this is an 
erroneous impression. The machine of the future 
will be versatile and know no choi save that 
of serving the demands. 

‘*Necessity is the mother of invent . 
will be found that what has been thought impos 
sible will eventually be accomplished and grad 
ually the best in each class of mac}! W be 
wrought into one. Inventive ingenuit together 
with a more thorough understanding f he 
yarious requirements to which the typewriter 
must be subjected, will change the « re com 
plexion of the typewriter situation. 

The evolution of the typewriter w be fo 


lowed by the evolution of the type 
He must be alive to the requirements of the ex 
isting demands; he must learn to what uses his 
machine can be placed, and become a specialis 
in advising and suggesting the best methods for 
short cuts to adopt, even to outlining a system 
if necessary and thus open new fields and create 
new demands by proving to the cus r con 
clusively that the typewriter can b: sed in 
every branch or department of a. business houss 
The logical machine of the future w e tried 
out in the fiery furnace of practical results, and 
publie opinion will demand a standard machine 
as it has a standard keyboard, and is «de 
manding visible writing. The typew: f t 
future will be subject to changes in 
as radical as was necessary to prod I t 
stroke, as all classes of work are of equal in 
portan the logical machine wi indle all 
characters of work with equal effici Thus 
inventiy minds will eventually fir the best 
quickest and surest way which will 
the methods in use today in the sale a rehas« 
of typewriters, all of which will prod for us 


the ‘‘typewriter of the morrow.’’ 
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The History and Development of the Lead Pencil 


The first thing about a lead pencil is that 
there is no lead in it; that is, no metallic lead. 
The heart and soul of a lead pencil, commonly 
known as lead, is properly called ‘‘ graphite.’ 
[he mineral has three names: graphite, plum 
bago and blacklead. It is called graphite in 
scientific circles, phumbago by the custom house 
people and lead in ordinary parlance. 

There is not a very remote antiquity to the 
lead pencil. Some old parchments are known 
that were marked with lead ruling, but this 
must have been metallic lead. LeMoine, a 
writer of the year 1537, speaks of documents 
marked with graphite. Other writers have 
found papers which were evidently written with 
a piece of graphite ins rted in the end of a 
stick. This shows the evolution of the pencil, 
beginning with the use of a piece of graphite 


in connection with a stick. 


School Girl Originator. 


The first pencil factory in America was 
founded by a school girl. There was a graphite 
mine in England at that time, called the Bar 
rowdale mine. ol girl, from somewhere, 
obtained some of these pieces and anticipated 
quite closely the pencil method of modern days. 
In some way she crushed this graphite, either 
with a hammer or a stone, and then employed 
gum, mixing the two together, and then cut an 
alder twig, dug the pulp out, and stuffed th 


- 


This seh 


little alder cylinder full of this gum and graph 
ite, and thus produced the first lead pencil 
made in America. This took place in Danvers, 


Mass. Later, a man by name of Joseph W 
Wade, coéperated with this girl, and together 
they made a number of lead pencils after this 


same fashior The girl’s name is not known. 

After Mr. Wade came one Monroe, who mad 
pencils first at Concord, N. H. They were fairl; 
well made ind answered the purpose, and be 
came articles of commerce at that time. About 
the sam the we known literary man, 
Henry D. 7 reau, also of Concord, made per 
ells Thor was an impecunious man, always 
poor, always in trouble for lack of ready 
money, sometimes i debt, and at one 
time was put in jail for 1 paying his taxes 
After he got his pe business started, his 
friends said, ‘‘Now there will be an end to 
Henry’s poverty,’’ but he dropped the work 
ibout as soon as he commenced it, and said he 
could not afford to spend his time on something 
that was already finished If he could have 
seen the lead pencils of today he would not 
have thought that he had worked out to its full 
ompletion the evolution of the lead pencil. 
This happened somewhere about 1820 or 1825 
n Ce ord, N. H. 

After him, came a man by name of Wood 
Wood associated himself with Monroe. Wood 
was a very clever fellow, an inventor and orig 
inator of clever machinery and made some cir 
cular saws and knives. which he set to work 
on pen il making In that way he anticipate d 
some of th n-to-date features of the present 
pe ma . 

lose ph | the TO ie of the Joseph 
Dixon Crueibl Company, about this time also 
made ead pencils after the same system. We 
ha SOI ir offi vet that he made at 
hat 1 $s pra completes the b 
ginning f lead pen making in the United 


English and German Pencils. 


T go |} c to Engl , the Barrowdale min¢ 
vas tl soul f the graphite, and the pieces 
graphite quarried vw said to be in suel 
. sawn and pressed int 
ld eas be foreseen, however 
it pleces f this ki were not very numer 
S It the irré t Frenchman by name 
Conte to powder the graphite and put it 
gether wit 1 binding material, and he works 
ntil luced the graphite part of th: 
pen subs ily as it is made now. Not 
much, hows r, was dor with it, either | 
Conte or | ny other Frenchman The Ger 
mans then took it up, and while this Frenc] 
n was riginat ' this system, to tl 


By J. A. Walker, Vice President Joseph Dixon 
Crucible Company, Jersey City, N. J. 


NOTE Delivered by Mr. Walker before the mem- 
bers of the “Boost Club,” of New York City, May 10, 
1906, and secured verbatim by a special representa 
tive of Orrice APPLIANCES, the same being protected 
by copyright.—-Epiror. 


Germans belongs the credit of working it out 
and putting it into its present shape. 

Concerning the coming of the Germans to 
America, Faber came first, in 1861. The sec- 
ond American factory was founded by what is 
known now as the American Lead Pencil Com- 
pany. They started in 1864. In 1867 the Eagle 
Pencil Company transferred their interests here, 
and in 1872 the Dixon company started. The 
Dixon company sold their first pencils in 1872. 
They had been experimenting three or four 
years before that, and the first invoice was sold 
to Voorhees Brothers, Morristown, N. J. 


An Interesting Process. 
The work of pencil making is picturesque. 
\ll the visitors to the Dixon works say they 








JOHN A. WALKER 


1 no idea it took so many processes to make 
L penci The work is ingenious and attractive, 
1! a nice exhibit of mechanical talent The 


mber of raw materials used is between forty 
ind fifty, and the whole world contributes to 


the assembling of them Most of the processes 


done by automatic machinery, and the pro 


ess of pencil making is an object lesson, which 
eases everyone that comes to see it 
Graphite Mines 
The Dixon graphite mines are located in Ti 
deroga, in the northern part of New York 
te, and the Dixon cedar mill is located in 
South Florida They are so far apart that in 
winter, when the mercury at the graphite 
es 1s 40 degrees below zero, the temperature 
the eedar mill is 70 degrees above These 
phite mines produce about 130 tons of rock 
graphite every day, and the machiner tor 
producing this is very large, an nsists of an 
borate system of crushing stamps and wash 
mills. The graphite is caref i] separated 
the rock before being sent to Jers Cit 
t stetT i! Jers (it s get the 
of it It goes tl g | f 
g and sifting throug many machines 
is passed upon as abs tely perfect 


Grades by Blending. 


lay, which is the binding materia 1s 

1 in the same | iv is I 
’ | s eal ! ready for the 
! elabora g and sifting 

Ss | i } i f the two so 
l is prod I the |} I ng of 

e grad ] more 

he s s r tl pencil, 


the more clay and the less graphite the harder 
the pencil. In this way the various grades are 
produced, running all the way from very, very 
soft, until you reach the very, very hard. The 
soft leads are made larger than the hard ones, 
to obtain in that way the necessary tensile 
strength. When the mixture is perfected it is 
put into a very heavy hydraulic machine, the 
bottom of which is full of holes. Heavy pres- 
sure is brought to bear and the mixture is 
forced through these holes and falls into a tub 
below. This is repeated time after time until 
judgment assures the worker that it is well 
kneaded. Then it is put through a similar ma- 
chine with a single hole in the bottom. As it is 
passed through this single hole it comes out as 
strong as a shoestring. The next step is layin 

these leads out on a board 21 inches long and, 
when dry, they are cut into lengths seven inches 
long, placed in a crucible, sealed up and baked 
in the kiln, where the temperature reaches 2,200 
or 2,300 degrees Fahrenheit, After being taken 
from the kiln they are ready then to be placed 
in the wood. 

Making the Woods. 

The wood, as we have mentioned before, is 
cut in Florida. The logs grow.there. The con- 
sumption of cedar logs, suitable for pencils, is 
going on at a greater rate than the growth. One 
of these days cedar will be a thing of the past. 
The pencil people have to be forehanded in sup- 
plying themselves with a large quantity of 
cedar to protect themselves against any con- 
tingency. 

The produet of the sawmill is what is called a 
slat, which has the width of six pencils, the 
thickness of a half pencil, and is 7 inches long. 
In that condition they are sent to us in Jersey 
City by the carload. Where the wood will not 
produce six pencils it is cut into five, or if neces- 
sary four, or three or two. The expense of 
gathering the cedar and cutting these slabs is 
immense, 

Shaping the Pencil. 

The next step is removing the pitch from the 
cedar. This is done by a system of boiling, and 
after the boiling they are thoroughly kiln dried. 
Coming from the kiln, the slat is sent to what is 
called the grooving machine, where in one mo- 
tion it receives the six grooves. From there it 
goes to the table, where the leads are laid in, 
after which the glued other half is fitted, and 
then they are confined in certain clamps, screwed 
up tight and left over night. In due time the 
blocks are released and ready to go to the shap- 
ing machines. These glued blocks, as they are 
ealled, are fed in at one end of the shaping 
machine and the pencils, perfectly shaped, come 
out at the other end and they can be either 
hexagonal, round or any shape that one pleases. 
The knives cut them exceedingly smooth. 

From the shaping machines they go to the 
varnish machines, to which they are fed with a 
hopper. Each pencil as it passes through the 
varnish machine gets itself coated with varnish, 
is picked up and returned to get a second coat, 
ete., until it receives as many coats as the sys- 
tem calls for. It will be observed that the var- 
nish in this way varnishes also the end of the 
pencil as well as the sides, so they then go to 
another machine that trims the ends. A pre- 
liminary trimming is done first and then the 
partially trimmed ends are submitted to a very 
sharp knife, which finishes them. 


Applying Gold Leaf. 

One of the most troublesome rooms in the pen- 
cil factory is where the gold leaf is laid on. It 
has to be a room where the air is necessarily ex- 
eluded. The gold leaf is laid on, and great skill 
and eare is exercised in getting the gold leaf 
cut and laid on properly on a round or hexagonal 
pencil. The pencils are then conveyed to stamp- 
ing machines and the letters of the die are 
stamped into the gold. After the impression is 
made on the gold leaf the surplus gold is rubbed 
off and then we have the stamped letters as 
you see them on the ordinary pencil. 

After this comes the sorting, labelling of the 
boxes, and the pencils are ready for the market. 
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SALESMEN'S CLUB BANQUET, UNDERWOOD CO Piitl 


THE SALESMAN’S CLUB. 


Philadelphia Office Underwood Typewriter Com- 


pany. 


Elsewhere we show a picture of those attend 
ing a recent banquet given by the Underwood 
Typewriter Company to their salesmen in the 
Philadelphia territory. 

After the banquet at ‘‘ Hamilton Court,’’ the 
regular monthly meeting of the Underwood 
Salesman’s Club of Philadelphia was held, with 
about twenty-five members, out of a total of 
thirty-one, being present 

At this meeting the annual election of officers 
took place, with the following result 

H. W. Buse, president, retiring R. B. J: 

W. W. Caffery, vice president, retiring R. Men 
gert. 

W. F. Herzberg, secretary and treasurer, re 
tiring H. W. Buse. 


cobs. 


R. B. Jacobs, the retiring president, made an 
eloquent and forceful speech, at the same time 
presenting the club with a handsome gavel for 
the use of the future presiding officers, on which 
was engraved ‘*Presented to the Underwood 
Typewriter Club, at Philadelphia, by its first 
president, Ralph B. Jacobs, April, 1906 

After the installation of officers, Mr. Herz 
berg, the new secretary, presented the prize of 
$10 which the company offers each month to the 
salesman having the proportionate 
rating. For April Mr. Buse won the prize with 
Sl per cent, This was followed by a demon- 


highest 


stration of the merits and demerits of one of 
the competing typewriters, which was exceed 
ingly interesting to say the least 

OFFICE APPLIANCES was honored by having its 
representative present 


GOOD MONEY IN REPAIRING TYPE- 
WRITERS. 


There is a good living awaiting the man who 
knows how to repair typewriters in the little 
cities in the middle western states. There are 
any number of cities of from 10,000 to 15,000 
inhabitants that are waiting for such a person, 
because typewriter users are now dependent upon 
the monthly visits of the typewriter salesman. 
In conjunction with this repair business, the sale 
of the office supplies will bring in an added in 
come 

One hundred dollars will start a person in 
business, and from that time forward it is only 
a matter of hustle and get the business. It is all 
there, and a part of it will come to you, but the 
part that does not come to vou usually repre 
sents the profits on the month’s operations \ 
western man recently began such a_ business 
with the following stock of goods, which he 
found to be entirely sufficient: 


1,000 sheets cheapest grade carbon in three 
colors & | 


1,000 sheets medium grade, in blue, black 


APPLIANCES 


Such clubs among the different selling organi 
zations do much to further the abilities of each 


member enjoying their features and furthers the 
eause of good fellowship among such organiza 
tions. We hope to be able to report many such 
meetings in the future 








ind purple ) 
1000 sheets, “average good,’’ in 

black and purple 11 
10 sheets best grade, in three colors | 
10 dezen ribbons, divided betwee t} 

most popular machines (three in nun 

er) in blue, black and purple, copy a 

record 
\n assortment of typewriting papers 

$< 

As these were sold out he constant | 
ished his stock bv small express orders fron 
jobbers in Chicago Here is his owt 
how he did the rest of the business 

‘The prices I received for my 
me from 40 to 100 per cent porfit, 


found that 


my 


istomers knew 


ons and trusted more and more t¢ 


ittle 
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‘* My experience since that time 1 me 
to figure the mount of supplies req 
machine month’s work as, 1 g $] 
Fifty cents of that dollar is profit f t s 
ply sales! Repairs on the ma es pera 
tion and iuling them average ts ] 
machine per month, and that was 
from the beginning. During t 
months I was in the city I made g 
a5) per r t I then found tl ( 
of money ld be picked up Se 
hand n s, and a few weeks 
igency f e of the most pop 
the market. Fr that time forwa 
income eased steadily, thoug 
entirely I the Wav in which A 
rhe ind pew ‘ 
others } ; Y 
lasting He mus 
of the tew months g 
t ] t Ww s t if = 
itv, sé Oy nprotess i 
writers suT ~ | 
1 ! = 
hye rkeé t ‘ " 
i machi I key t ‘ 
he " | ed ae ; nis 
he Sima ~ 1T f s rh 
n tha \ ora i t 
ess f t . yn of sta g 
cate in¢ r 3 
} rer nas ¢ , 
‘ e1y ? ? 
9 , 7" 
he pr g tna I 
elnf - SS Was kee gy 
i t It nly thing w i 
ince i t ' y } 











OFFICE 


APPLIAN 











CES 





15 








| 
1 
| 
i 
, SANQUET TENDERED RETIRING MANAGER BY CHICAGO SALES FORCE, REMINGTON COMPANY. 
' I. J. Coffey ® F. M. Simmor 17 G. A. Scales 2 (. J. Brommet 33 N. C. Leighton. 41 W. G. Brown. 
. KE. Van Busk 10 Ella E. Schum 18 Margt. Deshler 26 = W. A. Walku 34 Mr. Myers. 2 F. A. Bremer. 
E. M. McSweens 11 B. EB. Harris 19 J. k. Thomas 27 Mr. Patt D 35 H. M. Clopton. 43 R. F. Linden. 
t J. A. Rhodes 12 G. H. Farnha! 20 =6A. W. Nelson 28 J. 8. Bay 36 Mattie Stewart. 44 G. C. Bales. 
N. J. Berry 13 S. S. Graves 21 R. C. Bushnel 29 G. R. Martir 37 W. G. Ritter. 45 8. Brislin. 
‘ I. W. Kennedy 14 A. H. Sprague 22 Eva Rocca 4 ( I Montgomery 38 Belle Loeb. 46 J. EB. Scanian. 
7 #%J. W. Potter 15 A. M. Phelan 23 J. Boswell 1 Prof. G. W. Brown 39 «6. R. Griffith. 47 C. N. J, Bender. 
S J. R. Standard 16 W. J. Durand 24 A. R. Brown Ww. C. Hamilton 40 J. H. Schroeder. 48 J. E. Pratt. 
CHICAGO REMINGTON BANQUET. nteresting to note, that the few | es present of your past experience. We learned that some thir- 
+ a tone that is ofter eking on such oces teen years ago you became associated with our com- 
Asid ron ne quet recorded in ar pe Se weer ee eee oe . i th it of lesmap in_ the 
, a sions where none but men assemh The iden Pilleeo ofice Wa la ee 
f this iss endered to Mr. F. E. \ ions where none : :, Chicago office. We learned that your ability 
Busl retir inager for the Reming of ineluding the ladies was a go ne and was soon recognized and that you were ro- 
F PNM ob Chleeen os should be repeated moted to a post at some other point. There 
er , at 1Icago, g ye me - : , ay ee a greater possibilities were discovered in you, and you 
s managers of competing companies {r. J. J. Coffey acted as toastmatse ete the were again promoted to another post. After serving 
r field. an nented upon under thé evening, and to his left sat Mr. Van Buskirk, some three years at this latter place it was decided 
' T) Pit  Deneh.*? wa bi ‘ Ed M. MecSweens ashier: Wm. J. Barry. head that your abilities were needed at a western office, 
eading me p Cace, mitered Mieseens 5 WW Wiened adit +e You did your duty there. You did yeoman service, 
| to re] bar tendered to the ame OOomKeeper, dv. XC vo ee nage You served your any in such a way that they, 
ent } his siastie office and selling ections, and John W. Potter, superintendent of not only in duty bound to you, but In justice to them- 
: ‘. coll an aveninn of Mas t. a — repairs. To his right sat John 8. I es, their selves, placed you in the management of the Chicago 
er oe ao new manager: Prof. G. W. Brow Brown’s Office. We have watched your efforts and learned to 
i 3 mal — 4 : ¥ admire your ability. You have been a strong, vig- 
( . ige W ible to show our readers Business College; W. C. Hamilto1 i the em orous and enthusiastic leader. We have profited by 
nict the assembled friends and cowork ployment department; J. FE. Pra supply de your presence with us, because your enthusiasm stim- 
a, ae partment, and Chas. Bender, of the shipping de ulated us to emulate you. We have admired your 
ers, some forty-eig! in number, including a mS, ¢ ' eee hy straightforward, frank, open-hearted and impartial 
repres of Orrice APPLIANCES, who was partment Aside from these, a ful ist of all treatment of us. From time to time we have felt the 
honot = ation present is given with the stratior ove men pressure of your injunctions. It is possible that at 
os a tioned some such times we may have been piqued to resent- 
: t has been ars since we had ' : , p , ' ment, but in every instance, upon calmer considera- 
pleasur ningling with those who are so During the evening many indications of warm tion, your views and your decisions were accepted as 
t} wt se, but singular enough heartedness wer l b arious members, being the logical and correct ones. Each and every 
‘hie | ei, epee Seg i closing with an impromr speech of presenta one of us has at times been befriended by you, and 
i is ne this r was ours, 1t was betore ° ie WK r dD Niel : in some cases more than you yourself would claim 
pres e of sa gentleman wil was ion, deliv red by VUSSRG, Ware, Ce credit for. My heart fills when I try to express these 
r fi same company in San pressing the feelings of a resent, is worthy of thoughts, and I know that the hearts of the others 
+ a : . yr om, man addressed. the st ker and the ocea surrounding you are equally full, and that every one 
s y of ashes. f 7 ; ae of us is exceedingly sorry that after this short stay 
( easion Mr. Van Buskir sion, and we ame pleas ig Samy of but three years with us you are again to be trans- 
vas t est of r. invited to enj ul erewl ferred. You are taken from us. Taken to another 
eh 2} sarin Sea and selling for and more exalted station. Sir, we are happy for you 
Z 5 omce and seiung it BY W in your interests. We are glad to know that our com- 
st farew banquet to him as ¢ fe 1 my intentio1 id those pany appreciates your full value. We shall ever 
y es to the east, wher aitad tutte ' desire to him remember you. We shall watch your progress. We 
tive staff of the sa om you have alread: ; as’ the shall not be content until we see you at the top of 
a“ 4 eae the ladder of this great institution. We sincerely 
wet nore than usua Mr. Van Buskirk, we enjoyed an oppor hope, and we feel sure, and therefore we expect, that 
l s¢ to the assembl nity to exchamee ideas ne the siness in after you have labored in your new position as assid- 
¢ mans nt hich nd’ all wt tell toniat uously as you do labor. and you have done for this 
t ss oO manageme mn “ we are all dee este night c ; 
| , : “Bis : we are enjoying the hospita -_ mpany grand company everything that a man can possibly 
g g endeared hims sTowever. throusho da i also this evening 40. you will again be rewarded by still greater honors. 
ne sad, depressing thought frequently recurs to our There is much more that we should like to say, but 
The t e furnishes for the occasion ’ nds, and that is t iventi and this my heart is full and words fail me. We intend to do 
; ¢ 7 , rooms of the Palmer anquet commemorates tl I f yor departure something a little more than merely having you take 
ag . ; . om our circle At sg g our hearts tell us words with you. We intend that when you leave us 
H S¢ I s substantial and g it we must express t e de sorrow that you take with you something that will quite fre- 
wit t forn f iquor or smoking is going away causes irs d two quently cause you to think of us. We present this 
ws to the fact that the female part of nths ago we were g n t anquet to you as a token of our great esteem for you. Ac 
e ‘ i ; as im to commem f prede cept my hand (shaking hands). In this clasp I wish 
s Ul ue rores er us members of ind the adver g Naturally we you to feel the heart throbs of those who surround 
this connectio t that time ving mething you. We wish you Godspeed. 
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The Royal Typewriters 


In our April issue we had the pleasure of 
showing for the first time, but unfortunately no 
description of the machines were given, and 
with our promise at that time we give space 
this month to describing some of the details and 
features of both the ‘‘Royal Standard’’ $65 
typewriter and the.‘‘ Royal Grand’’ $100 type 
writer. 

According to circulars from the 
Royal Typewriter Company, however, too late 
for any further comment, the following features 
are embodied in the respective models: 


FEATURES OF THE ROYAL GRAND 


VISIBLE WRITING 
The whole line the 
from any angle 
TOUCH 
The typebar movement is such 
afford the most elastic and responsive touch, 
combined with the greatest possible speed and 
the least resistance to the fingers 


rYPEBAR AND ALIGNMENT 
The typebars are mounted and guided at both 
pivot and printing points, which insures perma 
nency of alignment 


DUST PROOF 
The typebars are nested in a 
vent the entrance of dust or grit into their bear 
ings, and are additionally covered by hoods, 
which serve to give a double protection; this 
feature being entirely new in typewriter con 
struction 

ESCAPEMENT 
The only 


received 


whole time—in full view 


as to nex essarily 


dust shed to pre 


machine having a roller 
possible speed, ease 
friction, so that 


typewriting 
escapement giving greatest 
of action, and freedom from 
oiling ia never required 

BACK FEED 
Back feed key 
gives great facility 
readily correcting errors 


RhI-CHROME RIBBON 
Bi-chrome ribbon shift is 
neously from the keyboard for 
combinations of colors, record 


EXPONENT 
This attachmert is quite an Innovation and serves 
many useful purposes, especially for patent office 
and architectural specifications or any class of 
work where it is necessary to indicate characters 
or figures above or below the normal line of 
printing It is also desirable in tabulating and 

improved results in the printing of 

fractions, as with it no fraction keys are re 

quired in the keyboard, and fractions of any 

amount can be printed 

INCIL CUTTING 

Ry shifting a lever in the keyboard the ribbon 

is thrown out of action for cutting stencils It 

is not necessary to handle the ribbon 


combined with the tabulator key 
in decimal tabulating and for 
in misprinting 


operated § instanta 
either of any two 
or copy 


for getting 


S1 





ROYAL GRAND 





ryvEWRITER 


TABULATOR 
A simple and accurate tabulator with six (6) 
stops is a part of the equipment of each machine 


and without extra cost. 
COMBINED ALIGNING AND SCALEBAR 

This novel attachment extends the entire length 
of the platen, over ten inches, normally one line 
space away from the printing line, yet readily 
thrown Into position by a lever which lies con 
veniently close to the twirler on the right hand 
side of the carriage. A new and useful feature 
for writing on ruled lines and for readily making 
corrections of errors upon any portion of the 
writing surface of the platen when the paper is 
reinserted. 


LINE LOCK 
Simplest, quickest acting and most perfect auto 
matic device. A line lock that locks. 


MANIFOLDING AND STENCIL CUTTING 
The reason why this machine is superior to all 
others for manifolding and stencil cutting is be 
cause of the characteristic feature of the accel 
erating typebar, giving a more positive blow at 
the printing point than the typebars of ordinary 
construction 


IIANDLING THE RIBBON 
Owing to the accessibility of the ribbon spools, 
the ribbon can be removed from the machine in 
one second without soiling the fingers, and a new 
ribbon can be put in place by the most inex 
perienced operator in half the time it takes on 
other machines 


CLEANING TYPE 
rhe type faces can be cleaned in an instant with 
out solling the fingers 


ERASING 
rhe operator will find the greatest facility and 
accessibility for making erasures, as there are no 
interfering ribbon spools or projecting parts of 
the machine The top cover plates act as a 
steady rest for the hand on either side of th 
cylinder 


KEYBOARD 
rhe keyboard is the universal and has 84 
acters (no less) on all our machines. 

CONSTRUCTION 
It Is several pounds lighter than other standard 
machines, its lines are graceful and compact, its 
many labor and time saving features, its new 
ind superior mechanical devices and improve 
ments are made possible through modern factory 
methods and the latest, most improved machip 
ery The faults of the older typewriting ma 
chines are eliminated while the well recognized 
principles of typewriter construction generally 
are emphasized. 


INVENTION 
In mechanical principle it is entirely unlike 
other visible machine, as the entire typeba 
mechanism in operation is subject to tensile 
strains only All arts evolute until perfection is 
attained The typewriter has reached that stags 
in the ROYAL GRAND 


any 


ROYAT 





FEATURES OF THE ROYAL STANDARD 
TYPEBAR 





The typeba mounted and guided to secure and 
maintain the best conditions of alignment t 
talnable 
DUST PROOI 
The typebars are shielded from the entrance f 
dust, grit foreign substance into their | 
ings, by a hood, this feature being entirely new 
in typewriter construction 
ESCAPEMEN' 
The only perfect escapement and the only escape 
ment that requires no oiling 
rABULATOR 
A simple nd accurate tabulator with six 6 
stops is a part of the equipment of each machine 
and without extra cost A perfect machine for 
billing and invoicing 
KEYBOARD 
The keyboard is the universal and has 84 char 
acters (no less) on all our machines. 
LINE LOCK 
Simplest, quickest acting and most perfect auto 
matic device 
ALIGNMENT 
Perfect alignment even in heavy manifolding 
CLEANING TYPI 
rype face in be cleaned in an instant wit 
solling the fingers 
VISIBLE WRITING 
rhe writing is wholly visibl the whol e the 
whole time not visible only from a ertain 
angle 
MECHANISM 
The Royal Standard was designed wit ew 
toward pactness and portability W ‘ t 
rests rn t s, nevertheless, severa nd 
lighter tha 1 ordinary standard machine, ma} 
ing it 1 esirable for a traveling mar nd 
for one whose necessitate the moving 
a machine frot ne part of the office to ar 
RIBBONS 
Owing to e accessibility of the ribbon 
the ribbor i e removed from the ma 
one second without soiling the fingers, and 
ribbon car e put in place > | 
perienced pe tor in half the t 
put one or machines 
OMBINED ALIGNING AND SCALEBAR 
rhis nove tt ment extends the ent 
of the I ter ‘ ten inches ' t 
space \\ the printing 
thrown int sition by a leve wh ~ 
venient se ft the twirler n the right nd 
side of t ige A new and us 
for wi ng o1 d lines and f ead y 
orrections errors upon any | ! 
writing face of the platen when t 
reinserte 
IANIFOLDING AND STENCIL CUTTING 
The reas this machine s 
tl s ding and sten 
Luse f acteristic fea 
erating t giving a more | 
the prir y nt than the type s 
constru I 
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says the 


stern 


teacher,’’ 
dragged from the 
Let us who have seen the 
by his lesson, instead 
of undergoing the training that was 
necessary for him before he could be moved 
buyer do not antagonize 
dgment, or ridiculing the 
equipment. Open your 
ordinary polite prelimi 


‘*Experience is the best 
donkey who has bee 
nd of the fast mail. 
donkey ’s experience profit 


arauous 


In approaching a 
him by assailing his - 
purchase of his prese 


campaign without the 


naries, but by at presenting the numerous 
1dvantages of your machine or product. 

There never was maxim more applicable 
salesmanship than ‘‘ honesty is the best policy,’’ 


the best policy to secure 
n should never attempt 
to sell an article that he does not thorough! 
s endeavor to go contrar 
it honest, and the fact 


really is 


because 


ind hold business. A 


helieve in If he doe 


to his convictions, he is n 
eannot help being apparent to the purchaser \ 
man who attempts to sell that in which he does 


not belie simply to eke out an existence, su 

ceeds occasionally in selling his goods to an 
occasional buyer, but at the end of the vear he 
cannot show the great results that the conscier 

tious salesman has s« red 


If a salesman knows his and his competitors 


goods, is conscientious and, at the same time, is 
what is known as a good salesman, he will never 
make a state nt t buyer that he is not pre 
pared to back up by specific facts. Such a 
salesman is never at lisadvantage and is 
ways prepared for man who says ‘‘hé S 
averse to ‘knocking 


NEW GOVERNMENT ‘‘OFFICE BUILDING.’’ 
in the business of 
ives in both 
th the country in ge! 
tion of office buildings, 
ustration is a photo 


house office 


The tremendous growtl 


congressio! representat houses, 
which has kept pace w 
Ss the ere 


essitate 


. 
eral, ne 
and the accompanying 


perspect r of the 
nder wat 


graph of the 
building now 


It is located just southeast of the Capitol, and 
when finished the classic design of the building 
will make a pleasing contrast that will show up 
the Capitol be tter than ever before. 

The erection of the ilding is in charge of 
Hon. Elliott Woods, superintendent of the Cap 
tol Building and grounds It will cost over 
#3,000,000, have a frontage of one-third of a 
mile and contain 41( fice rooms. 

The architectural lesign is simple but in 
pressive, the building being made in the form 
of a hollow square, thus leaving a large court 
in the cent Resi s ti office rooms it will 
contain an assembly room large enough to hold 
several |] lred peoy where the publie may 
gather wher nterest« n the hearing of con 
missions for any business of a public nature 
with the repres 


ae 
a. 
ead 
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Knocking! 
BY RALPH B. JACOBS. 


The fear of hearing a customer say, ‘‘I don’t 
like to do business with a ‘knocker,’ ’’ is the 
bugaboo of a growing number of salesmen. 
They dread being taken to task for this very 
same ‘‘knocking’’ (?) and, therefore, miss many 
an opportunity to sell in competition, because 
they have not the courage of their convictions. 

A successful salesman knows his and his com- 
petitor’s machine and, therefore, is in a position 
to intelligently bring out the strong points of 
his in comparison with the weak points of his 
competitor ’s. Never start a competition case 
by first assailing the other fellow’s goods, but 


if your attention is drawn to it, or your pur- 
chaser refers to it, or if he, through his igno- 
rance of typewriter conditions, says that ‘‘he 
is satisfied’’ with his present equipment, then 


mention the advantages of your product to the 
disadvantage of the other make. No matter 
what may be your customer’s vocation, always 
ise his mode of making a living for a parallel 
argument, and, if possible, make him put him- 
self in your position. 

Now, if, for instance, you are endeavoring to 
sell a shoe manufacturer and he tells you that 
he doesn’t like method of selling by 
‘‘knocking’’ your competitor, then is the proper 
time to open up on him strongly 


your 


by using an 
irgument on the following order: I assume that 


the word ‘‘knocking’’ really means slander. By 





APPLIANCES is interested in this build- 
ig, for when it is completed, which will be at 
period within the next years, 
will have to be equipped, and the 
OFrFIcE APPLIANCES must do it. No 
movement will be made by Congress for some 
toward fitting the offices, but when it is 
started we will tell all about it. 

A little sentimentality attached to the 
historic laying of the corner stone of this build- 
April by the president, for he used the 
that Washington em- 
the laying of the 


OFFICE 

definite two 
410 offices 
patrons of 


time 
was 


ing in 
same gold-mounted gavel 
ployed when he presided at 
Capitol corner stone 113 years ago. 


BIG ITEM OF EXPENSE. 


One of the largest items of expense connected 
with the government printing office is that for 
million dollars being spent fcr 
used annually It requires ap 
proximately 700 railroad deliver this 
material, which is composed of nearly 100 differ 
of printing and other papers. Nearly 
tron the sale f the 


paper, nearly a 
the 10,000 tons 


ears to 


ent kinds 
s realized 


$40,000 a vear 


cvveseene 
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inference I take it to mean the making of a de- 
rogatory statement that cannot be substantiated, 
Am I right? He cannot help but agree with 
you. And now, Mr, Blank, I want to tell you 
that I know my business and know it thorough- 
ly, so I am in a position to give you honest 
information that you are not ordinarily able to 
secure and, therefore, you should appreciate 
having the opportunity to acquaint yourself with 
the weak and strong points of my goods before 
committing yensealt to buy any others. You 
know the shoe business, but I do not, and so if 1 
were in the market to buy shoes J should appre- 
ciate your bringing to my attention the weak 
points of other brands of shoes in comparison 
with your product, and if I secure from your 
competitor the weak, or supposed weak, points 
of your goods, then I am in a better position to 
use my judgment than if I had remained in 
ignorance of shoe conditions. I believe that if 
I should ask you for information in regard to 
the merits of your make of shoes that you would 
tell me the truth and I want you to know that 
you ean have that same feeling in regard to me 
selling you a typewriter, adding machine or 
other office device. If you find that I misrep- 
resent a single statement then I am satisfied to 
lose your business. 

In the great majority of cases the buyer will 
generally grant your point is justly taken and 
is then ready to listen to you prove to him that 
you have the machine or appliance that is best 
for his use. 


waste paper, consisting principally of sheets 
spoiled in the varied processes of manufacture. 
The big printery is well equipped with mechani- 
cal testers, in addition to the experts employed 
in the paper warehouse. The government pur- 
chases printing paper at a very reasonable fig- 
ure, it is said, owing to the immense quantities 
taken from one mill. 

The present rush of work at the printery will 
end as soon as the session of Congress closes, 
when 300 night workers will be divided among 
the different departments of the office. In the 
printing divisions there may be some crowding 
to find available places for the printers, the 
rearrangement of the patent printing divisions 
having displaced one division and curtailed the 
working space of two others. The third division 
has been removed to the sixth floor and quar- 
tered with the second, while the keyboard 
operators of the specification division are oc- 
eupying a portion of the space formerly utilized 
py the fourth division. The specification di- 
vision was formerly an important point of dis- 
tribution for night workers, but the machines 
have eliminated the need of large additions to 
that force in the summer time, 
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18 
ELLIOTT ADDRESSING MACHINE. 


HE addressing machine is, without 
doubt, one of ‘‘the greatest time 
and labor savers in the office ap- 
pliance world,’’ as employed in its 
legitimate field of repetition ad- 
dressing. While its introduction 
into general use is rapidly increasing, it is 
probably safe to affirm that there is less known 
about its construction, operation, scope and pos- 
sibilities than of any other up-to-date office 
fixture. 

The necessity which mothered this invention 
doubtless arose with the subscription list of the 
publisher, ordinary metal type being used for 
obtaining the address imprints, the matter be- 
ing set up in columns, and carried in galleys 
and frames. The ‘‘mailer’’ was the machina 
attached to the arm of the operator, with 
which the addresses, in strips, as taken from 
the tape columns, were automatically cut off and 
stuck on to the wrapper or publication, as the 
case might be. 

The mailing machine was a much more cum- 
bersome affair, with which the frames of type 
matter were so handled and fed as to afford 
a changing type address, which printed directly 
on the piece. However, the growth of the pub- 
lie service corporations for furnishing light, 
water, telephone and other general service, gave 
rise to a demand for an addressing equipment 
better adapted to general commercial purposes 
and office use. 

This resulted in an adaptation or evolution of 
the rubber stamp, arranged with sliding type, 
to be set up as desired, with the holders hung 
together in chains. Where the usual objection- 
able features of rubber type proved too strong, 
as emphasized by such usage, struck-up metal 
plates were substituted. 

These were handled in a somewhat lightly 
built machine, operating with the uncertainty 
of concussion from a blow, after the manner of 
old-style proofing, with the consequent breaking 
down, flattening and filling of the type, from a 
pounded, instead of a pressed out, imprint. 

The inking was done with a pad, an always 
unsatisfactory means, whether employed in a 
stamp, typewriter or addressing machine. The 
reinking of a pad is not only a dirty and dis- 
py nae process, but uneven as well, in spite 
of the claims of ‘‘capillary attraction;’’ the 
operator is generally inclined to put on as much 
ink and as seldom as possible, which is not par- 
ticularly conducive to clear and regular impres- 
sions. 

With type, the printed piece must be handled 
upside down, both addressing matter and ad- 
dress being out of sight, with no opportunity 
for distinction or discrimination in the selec 
tion of addresses while passing through the ma- 
chine, unless each set of printing matter is in- 
spected while in printing position, before the 
piece to be addressed is inserted. While it is 
claimed that the card imprint attachment is for 
indexing purposes, in connection with informa- 
tion written in, it is readily noted that without 
it the address matter would have to be read 
backwards, as in the chain systems, which is 
prohibitive of the making of changes and addi- 
tions with facility. 

While the arrangement of the address matter 
as individual links of a chain marked a consid- 
erable improvement in accessibility over the 
locking up of type in galleys and frames, it 
still presented serious drawbacks from the stand- 
point of office system. The chains were fre- 
quently breaking apart while passing through 
the machine, and the making of changes and 
additions necessitated the handling of numerous 
inky links, one by one, for the removal or in- 
sertion of changes and additions. 

They were extremely limited in their capac- 
ity, running from 50 to 100 links, extremely 
awkward to handle and cumbersome to store, 
being hung around the sides of the cabinet on 
pegs, as well as practically incapable of classt- 
fication and arrangement of themselves, the 
only guides being the labels attached to the 
cabinet, and in no way connected with the a4- 
dress matter itself. 

In the securing of addresses the rubber type 
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was considerably expensive, and the mixing of 
old and new letters proved impracticable and 
undesirable as to the general appearance of the 
result. While the struck-up metal plate was 
cheaper, it could only be furnished in all capi- 
tals, and by the manufacturers, rendering the 
user dependent for this material on an outside 


source. 
Classification. 


Much room for improvement was hence af- 
forded in all the prime features of an ideal 
office appliance, viz.—simplicity, scope, conden- 
sation, completeness. It was sought, therefore, 
to produce a machine that would be simple, 
strong and durable; that could be operated by 
unskilled labor; that would, in the office, with 
out typesetting, make, as well as print, an ad 
dress, and reading forward, instead of back- 
ward, and thus not require an imprint attach- 
ment for indexing and classification purposes; 
that would ink by roller and print by pressure; 
that would produce impression from the same 
single printing surface, and all under immedi 
ate and direct control of the operator; that 
would show the address matter before, in and 
after printing position; that would use such 
matter indefinitely, without injury or deteriora- 
tion; that would classify and subdivide it both 





easily 


would 


in and out of the machine; that 
handle and economically store it; that 
furnish an address more legible and distinctive 
than either hand or type writing, and not an 
imitation of either; that would be inexpensive 
to install and economical to maintain, 

The Stencil, which had only been employed in 
a crude and perishable form hitherto, complied 
with all of these requirements, under improved 
methods of construction and handling, and aft 
forded the following possibilities: 


would 


Simplicity. 


An ideal addressing machine, which should be 
in reality a rapid-fire printing press, with few 
parts, simple and strong, insuring perfect and 
continuous service; no complicated mechanical 
movements, but all construction solid and sub- 
stantial. Examination and test prove these lines 
to have been carefully studied and closely fol 
lowed with the Elliott Addressing Machine and 
Office Stencil Cutter, as well as with the Cut 
Out Stencil itself. 

The addressing machine action is readily un 
derstood by the outsider upon first examination, 
and the few adjustments are easily made with 
wrench or screw driver. All gauges and special 
fixtures are equally plain and effective in their 
makeup and every attachment is provided with 
thumb screws for removal and _ replacement, 
without any tools whatever. 


Scope. 


The scope of a system is represented by the 
ground that may be covered through the num 
ber and variety of uses to which it may be 
The capacity of the ‘‘ Elliott’’ cut-out 


applied. 
allows the use of five lines of address 


stencil 





matter, with twenty-four spaces to the line, 
yielding one or more lines for confidential mat 
ter, in addition to the usual addressing require 
ments for mailing. This enlarged address limit 
is especially important for the writing of 
notices, invoicing and other addressing machine 
work enclosed in window envelopes, or other 
wise. 
Condensation. 


This is not only another important requisite 
of a satisfactory office addressing system, but is 
oftentimes an absolute necessity, in order to 
render it possible or practicable. The ever 
increasing demand for room, caused by the in 
troduction of office machinery and furniture, for 
growing business in overcrowded centers, ren 
ders condensation a prime factor of installatio 
especially with an eye to future growth. 

The principal expansion feature of an ad 
dressing plant is the address matter, and the 
space each piece occupies, singly and collec 
tively, is thus of great importance. The cut-out 
stencil, being readable without any accompany 
ing imprint, furnishes the lightest and mos: 
complete, as well as the largest and clearest, 
set of address matter obtainable. 

It is protected and handled with a 
metal frame, being readily removed 
placed. But one insertion and removal are nee 
essary in changing over an address, instead ot 
two, as with the type and imprint form of mat 
ter. The frame presents a double thickness al! 
around with a broad and continuous holding 
surface to withstand the wear and tear of care 
less handling or rapid manipulation, far better 
than a flat holding plate, with a few lips here 
and there, possessing little tensile 
easily bent or sprung out of place with a few 
removals and insertions of card or type, anid 
so liable to catch in either machine or cabinet 
tray. 


strony 


and re 


strength, 


Handling. 
The weight and cumbersomeness of the ad 
dress matter as handled, and the number anid 


necessary for i 


character of the operations 
machine, are 


sertion in and removal from the 
sufficiently important to render a comparison a 
reasonable basis for judgment regarding the 
character of the systems which they represent. 
A tray carrying 200 stencils is 12 inches long 
and weighs 7 pounds. A tray carrying 170 
metal plate addresses is 21% inches long ani 
weighs 10 pounds; the same length contains but 
70 rubber type addresses and weighs 714 pounds. 

The stencil tray deposits its contents into the 
receiver on the machine with one motion, an. 
slips back and out with another. Six 
or three times as many, are required to prod 
the same result with the tray of the type sy- 
tem, with the receiver at the rear inside of th 
side of the machine, rendering the process slow 
and awkward. 


motions, 


Uses. 

The Elliott addressing machine will handle 
pieces in the flat from any size up to 21 inches 
wide and -inch thick. It will produce 5 lines 
of printed matter of 24 spaces each, with every 
swing of the foot. It will make a single, 
double or consecutive imprint of each stencil 
with one adjustment. 

It will pass through, without impression, any 
designated stencils at the will of the operator 
enabling selection by color, design or heading 
It will fill in a ruled sheet 15 inches wide, feed 
ing it automatically to any width of ruling up 
to 1 inch. It will run off a transcript list of 
any length on a continuous roll of paper. It 
will carry the stencil under any arrangement 
of ecard index classification and subdivision. 

It addresses envelopes for correspondences 
mailing list, pay roll and catalogue work. In 
voices, statements, pay sheets, time cards, wrap 
pers, laundry slips, work tickets, tags, labe! 
It is used by manufacturers, jobbers, retailers, 
department stores, insurance, trust and railroad 
companies, banks, bankers and brokers, } 
lishers, mail order houses, municipal and fra 
ternal organizations, gas, electric, telephone and 
other public service corporations; milk dealers. 
produce and commission merchants, churc} 
ete., ete. 
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‘*TOUCH WRITING’’ INSTRUCTOR. 


Pr ( Powell, instructor 
g ence and commercial at 
High & 1 of Scranton, Pa., 
grant a patent on a dev 
i! t y touch. 
Mr. | 1 is a strong advocate of the 
t] typewriting, believing that it ena 
bles . nt t more accurate and n 
pid wv c, does vay with the strain on the 
yes sed by t glare of the keys, ar 
velops a regular even touch. 
Mr has | his machine the ‘* 
oral It comprises a casing, having n 
less strips with printed 
ters reon and 1 ns for moving the str 
ning in the casing, so as 
bring the characters successively into 
time. 
As t racte me into view the operat 
press the cor ponding keys on the key 
board s the keys and the strip cannot b 
Ww s » the operator is forced 
t es on the strip and, in this way, 
wit t looking at the keyboard 
sti re provided with chara 
ers ar? ged in 1 s orders, and the strips 
are. preferent » to move vertically, as 
fol th the eye the vert 
g racters t n it would be if 
y tall 
I son strips e on cylinders that 
e, | lesson may be take 
: r i as readily as the chang 
g pl : 
W e f touchograph is especially adapte 
g isses t is also suitable for 
on, in be used to good 
g the experlk ed operator, as wi 
| er. 
FROM THE RUINS. 
Stein] retary of the Ter 
I M vy, reports from ( 
g dated May 21, 
Uy & ve secured tempor 
rters re at work supplying 
! stat r ine, 
He a large order f 
Ter ty loose leaf metals, 
wn by the firm f 


Mr. Steiz also 1 rts that the other sta 
ss in their hon 
ess secured by 


Leaf Metal Company shows tl 
stationery trade for 
se leaf metals, t they may bind them 
r the tr n the spot. 
Mr & le laft S Francisco on the 22d inst.. 


Sacramento on the 23d inst., and 


v rac Tenacity Loose Leaf 
Met at ] tland, Seattle and other 
wile Genet Sales M 
WORLD’S LETTER WRITING 
from Liege that 
postal statistics | 
at Berne, develo; ens of Austria and D 
ng facts from which he deduce ters than do thos« c Fi 
r nature of a countrv’s eleventh among the al 
estimate its commer r other development 
along other ’ ‘ rance and Belgium 
statistics as follow i I It is seen 
nt in the order d correspond mors 
mber of letters and f the Latin races. 
Ssing gh the postoffice for Temperament might 
ries g over 20 per head n the Continent that a 
I I s I nead of populat on: to a friend fifteen minutes 
S 7A Zealand, 66.3; Switzer t that a Frenchman 
Denmark, 41.6; At mmunieate what he has 
. g Luxembor rg, { es for cort 
Be , 29.4; Sweden, 26.4; ise it, for if we 
i with the 
pment of instr S r stands firs 
gz itest r ROG the I ' 
g con sor r r 160: Portug 
| r nd Nor e for 
er R50 C 
eracy are Ww g 
te that tl 7 Aus i 
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HAWLEY. 


Company (Hawley Time Register Department), 
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3,791; Holland for every 3,981; Belgium for 
every 3,981, and France for every 4,751. 

Great Britain derives the greatest profits from 
her postal system, netting annually about $23,- 
438,627, the second country being Russia with 
$20,595,595 profits. Russia is not considered a 
letter writing country, and its printed matter 
is restrained, and yet upon its peculiar system 
it derives good profits. The Russian postoffice 
department employs 65,187 persons, while Ger- 
many employs 263,517. Japan employs 61,430, 
or almost as many as Russia, but its profits are 
only $747,103. 


The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 
terested either in the buying or selling of office 
devices of all kinds. 


The publishers of OFFICE APPLIANCES 
will be pleased to correspond with anyone 
capable of representing us editorially in the va- 
rious cities of the world, 


f ‘N ‘S901 MUVd —UADIOA ¥ DVLLIN—(9061 
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Triumph of Quality 


NDER this heading a brochure has yntains views of the utmost interest to anyone 
recently eel issued by Messrs t all concerned in the sale of this line. The 


. . . a prevalent among many is that carbon paper 
Mittag & Volger, of Park Ridg I & Bs : =, 




















ar ribbons are made in a small room under 
N. J., and sur ly, considering Col rather crude conditions. The booklet in ques- 
ditions, it is most significant. How tion, therefore, must be a revelation to any » 

ever, it only serves to show the growth of a one who has maintained this idea, as it shows 
business founded ar made successful strict]: the exterior and interior views of what is un- 
n the basis of the merits of the goods. Thei1 questionably one of the most up-to-date plants 
success is also phenomenal considering th that could be used for the manufacture of any 
ture of the competition presented in the line ne. One very startling revelation to us was 
of typewriter ribbons and carbon papers, and the expansiveness of their business as revealed 
hich is somewhat p« ar in itself, as it is by the photographs in this book Surely, there 
ndoubted 1 fact that there is no line of fore, the ‘‘Triumph of Quality’’ is indeed a 
goods in s urgent demand by the world of trade-mark that any firm can be proud of, be 
ommerce that is s little understood by the 1use back of it there is more involved than 
average ser During the past five years th the actual meaning of the words, as it must 
new element entering into this line has not pr lemonstrate that in addition to the merits of 
luced an g new in itself, but quite to th the goods being up to the standard in every 
ontrary, they have put on the market larg way, the methods of the concern must be like 
quantities of inferior goods, and which compet vise. This firm, in fact, has a very strict 

tion the standard n s have had to confront policy, from wht h it never aeviates, that of MITTAG & VOLGER FACTORY, 1887. 
with their igh-class goods There is not a eing manufacturers for the trade only How 


starting differencs n the appearance of th able this is, especially in these days of dis- jobber are to this world of commerce, & manu- 
irbon papers or typewriter ribbons of the dif riminations and rebates, can scarcely be esti facturer who consistently protects the dealer 
ferent manufacturers, and the real merits of the ted by the trade, also considering that manu- should be shown every possible consideration by 
goods can real not be determined until a prac facturers in almost every line are advertising the trade in general. The success, therefore, of 
tical tria 3s been g . The concern in ques irect from the manufacturer to. the con the firm of Mittag & Volger has been ac- 
tion, therefore, must certainly have expended a  sumer,’’ ‘‘save the middle man’s profit,’’ ete., complished on the best possible basis, justly en- 
vast an nt of time nd energy in educating et How easily are some f our people de titling them to whatever reward they may have 
their customers up t what constitutes the ceived by such a ery, and we often wonder obtained as the result thereof. We publish 
actual star ird in theu e, and that they have vhether those who actually p irchase direct from herewith their three factories, as in no better 
been ver successf s shown by what the t manufacturer really believe they are getting manner could we show the growth of their busi- 
have iccomplished 1 comparatively short the advertised advantages. It can usually be ness. The booklet referred to—the **'Triumph 
1 of time We ve received from then shown that in buying from a manufacturer of Quality’’—will be mailed to any stationer or 
the new booklet, the [riumph of Quality, direct there is nothing saved whatever, as he supply dealer who has not received a copy of it 
with a most interesting description of the typ: simply absorbs the extra dealers’ profit himself; if they will simply make known their request to 
riter ribbon and carbon business. This bool nd considering how necessary the dealer and the firm at Park Ridge, N. J. 
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mission of this journal io to efor & medium for the cz- 

change of ideas which will constantly improve conditions, 

as those interested in touch with each other. 
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NOTICE TO READERS. 


OFFICE APPLIANCES may be purchased at the News 
Stands at the following representative hotels in the cities 


named: 


Atlanta—Piedmont Nashville—Maxwell. 
Baltimore—Eutaw New Orleans—St. Charles. 
Boston—Parker House. New York—‘Boost Club,’ 
Buffalo—Iroq Hotel Astor, Herald 
Chicago—Grand Paeific Square, Imperial. 

Great N Omaha—Paxton 

Auditorium. Phitadeiphia: Bingham. 
Cincinnat!—Gibson. Pittsburg—Hen 

Hollenden. Portiand (Ore. Portland. 

Columbus—Chittenden. Richmond—Jefferson. 
Dal tal. Rochester—Powers. 
Dayton—Algonquin. = Louis—Planters, South- 
Denver—Brown Palace. 
Detroit—Cadillac. St. » Beut—Ryen. 
Grand Rapids—Pantlind Salt Lake City—Wilson. 

Morton. San Antonio—M ° 
Ind le. San Franciseo—Palace. 
Kansas City idland. Seattle—Rainier Brand. 
Se Spokane—Spokane. 

Los Angeles—Hollenbeck. Syracuse— Yates. 

Memphis—Peabody. Toledo— 

Milwa t Tcronto—King Edward. 
M is—W est. Washington—National. 
Montreal— Windsor. 


An adding machine man today may represent 
a typewriter company next year. 


The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 
terested either in the buying or selling of office 
devices of all kinds. 





OFFICE APPLIANCES 


ABOUT OURSELVES. 


This issue of Orrice APPLIANCES is the begin- 
ning of Volume IV. In the future, just as in the 
past, we shall continue to mind our own business, 
doing all we can to build up, to ‘‘ boost.’ We 
shall continue to keep our system free from the 
germs of littleness and jealousy, to pay homage 
where homage is due, and in every other way 
work for better conditions in the vast field whose 
interests we represent. 

We are not ‘‘muck rakers,’’ either by choice 
or profession, and hope to have no occasion for 
grabbing the handle of that suddenly famous 
but if, in our opinion, conditions arise 
it necessary for us to speak the 
shall certainly not 
doing so 
even but 


’? 


tool, 
which make 
plain, unvarnished truth, we 
hesitate to do so, particularly if by 
we feel we can improve conditions 
slightly. 

The office appliance field is a big one both at 
home and abroad. In it the American manufac- 
turers of the various office devices, such as type- 
writers, adding machines, duplicating devices, 
filing and loose-leaf systems, and scores of other 
office specialties, stand without equal, for they 
lead both in constructive genius as well as in 
output and sales. This position they want to 
retain always, and so far as we are able to as- 
sist them we shall do so. We are in a position to 
carry their messages over the entire world where 
men do business with the assistance of such de- 
vices as they manufacture, and we believe we 
can carry that message in a more forceful and 
authoritative manner than any other messenger 
in the ranks. 

Orrice APPLIANCES is the recognized work of 

reference in the field which it represents, both 
in name and in fact. How well it is regarded by 
its readers may be best illustrated by quoting 
from a recently received letter from a_ sub- 
scriber, one of the largest commercial stationery 
and office appliance establishments in the coun- 
try: 
‘*We did not get our April copy, and as we do 
not wish to miss a single issue, will you please 
send us another copy of the lost number. Each 
issue of your paper brings us in touch with new 
ideas and assists us in finding new office tools 
which we can handle with profit to ourselves 
and satisfaction to our customers. Indeed, we 
believe that each issue of your paper pays us, 
as subscribers, many times its subscription price. 
We have never made a better dollar investment 
since we began business.’’ 

In addition to our perpetual campaign for 
American subseribers, we have inaugurated a 
special campaign for foreign subscribers, which 
is already bringing good results, all of which 
means a greater volume of business for our 
clientele. 

This journal hasn’t been made what it is be- 
cause we had something to sell, but because we 
had something which the field was anxious to 
have. We simply felt that there was a demand 
for such a paper, and we were correct in our 
estimate. Hence the journal, as well as its ap- 
proval. 

We solicit the continued codperation of both 
our subscribers and advertisers. By it we are 
both sure to be stronger. Without it we are both 
certain to be weaker. A trade paper can be 
made the greatest single influence for good in 
that trade if it is the right sort of a paper, and 
we want to make Orrice APPLIANCES such a paper. 
You do your share now and then, and we’ll 
promise to work religiously every day in the 
year to do ours. 


WHOLESALE COMPETITION. 

The unclean, dishonorable, nasty competitor is 
slowly disappearing. His passing is being 
brought about by the formation everywhere of 
little groups of salesmen and managers of com- 
peting concerns who gather together at stated 
periods, usually at the banquet board, for the 
purpose of not only becoming better acquainted 
socially, but to talk over general conditions of 
prevailing evil, with a view to devising means 
to prevent their continuance. It is becoming to 
be very generally realized that what is evil for 
one is evil for all; hence, why not all join hands 
and blot this evil out entirely. 

Fair and honorable terms for business getting 


and unfair and dishonorable meth- 


out in no uncertain terms. 
for the wider the 


are discussed 
ode ‘‘cussed’’ 
It’s good work, all of this, 


spirit of business honor prevails the harder it 
will be for unfair methods to meet with even 
apparent success, ‘ 

The time will come when the selling fra 
ternity will shrink from a man who is known 
as a ‘‘knocker’’ and a dishonorable competitor 


just as society in general shrinks from a leper. 
The underhanded salesman, whether he be so 
by nature or because of instructions from the 
home office (and, strange to say, the latter has 
often been the case, contemptible as it may 
seem), is a man against whom to guard yourself. 
When questionable methods present themselves 
in such a man, look out for him, for there is an 
old saying, ‘‘A dog that brings a bone will take 
one.’’ 

Salesmen everywhere who are 
same line of work, representing different com 
panies, should organize little clubs and have 
monthly meetings. Here the doctrine of business 
honor should be preached vigorously and busi- 
ness crookedness thoroughly exposed. Keep this 
plan up for a while and you will be surprised 
how soon the fellows that don’t belong there 
will get out of the way and look for other fields. 
If they find the same conditions prevailing 
everywhere they’ll behave themselves because 
they have to, if it isn’t their natural inclination 
to do so. a 


THE NEW OFFICE APPLIANCE DEALER. 


engaged in the 


An editorial in ‘‘Geyer’s Stationer’’ of May 
23 attracts our attention, and so closely follows 
the suggestions heretofore given by Orrice Ap- 


a portion of it here: 
country are waking 
dealers are 


PLIANCES that we reproduce 

‘*Stationers all over the 
up to the fact that the up-to-date 
those who are moving from the old beaten track 
and taking up other lines which, in reality, be- 
long to them. To adopt the motto of a well 
known Philadelphia house, to suit the occasion, 
the live dealer of today believes that ‘if it’s 
in our line we should have it.’ All kinds of 
office furniture, typewriters, typewriter supplies 
* * * and novelties should be carried. Why 
should a man who is fitting up his office have 
to go to half a dozen different stores to buy 
supplies which ought to be carried by a sta- 
tioner? Consumers go to stationers for pens, 
ink, paper, mucilage, pencils, ete.; why not for 
a typewriter and the supplies which go with 
them? 

‘*If you have no one in your store competent 
to handle such a department, get a young, am- 
bitious, competent stenographer who is anxious 
and willing to make a place for himself in the 
commercial world, and give him charge of that 
department. Secure the agency of some good 
machine, and there are several good ones in the 
market, * * * and which can be sold 
through the trade, providing they are pushed. 
Your department manager, if he is the right 
man, can, from his knowledge of the work re 
quired of a machine and the supplies necessary 
for use in connection with it, build up a busi 
ness which will pay you a much higher per 
eentage of profit than your old commercial 
lines.’? 


INVITATIONS ARE OUT. 


We have received from the secretary, R. J. 
Smith, of the National Association of Stationers 
and Manufacturers, announcement of their an 


nual meeting for the election of officers, which 
will take place in the Convention Hall, Hotel 
Astor, New York City, on Tuesday, June 19, at 
10 a, m. : 

In the same 
invitation to attend 


received an elaborate 
annual conven- 


mail we 
the second 


tion of the same body, to be held at the Hotel 
Astor, New York City, Monday, Tuesday, 
Wednesday and Thursday, June 18 to 21, in 
elusive. 


election of officers and on 
(Thursday an 


After the annual 
the last day of the convention 
elaborate banquet will be enjoyed, to which all 
members of the stationers’ association should be 
present. Mind you—banquet, Thursday evening, 
the 21st, at 6 o’clock! 

Those desiring to partake of the banquet must 
immediately notify Theo. L. C. Gerry, chairman, 
70 Broad street, New York. 








NO! MR. KIMBALL. 


the Typewriter and 


NO! 


May number of 


In the 
Phonographic World, Mr. James N. Kimball, in 
passing judgment on the typewriter speed con 
tests held in Chicago, comments as follows: 


‘*In making comparisons between the work 
done at New York and Chicago it should be 
remembered that in the New York contest every 
misstruck letter took five words from the 
writer’s copy; in Chicago but one error was 
counted in any single word.’’ 

Again: ‘‘A well known shorthand teacher, 
who saw every page of writing done at Chi 
cago, made this remark: ‘I did not see a single 
page which was good enough to use in busi 
ness.’ ’’ 

Mr. Kimball has been improperly informed 
and has not been given the correct rules govern- 
ing the contests. 

In but the first and sixth events were the 
errors counted as one for one. In the second, 
third, fourth and fifth, including the American 
championship event, FIVE WORDS WERE DE 
DUCTED FOR EVERY ERROR, as was the case 
with the contests in New York. 

Proof of this statement is given on page 15 
of the April number of OrricE APPLIANCES. 

In regard to the class of work turned out, we 
have only to refer to page 14 of the same issue 
of this paper, where we show an actual page 
of the work of one of the contestants, and we 
know there were others just like it, for we were 
there and saw them. 

The writer attended the contests both in New 
York and Chicago, and I would say that the 
Chicago affair was even a more real, genuine 
contest than was that in New York, if there is 
any comparison to make, and I should like to 
give the benefit of the doubt to New York if I 
were to favor either of the two points. Give 
credit to whom credit is due. 


WHAT VIGOR DOES. 

Possibly one of the best illustrations to be 
found in the typewriter world today of the suc 
about through the right kind of 
vigor at the head of the institution is the 
extraordinary jump in the value of business 
acquired by the Arithmograph Company in sell- 
‘*Fay-Sholes’’ typewriter. 

Here was a machine that possessed all the 
necessary features to make it a seller and a 
popular product, with some features entirely its 
own, and particularly appealing to the profes- 
sional operator, yet we well know that it never 
had the popularity or sale it deserved. 

All at once we are told that a reorganization 
has taken place, that new life has been instilled 
into the company, into the machine and into the 
selling force. The trade watch with a questioning 
look and find that the new efforts are paying far 
better than they had hoped, and the Arithmo 
graph Company can today be classed among 
those who are actually getting some of the ‘‘ big 
business’’ of the country. 

The company is offering very tempt 
ing propositions to young men who understand 
the selling game, and some very valuable terri 
tories are being distributed to those who ‘‘ make 
good,’’ illustrations of which we show in our 
during this and previous 


cess brought 


ing the 


some 


general news columns 
issues. 

The company is putting out some very clever 
regular advertising 
the fore part of this 


advertisements, and its 
announcement is found in 
humver, 

It’s not the arguments 
but the actual amount of 
with the goods. 


that sells a typewriter, 
‘*results’’ delivered 


HORROCKS TO CONTINUE BUSINESS. 

Herkimer, May 25.—As the result of an agree 
ment entered into a short time ago, William 
Horrocks, the senior member of the firm of 
Horrocks & Metzler, has purchased the share in 
the desk manufacturing business carried on by 
the firm of John Metzler, the junior partner. 
Little Falls capitalists are interested with Mr. 
Horrocks and will hold a meeting tomorrow, 
after which it is expected that some of the 
future arrangements of the company will be 
made public. The name will be changed and 


the capital stock increased to $75,000 or $100,000. 
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WILL MAKE HAMMOND TYPEWRITERS IN 
ENGLAND. 

James Bartlett Hammond, president of the 
Hammond Typewriting Machine Company, is 
now in England, the main object of his trip 
being the establishment near London of a manu- 
factory for the Hammond machine, at which a 
large number of workmen will be employed. In 
connection with this manufactory Mr. Ham- 
mond will cause the erection of a model town, 
the residents of which will be his employes. Mr. 
Hammond also has in contemplation the erection 
of model apartment houses for the use of his 
employes in this city. 

Previous to his departure for Europe, Mr. 
Hammond arranged that each employe in the 
factory at Sixty-ninth street and the East River 
will receive a substantial increase in salary, 
office boy and manager being alike benefited. 
Mr. Hammond is widely known as a practical 
philanthropist, and long ago introduced the 
profit-sharing plan among his employes. By this 
each man who has been in the company’s em- 
ploy a given length of time receives annually as 
dividends an amount equal at least to four 
weeks’ wages. 

Plans for Model Town. 

Albert Brice, the new secretary of the com- 
pany, in conversation with a representative of 
a New York paper, said that Mr. Hammond had 
made up his mind that those who had helped 
him achieve his success should benefit thereby, 


and his future business course would be ac- 
tuated by that principle. 
‘‘The model town has long been his plan,’’ 


said Mr. Brice. 
the mistakes others have made, but 
live in the houses and apartments he will have 
constructed will be as comfortable and as inde- 
pendent as they could possibly be anywhere, en- 
joying all these things at a cost greatly below 
existing figures for similar accommodations. We 
have on our factory a roof garden for the sum- 
mer use of the workers, and every summer for 
years which Mr. Hammond has spent near New 
York he has taken his employes out for coaching 
trips. 

‘*Mind you, this does not mean that he pat 
ronizes them, or expects them to work for lower 
wages in consequence. With him the laborer 
must be worthy of his hire, and in the English 
project and the projects at home of which I 
have told you, there is no intention of pamper 
ing employes. The idea is simply to give high 
reward for faithful service. 

‘*T doubt if there are many 
Mr. Hammond to those who have stood 
Why, one of the present members of the 
pany in official position here is the man who 
loaned Mr. Hammond the $20 he needed to per- 
fect his first idea regarding a typewriter ma 
chine. The same is true of several employes 
now stockholders in a formal sense. Every man 
who has done faithful service will remain on the 
payroll so long as Mr. Hammond lives.’’ 


‘‘He does not propose to ignore 


those who 


men as loyal as 
by him. 
com 


The Remington Typewriter Company has just 
completed its annual census of the writing ma- 
chines used for purposes of commercial instruc- 


tion in all the schools of the United States and 


Canada. This census shows a total of 20,512 
Remingtons in use in the schools, a gi: of 
nearly 2,000 over the census of last vear. The 


number of siness 
schools continues to exceed 
all other typewriters combined. 

A census of all the typewriters in use thr 
yut the business world would be very interesting, 


Remingtons in use in the bu 
otal of 


vastiy the 


yugh- 
igh 


{ 

but unfortunately such a census is not practica 
ble. The figures of the school census, however, 
speak for themselves. Think what it means for 


the schools of the United States and Canada to 
employ 20,000 of one make of machine alone! 
It is safe to estimate that five pupils annually 
are trained on each of these machines. In other 
words, 100,000 Remington operators are prepared 
every year for business life in the United States 
and Canada alone, to say nothing of all the other 
countries of the world. 

Here is the story of typewriter supremacy told 
in figures which must be impressive even to the 
man who is thoroughly familiar with the writing 
machine and the part which it plays in com- 
mercial life. 
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TYPEWRITER ENTERPRISE IN AUSTRIA- 
HUNGARY. 

A commercial agent of Carlsbad notices with 
much regret that the business in American t 
writing machines, which was formerly ook ia 
that part of Austria-Hungary, has greatly de- 
creased. He believes it may be possible to end 
this retrograding movement, and submits the fol- 
lowing report: 

‘*Ten or twelve years ago nobody here would have 
thought of buying typewriters other than those 
of American manufacture. Now about nine- 
tenths of the trade in this district is done by a 
German firm, who has outflanked all American 
makes, although neither the construction nor the 
prices of the German machines are better than 
those coming from America. 

‘*When the first American t iters were 
introduced into this district scores of intelligent 
people applied to American manufacturers for 
agencies, but they were referred to agents in 
foreign or distant towns and told to apply to 
them for subagencies, and if they did appt such 
severe conditions were made that it was impos- 
sible to accept the agencies. They were re- 
quired to pay the full price of $100 cash down 
even for sample machines, pay all working ex- 
penses and for rye and get a commis- 
sion of 5 per cent, or $5, for selling a machine, 
German firms soon discovered that there was a 
good chance to handicap the Americans in this 
line. They, therefore, commenced to construct 
typewriting machines and allowed up to 46 per 
cent commission on their market prices, giving 
credit, and selling on easy terms, so that their 
agents, who are now in nearly every town, 
could engage the services of subagents, and as- 
sisted by daily advertisements in local papers. 
They now sell German machines in every village, 
while the agents of American machines only 
occasionally send their travelers into this dis- 
trict, refuse to advertise, and generally arrive 
too late in.the different places, finding the 
harvest over and the fields gleaned. 


An Object Lesson. 


‘*This same German firm tried the same plan 
with sewing machines, but were unable to com- 
pete because an American firm has developed 
the market, and has branch places in almost 
every town of Bohemia. In 1865-1870 the name 
of Elias Howe was well known in Austria, but 
afterwards there was great competition between 
his machines and those of Wheeler & Wilson and 
the Singer company. Gradually the Singer com- 
pany opened branch offices all over the country, 
and all attempts by the most powerful German 
firms to outdo them were in vain. 

‘*In 1893-1895 the first Remington typewriting 
machines were seen in this district, and for sev- 
eral years they and other American machines 
here were the only ones which were considered 
good. A German firm, however, has since estab- . 
lished agencies all over the country to sell type- 
writers and will probably get hold of the entire 
trade in the country towns, while the very same 
firm cannot successfully compete with the Amer- 
ican firm in selling sewing machines. Persistent 
methods are necessary to success.’’ 


OLIVER SCHOOL OF SALESMANSHIP. 

With the present popularity of ‘‘teaching by 
mail’’ and the suecess achieved by those who 
feature a ‘‘school of salesmanship,’’ the Oliver 
Typewriter Company are grasping an oppor- 
tunity afforded by this popularity by advertising 
the fact that they are in a position to offer 
tuition in salesmanship to all young men hunt- 
ing for an education in this well paying profes- 
sion. Good for the Oliver! However, they have 
operated this ‘‘school’’ for many years, and 
we believe this company has done more for the 
education of good salesmen than any other firm 
can boast of. 

In the advertising of this feature the Oliver 
company should draw many to their ranks and 
secure the services of good men who will be able 
to earn a livelihood while acquiring the art of 
salesmanship. 


We want editorial representatives all over the 
world—write us. 








24 


OFFICE 


APPLIANCES 








FRANCIS E 


Formerly Chicago Manager, Appointed Assistant 
Remington Typewriter Co., 


VAN 


Sales, 


Ghe 


o TYPEWRITER 
a 








TO OUR READERS. 

To those of our readers who are connected with the 
typewriter industry, and find enjoyment in reading this 
department, we respectfully call their special attention 
to our various other departments, particularly that of 
the ‘Adding Machine."’ 

The combination now working between the two de- 
partments makes one as important as the other to the 
future successful typewriter-adding-machine men. 


New 














Atlanta, Ga. 

We notice that the Central Typewriter Com 
pany, who are doing an extensive general busi 
ness in Chicago, have opened a branch in At- 
lanta, at 22 East Mitchell street, with W. L. 
Gilbert as manager. 

The company is regularly incorporated and 
does a large business in the middle states, and 
with this southern outlet should find many bene- 
fits therefrom 

>. o >. 

The Smith Premier Typewriter Company has 
recently established a branch office in Atlanta, 
Ga., after many years doing business under a 
dealership. The company chose for its loca- 
tion convenient quarters in the new Chandler 
building, the entrance being at 121 Peachtree 
street. 

It has seemed for some time to the company 
that, in order to properly handle the growing 
business in Georgia for this machine, a branch 
office should be opened, and every effort has 





BUSKIRK 


president of the 

ope ne d 
and of- 
and has 


Carlton Keyes, formerly 
Thorp & Martin Company, has recently 
a large and very attractive stationery 
fice appliance store at 15 Milk street, 
taken the dealership for the Stearns Visible 
Typewriter. Mr. Keyes has with 
him, in charge of the typewriter department, 
E. L. Holman, formerly the New Hampshire 
manager for the Monarch Typewriter Company. 
Both Mr. Keyes and Mr. Holman are most en 
thusiastiec over the prospects for the Stearns in 
and around Boston. 


* . . 


associated 


arranged and best 
equipped repair and second-hand dealer’s stores 


we have ever seen is to be found in Boston at 


Possibly one of the best 


200 Devonshire street, known as the Model 
Typewriter Inspection Company. 
The location is one of the best in the city, 


and with the very attractive front, bearing some 
excellent sign work, an inviting appearance is 
presented. 

Here we found two hustling typewriter men 
assisting in the welfare of the company, and 
two whom the company can feel justly proud of 
possessing, Messrs. Theo. Campbell and Harry 
L. Shaw, both experienced in the sale and me- 
chanical adjustment of all makes of writing 
machines. 

The company boasts of large 
number of contracts with the leading typewriter 


possessing a 


users, under the inspection plan, and as time 
rolls on this should be increased to a well pay 
ing proposition, particularly with two such 


JOHN 3S. BAYES 
Superintendent of Domestk Formerly Pittsburg Office Manager-elect Chicago Of 
York Remington 17 er ¢ 
been made to arrange a thoroughly modern and clever adjusters as this pair have 
convenient office, completely equipped to ably selves to be—and this is no lie 
serve the Smith Premier’s good friends in that 
territory. C. A. Peck, who for years has been The Underwood Typewriter ( ; 
connected with the company in Boston, is in many years doing business at 20¢ ; 
charge of the Atlanta branch, and H. D. Land street, has outgrown the locati ind . 
has been placed at the head of the suboflice at recently leased extensive quarters at 
Macon, to assist in the conduct of the con east corner of Devonshire and Frank a oe 
stantly increasing business of the company where they intend to make extensive terat : 
and equip on of the finest typewrit flices 
Boston, Mass. io Sow Busted. 


The corner is a prominent one, a 3 Wwe 
located for this business. The com, 
have possessio! ntil about the Ist of Aug 

To this credit may be extended to Mar 
ager Ramsey for the manner in whi 
handled the company’s business in this 
he should be stly proud of the prog: 
cated by such move 

: * * * 

Several! notable changes are note the 
Boston field, where we find ‘‘ Billis \ I 
Shannon happy, and, therefore, making ey 
selling Underwoods. 

Perley Clark, formerly of the Oliver aggrs 
gation for some eight vears, and Har Burton 
formerly of the Smith Premier, and of 
the ‘*Smith Brothers,’’ are now helping 1 D 
the Underw sales in this territor 

* * * 

Manager K« gg, that gentleman 
the Remington company in Boston, was Kk 
ing as young as ever and has array: 
an excellent t of sales getters, w st 
loyal to the iuse of their compa! 
mac hine. 

The Remington company in the Ne 
field is enjoying most excellent business 
nothing but good reports, even f1 
petitors, ar orded 

* >. >. 

The Sn Brothers Typewriter 
with their most attractive quarters M 
street, have ilready made themselves felt in 





this f wing he very excellent executive 
jualities displayed by Manager Greene, who 
has already called nd him some few fellows 
\ able ing in the business, among 
\ I old-time Bostonian, Harry 
| rece from the ranks of the 
| > ster ny 
| Thorp & Martin Company, agents for the 
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this ma ne for the territory outside 
of Bost ind vicinity Phe kox 11 ter 
( ! is ar ging dealerships fo " 
New E1 
| ! & Company is abo 
issue ew al eresting catalogue of parts, 
spe ies andled by their type 
write partment, trom which they do a retai 
i esale siness. Manager Reynolds 
YD most complete affair 
vO! sé g for. 
Buffalo, N. Y. 
The Lerner-bB« Company, formerly of Was! 
‘ reet, W now enjoy far more excel 
el ers at Kast Swan street, ars 
‘ ora eir new locatior 
\ r the I ce with their specialt 
ewrite work.’’ Asid fron 
this re ¢ yg a good business in ge 
el gy al repairs, maint g 
i for the purpose 
Ss anot 1 where a *typew ter 
( tour compani S mall 
t c thices ‘ block, opposite | 
squal Swa . et We should be pleased 
series of the oft es 
some f our friends wi 
Sé ypewriter,’’ whi wee 
f r last month’s issue in 
J. EK. Neahr, and 
erance nnection with the Underwo con 
a 
Wi s of this compar gy 
pleasure ort witness re 
tl n I | t , and we must say e were 
se You that we do not s 
v the 1 hine operated.’’ Chis . 
pract y imposs é for the machins s . 
. s is to make a typewr 
s i¢ I sho ad iead ton es 
ss ‘ is able to le 
\ gaged by th 
irly t t that they act 
I Ss sf the rganizatior I i 
es 1 but 1 for the forming of a 
that he is abl 
ist ‘ rience in the pre 
nece Tor the successt 
i it 
| is the Oliver 7 t 
( . ntest for the s f 
I h of April ( 
either 
Columbus, O. 
I t has | so important in the als 
{ 1 the business of is 
Unde rwood 7 vopewriter 
(‘or has om rect branch office, wit 
| Ss i sniesman 1! { 
gy Columbus offices . 
S 17, Columbus 8 os 
A 
Cleveland, O. 
\ M r of the O 
g Inspection Burea i 
{ _ t ling, has ir g 
g Stearns Visi 
( ( ‘ territory 
Mr \I rad rea ed this 
f g g 8 Stearns machine 
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ne ind rece S 
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Chicago, Il. 
Chicago has in the past been 
1 very uncomplimentary manner when 
tion of ty pewriter interests was mentioned. It 
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referred to in 
the ques 


has been a very hard field for many a com 
pany. However, we believe that this city has 
redeemed itself, and that in the future many 
good reports will arise from the accomplish 


ments of those who labor within its domains. 
The first one bound to be 


memorable in the busi- 


meeting, and 


history of the typewriter 


ness, has absorbed the various managers of the 
different companies during the month, as in 
licated in a special article elsewhere. This is 
one thing that Chicago can be proud of Let 
itther cities follow suit. 

Gradually, but slowly, the different type- 
writer men are finding their way to the ‘* Re 
publie building,’’ hunting up the offices of this 
publication, which is located on the **13th 
tioor.’’ We hold out a welcome to all of them, 
nd are never so busy but what we can do 
i little ‘‘shop talk’’ with all who call, often 
to the advantage of the caller 

rhe trade is welcome, and a good cigar is 
awaiting all those who feel inclined to make it 
worth the while to ‘‘talk things over.’’ 

All the companies in e Chieago field are re- 
porti most excellent business for May, and 
some complain of a lack of material to fill 
riders 

Phe ippointme nt of My | Kk Van Buskirk 


to new duties in the east has interested many, 
and his friends will be pleased to learn that 
the official title connected with the change will 


place him as ‘‘assistant superintendent of the 
omestic 


Remington 
New 


department’’ or the 
with headquarters in 


saies 


I's pewriter Company, 


* * 


Mr. John S. Bayes, the new manager for the 
Remington company, is gradually catching the 
threads of the Chicago office, where he left off 
some years ago, and finds it most natural to 


} 


ilk with some of the old 


; 


users of this machine, 


with which he was so familiar. 
Mr. Van Buskirk, the retiring manager for 
the Remington, left for New York the last day 
May, after turning over the Chicago office 
his successor in a most prosperous condition. 
We know that ‘‘ Van’’ must feel somewhat dis 


appointed in leaving such an active field, for 


we know his capacity However, who knows 
but what he has even greater labors in the east. 
We know that he’ll find plenty to and that 
it will be done with a vim, and properly, too. 
The Monarch Typewriter Company are in 
their new quarters at the corner of Adams and 
Wabash avenue, and the new arrangement of 
offices seems to please Manager Sholes very 
much, and we must say considerable more ac 
tivity is shown in these new quarters 
W. R. Summerson, of the Oliver Typewriter 
Company, has been given temporary assign- 
ment in the general offices during the absence 
of R. S. Tracy on relief duty at Phila lelphia. 
E. L. Wright, former handling the Oliver 
in central New York, is now engag with the 
ympany in thei ene! offices 
H. G. Seelve, fur some six vears the em- 
of the Smith Premier Typewriter Company, 
i i ite ot Wichita Kar s with the 
for f the same company in Chicago, and 
5 4 ing a ver prof fic f operation 
thie territor 
R } Alimar t ‘ I t ierwood 
pal n this « é s father in 
siness Des Moing 
ee @ 
As cated elsewhere, H. T. Boulden, for- 
f Underw 1 for ~ Cleveland 
nag for the Amer M igray Company, 
Q few yndered 
S Ul I oO s ing from our gen 
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erous offer during the National Business Show. 
Ask young Gibson, of the Oliver company. We 
believe he enjoyed several ‘‘fillings’’ at his own 
expense. He was a cup winner. 

* * 7” 


A. B. Cole, formerly assistant manager in the 
Chieago office of the Smith Premier Typewriter 
Company, and who succeeded F. B. Morgan in 
the La Salle street territory on January last, 
reports some very excellent business for his 
company, and is well satisfied with a street posi- 
tion, as compared with that of office work. 

” * * 

The new Crandall Typewriter Company, 
formed recently in Chicago, as indicated in our 
last issue, are progressing nicely with their fae- 
tory equipment, and machines will be expected 
very soon from this company for delivery to 
their present sales outlet, Messrs, Sears, Roe- 
buck & Co, oa 

The Fay-Sholes factory is doing an unusuaily 
large business for this season of the year, and is 
about a week behind in its orders, notwithstand- 
ing the fact that the factory is being worked 
three nights a week. ‘The regular bay-Sholes 
‘*Blind Writer’’ is being constantly improved 
all along the line and offers some unusual oppor- 
tunities for good salesmen to secure excellent 
agencies in various parts of the country for the 
bay-Sholes, which seems to be growing in favor 
right along. A splendid illustration of this ma- 
chine may be seen in the company’s regular an- 
nouncement in the front part of this issue, 

7 a 7 


Mr. G. F. Watt, vice president and general 
manager of the Arithmograph company, returned 
to Chieago from San Francisee on May 31, 
stopping at Dallas, Tex., on his way back. Mr. 
Watt reports a splendid business trip, and he 
says there will be all kinds of office appliance 
business in Friseo from now on, He says that 
since the earthquake business men have been 
busy getting located, but that from this time 
forward a big field is offered to manufacturers 
of all kinds of office appliances. 

Cincinnati, O. 

The Blickenderfer Manufacturing Company, 
who have heretofore maintained sales offices at 
324 West Fourth street, for the department of 
southern Ohio, have removed to larger and more 
commodious quarters at 229 West Fourth street. 
The new offices are as fine as any typewriter 
office in Cincinnati, 

» . * 

With the removal from Cincinnati of most of 
our old friends and the installment of new 
workers, we are unable to receive very much 
‘‘news’’ from this section, and it would do us 
good to correspond with some one here who is 
in a position to assist us collect the data neces- 
sary to retain the city’s honor, and hold it from 
‘*going over the Rhine.’’ 

Denver, Col. 

Miss K. Collins, formerly stenographer in the 
general offices of the Oliver Typewriter Com- 
pany at Chicago, has been promoted and placed 
in charge of the employment department with 
the same company in their Denver branch. Miss 
Collins gained ten pounds in weight since her 
sojourn in this health-giving climate. 

* ” 7 


Manager Conway, of the Oliver Typewriter 
Company here, is in his element, as he likes the 
west very much and reports a record-breaking 
business. 

Dallas, Tex. 

Mr. G. F. Watt, vice president and general 
manager of the Arithmograph company, while 
stopping here on his way from San Franciseo 
to Chicago, appointed Mr. Gus Schuessler man- 
ager of the local office of the Fay-Sholes type- 
writer, succeeding Mr. J. A. Hautier. The Dal- 
las office is doing a good business. 

Dover, Del. 

The State Department today issued certifi- 
cates of incorporation to the Pennsylvania Sales 
Company, to buy, sell and deal in newspapers, 
typewriters, typewriting supplies and sporting 


goods. The incorporators are of Pittsburg, and 


the eapital stock is $30,000. 
Derby, Conn. 
At the annual meeting of the stockholders of 
the Williams Typewriter Company, held in Des 











; 
: 
a Ns 


26 


Moines, lowa, on May 9, the old board was 
reélected, as follows: 

J. J. Towu, Geo. M. Moore, James Brady, John 
H. Chapman, A. E. Richardson, D. 8. Brinsmade, 
J. B. Secor, W. E. Andrews and ©, A. Kirkland 

oe os . 

The Williams Typewriter Company is enjoy- 
ing an exceptionally good business with both 
models of their machine, the No 6 and ‘‘ Junior.’’ 
The new ‘‘Junior’’ seems to have met with 
considerable success and demand in the foreign 
field, and the price attracts many agents who 
require a good machine at a smaller price, and 
certainly this model of the Williams delivers 


the satisfaction. 
= * * 


It will not be long before a new machine will 
be produced from this town that will surprise 
many in the typewriter world, and many new 
departures are to be found in the product, if 
what we have heard is a fact. 


Elmira, N. Y. 

M. D. Richardson, who opened offices for the 
Monarch ‘Typewriter Company here, in the 
Realty building, is finding many sales for that 
machine in this territory. 


Forest City, Ia. 

J. L. Donahue, who formerly was local agent 
for the Oliver Typewriter Company in this city, 
has been promoted to be traveling salesman, 
covering Northwestern lowa territory, succeed- 
ing E. V. Schnoor, who goes to Mississippi. 

Galion, O. 

Efforts are still being made to find a manu- 
facturing home for the Bennington typewriter, 
and reports from this city indicate that parties 
are interested who may bring the plant to this 
point. 
Hartford, Conn. 

Within a very few weeks now and the Un- 
derwood Typewriter Company will be enjoying 
a manufacturing home twice the size of its old 
quarters. The additions to the buildings are 
about finished and the company looks with con- 
siderable interest to their taking possession of 


the additional space. 
* * 


The Underwood Typewriter Company, feeling 
justly proud of the new buildings, are showing 
in their various offices a new handsome stee! 
engraving of their new plant as it will look 


when completed. 
* * 


Charles H. Lathrop, formerly in the type- 
writer business, is now connected with the 
Mutual Benefit Life Insurance Company in this 
city. 

A, E. Clarkson is representing the L. C. Smith 
& Brothers in this city, with offices on Church 
street, while E. C. Downs, the oldest typewriter 


agent in town, represents the Monarch. 
- . = 


H. C. King, with offices at 26 State street, is 
representing the Fox and the Oliver typewriter. 
Harrisburg, Pa. 

The Elliott-Fisher Company, who have their 
manufacturing plant here, are equipping same 
with automatic sprinklers for their protection 
against fire. 

Houston, Tex. 

As an indication of the general good business 
being secured for the Remington typewriter in 
the south, and particularly at this point, that 
company are removing from their present quar- 
ters to a much larger one at 914 Franklin 
street. 

J. G. Ambrose is the resident manager, who 
has been connected with the Remington com- 
pany for some years. fe intends to work three 
repairmen and one apprentice, and has an able 
lot of assiscants in the selling force. 

Indianapolis, Ind. 

H. H. Simler, formerly representing the Rem- 
ington Typewriter Company in Detroit, has been 
transferred to the management of the Indian- 
apolis office. Mr. Simler, although a young 
man, has had considerable experience in the 
management of men, and has been quite sue- 
cessful with the Remington interests, and his 
move to Indianapolis is a step up the ladder of 
success, 
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llion, N. Y. 

William B. Secord, 56 years of age, formerly 
employed in the Remington Typewriter Com- 
pany’s plant, died May 20. Mr. Secord was a 
member of the Odd Fellows and a resident of 
the village for some nineteen years. Burial was 
made at Little Falls. 

* * - 

W. H. Bennett, aged 25 years, a bookkeeper in 
the employ of the Remington Typewriter Com- 
pany here, recently committed suicide by inhal- 
ing chloroform at his boarding house. No rea- 
son is assigned for the act. 


The Yetman Transmitting Typewriter Com- 
pany is probably a thing of the past, from indi- 
cations received recently. The plant of the com- 
pany in Ilion is to be sold at auction. A gen- 
eral statement of the real conditions of the 
company and the amount of their indebtedness 
is soon expected to be made. 

* o © 

The tragic death of Charles L. Spier, formerly 
president of the Yetman Typewriter Company, 
in no way lessens the mysteries surrounding the 
manipulations concerning the affairs of this 
company. His death is noted elsewhere. 

* . * 

The Remington Typewriter Baseball League 
has arranged a schedule for the coming season, 
making a six-team league, composed of the sev- 
eral departments connected with the Reming 
ton factory, as follows: 

Team No. 1—Olliver’s department. 

Team No. 2—Assembling, aligning and in 
spection departments. 

Team No. 3—Schesch’s and Montgomery’s de- 
partments. 

Team No. 4—Durham’s, Van Alstyne’s and 
draughting departments, 

Team No. 5—Toolmakers’ department. 

Team No. 6—Ward, Diss and Aijichler’s de- 
partments. 

The season opened on the typewriter grounds 


£ , ( 
May 19. Jacksonville, Fla. 

W. C. Grivot, the local dealer in typewriters 
here, and agent for the new Stearns machine, 
has applied for incorporation papers, with 
Adolph Grivot, M. H. Pressley, W. D. Miller 
and Frank E, Jennings, and will operate as the 
Grivot Typewriter & Office Appliance Company. 

Kansas City, Mo. 

The Oliver Typewriter Company’s branch here 
secured first place in the contest for branch 
offices during the month of April, leading Buf- 
falo, Omaha, Boston, Philadelphia and country 
sales. 

Kenosha, Wis. 

Reports from this point indicate that the Visi 
ble Typewriter Company, operating under the 
‘*Visible Sholes’’ company, have had some 
trouble in meeting salaries for their factory 
help. The company is capitalized at $300,000, 
mostly held by wealthy Milwaukeeans. It is be- 
lieved that their troubles are only temporary 
and that no further delays will be had in meet 
ing their payroll. 

Los Angeles, Cal. 

Advices from Los Angeles indicate that a 
well-known typewriter man connected with one 
of the larger typewriter companies has had ‘‘ his 
hands full’’ in defending himself from the at 
tacks of his brother-in-law, who claims that our 
young salesman fails to properly treat his wife, 
and is addicted to the habit of visiting other 
towns for the purpose of having ‘‘a good time.’’ 

. * - 


The typewriter business of this city has taken 
on an extra rush sinee the San Francisco dis 
aster, owing to the large number of orders for 
machines sent to this point, and many of the 
companies have sent their representatives from 
here to the northern city. 

Lawrence, Mass. 

A year ago the Fox typewriter was unknown 
in Lawrence, but owing to the good work of 
J. D. Kennedy, the company’s local agent, there 
are now over forty machines in use, and the 
demand is increasing every day. 

Mr. Kennedy is conducting a genera! type- 
writer business at 717 Bay State building, and 
has proven that this section of the state is good, 
fertile ground if properly handled. 





Memphis, Tenn. 

After being indicted and arrested on the 
charge of embezzlement from the Hammond 
Typewriter Company, John D. E. Boaz sued that 
company in chancery during May to collect 
#625.33, which he alleges is due him as commis 
sions on typewriters sold by him. His bill al- 
leges that the company had him indicted while 
he was absent from the city, while, in reality, 
it is indebted to him. When arrested Boaz 
made bond for his appearance before the crim 
inal court. 

Mr. Boaz has now severed his connection 
with the Hammond company and is looking 
after the interests of the Oliver in the same 
territory. 

We are sorry to note this seeming error on 
the part of the typewriter company. However, 
these things are apt to occur with the best of us 

Milwaukee, Wis. 

The Smith Premier Typewriter Company, of 
Syracuse, have filed incorporation papers in 
Wisconsin, with F. R. Johnson as agent. Capi 


tal, $100,000. Muncie, Ind. 

G. W. Miller, of Cincinnati, was in Muncie 
recently arranging for the opening of a second- 
hand and general typewriter store, which will 
be opened on South Walnut street. 

* od * 

A typewriter man by the name of De Witt, 
traveling in this territory, was struck by a car 
of the local railway during the middle of May 
and seriously injured. 

Menominee, Mich. 

John Race, representing the Oliver Typewriter 
Company, who does business in this field, is on 
an extensive tour through the copper country. 

Madison, Wis. 

The Underwood typewriter interests in Madi- 
son are being carefully looked after by Messrs. 
Park & Saftle Company, who are the dealers for 
this machine here. C, A. Saffle, a member of 
the firm, was formerly manager of the Densmore 
Typewriter Company, of Milwaukee. Recently 
he purchased a half interest in the above firm 
and has charge of the typewriter end of the 
business. 

* + 7. 

C. E. Russell, who has been representing the 
Remington in Madison, has resigned to accept 
a like position with the same company in At 
lanta, Ga. His successor has not yet been named. 

Minneapolis, Minn. 

W. C. Hubbard, the local manager for the 
Underwood interests, reports that business for 
that machine is exceptionally good, and that 
they are experiencing the same trouble as the 
balance of this company’s offices—not enough 
machines to fill orders. 

Newburgh, N. Y. 

The L. C. Smith & Bros. Typewriter Company 
is represented in Newburgh by Daniel Gardner 
and Panl 8S. Jones, headquarters at 43 Mont 


gomery street. Norfolk, Va. 
BY OUR SPECIAL CORRESPONDENT. 

Vickery & Co., agents for the Underwood, r: 
port very satisfactory business each month 
This firm keeps an excellent repair man busy all! 
the time, as, aside from their local business, al! 
of the machines in use in the Norfolk navy 
yards are sent to them for adjustment and re 
pairs, as well as the machines from all the bat 
tleships visiting this port. J. V. Alfriend, thei: 
popular salesman, is largely responsible for th« 
popularity of their machine here. 

7 * * 

The Jamestown Exposition, of this city, is 
using about fifty machines and the Remington 
and Smith Premier companies report gratifying 
business from this source. The Expositior 
which is to come off in 1907, is already making 
itself felt, and all of the local typewriter com 
panies are reaping the benefit. 

. * = 
Roy Hart, the excellent resident salesman 
for the Remington company, continues to get 
business which that company, from its long ex 
perience, so richly deserves. He took unto him 
self a better half some months ago, and we wish 
him all suecess on life’s journey. 
* * 7 


The Smith Premier company report the largest 








business in the history of the local office. The 
office here is a ‘‘sub,’’ under Richmond, but 
a good part of eastern Carolina is worked from 
this point. The office is under the charge of 
R. C. Howison, who has been connected with 
the company for several years, working the 
North Carolina territory, and, in fact, most of 
his time is now devoted to the same territory; 
B. F. Hobgood, their city salesman and assistant 
manager, ably taking care of the business here. 
An item worthy of note in connection with the 
Smith Premier company’s business in this ter- 
ritory, is the connection of the three Howison 
brothers with it. A. M. Howison, the elder, 
working the territory in and around Staunton, 
Va., has been with the Smith Premier company 
since its entry into this field, having been con- 
nected with the Richmond office when it was a 
‘‘sub’’ under Washington, at which time that 
office was under the management of Frank M. 
Evans, who is now assistant secretary of the 
company at Syracuse. J. IF. Howison came to 
the company from the ranks of the A. B. Dick 
Company, and has proven a most excellent man- 
ager, having greatly increased the company’s 
business in Virginia and the two Carolinas ter- 
ritory controlled by him. R. C. Howison 
up his work as a teacher to enter the typewriter 
field, and has proven one of the most successful 
men with the company in this territory. We 
predict even greater things for the Smith 
Premier in Virginia. 
* * * 


gave 


The Interstate Typewriter Company, of this 
city, general agents for the Stearns, report good 
business and especially in South Carolina, which 
worked from this office. E. L. Wat- 
son, their manager, is an old typewriter man 
and he will doubtless continue to get his share 
of the business, 


state is 


> * * 

R. W. Brooks, agent for the Elliott-Fisher 
and Blickensderfer typewriters, informs us that 
business with him is better than ever before. 
Mr. Brooks is also agent for a number of office 
specialties and he desires to hear from any firm 
having a good thing to offer in his line. 

* * + 

Frank M. Evans, assistant secretary of the 
Smith Premier Typewriter Company, Syracuse, 
N. Y., visited the Norfolk office of the company, 
together with J. F. Howison, of the Richmond 
office, on the llth inst. He reports that the 
company finds it almost impossible to keep up 
with the orders. 

E. L. Knott, formerly of the L. C. Smith 
company, resigned his position with them to go 
with the Smith Premier company in South Caro 


lina territory. We predict for him a large 
measure of success, as he is a splendid salesman 
and a polished gentleman. 


E. G. We 


4 inschenk, manager for the Columbia 
Bar Lock Typewriter ‘¢ 


ompany, is doing much 
to increase the sale of that machine in this ter- 
ritory. Mr. Weinschenk is an old typewriter 
man, having been assistant manager of the New 
York office of the Smith Premier company for a 
number of years, and the Bar-Lock being a 
double keyboard, he his side of the 
question in a very convincing way. 
o * * 


I resents 


In fact, all of the typewriter representatives 
here report good business and we believe all of 


any note have either an office or a dealer here. 


New York City, N. Y. 

If the New York City typewriter fraternity 
welcomes Mr. F. E. Van Buskirk to their midst 
in the spirit with which he was bidden 
farewell at Chicago, his new duties will prove 
pleasant and enjoyable. 


same 


Mr. Van Buskirk is now with the executive 
offices of the Remington Typewriter Company 
as assistant superintendent of domestic sales, 
with headquarters at 7 Broadway. 


* . + 


William Richardson, managing director tor 
the Royal Barlock Typewriter, of London, paid 


our New York office a visit during May. His 
visit to America was business connected with 
the Barlock, and he returned to England on 
May v 
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rhe first check received for the San I’rancisco 
relief fund by the New York Chamber of Com- 
merce was that of J. P. Morgan, and the third 
check received was from the Remington Type 
writer Company for $25,000. In addition to 
that, the agents of the Remington company all 
over the country have organized collection 
funds. The New York City department on the 
second day after the catastrophe made up and 
handed over to the fund the sum of $600. 

“es @ 

Geo. H. Ennis, of New York, the inventor of 
a system of printing telegraph on a new prin- 
ciple, has received additional letters patent. 
The machine prints a character at each depres- 
sion of the type bar and does this with only 
one impulse of current, thes doing away with 
complication of parts. The ordinary typewriter 
keyboard is made use of, with forty-two char- 
acters. 

* . 7 

The Atlanta Typewriter Exchange, 245 Broad- 
way, with A, C. Hoble as proprietor, has re- 
moved to larger quarters in the same building, 
indicating that ‘‘business is good.’’ 

We have heard of the Chicago 
Company in ’Frisco and the New York Type- 
writer Company in other foreign points, but 
this is the first time that Atlanta has ever tried 
to make her name popular in New York. But 
why not? 


Typewriter 


* = om 


Mr. John T. Underwood, president of the Un- 
derwood Typewriter Company, had an experience 
automobile chauffeur, who tried to 
dispose of his $8,000 50-horsepower machine. 
However, the fellow only got as far as having 
some of the paint removed, previous to putting 
on a change of color prior to selling it. 


= * * 


with his 


A deal in real estate reveals the beginning of 
a new typew riter company of some pretentions, 
The Chas. F. Noyes Company has leased the 


store and basement of Nos. 31 to 35 Burling 
Slip, for Abbott A. Low, to the ‘‘ National 
Typewriter Company’’ for ten years, at an 


» 000 


rental of about $3 


* * * 


aggregate 


James B. Hammond, president of the Ham- 
mond Typewriter Company, with his private sec- 
retary, sailed May 9 on the Carmania for Eu- 
rope to introduce his Chinese, Japanese, Per- 
sian and other oriental typewriters. He goes 
lirect to London to meet his general representa- 


tive for all these countries. 
* > * 

The Yetman Transmitting Typewriter Com 
pany, manufacturing a combination telegraph 
typewriter, have closed their affairs in bank 
ruptey. The company maintained offices at 220 


Broadway, with branches in many of the larger 
cities, 
The 


assets of 


were $155,397, and nominal 
There are 130 creditors, be- 


liabilities 
$55,126. 


sides employees, 


Charles Spier, the former president of the 
company, committed suicide, as told elsewhere, 
complicating matters somewhat. 

> a * 

Our New York offices, at 265 Broadway, came 

within an ace of being in an ash pile, due to 


a fire on the premises during May. However, 
we escaped and no damage done other than a 


little smoke. 


- > 

E. G. Weinschenk, formerly assistant nager 
for the Smith Premier Typewriter Company in 
New York City, has returned to his old love, 
the Columbia-Barlock, end is now in Norfolk, 
Va., looking after the interests of tl achine 
in the southern territory, where they enjoy a 
arge and creasing business 

The L. C. Smith Bros., New York office at 311 
Broadway, has just received four pictures of the 


four Smith brothers. They are very fine and are 
now on exhibition. One is of Mr. Lyman C. 
Smith, president of the compal nother of Mr. 
W L. Smith, the vice-president the third of 
Mr. M. C. Smith, the secretary, and the fourth 
of Mr. H. W. Smith, the treasurer. 

In speaking of the L. ¢ Smith Bros.’ New 
York office, Mr. Humphries, the manager, was 
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kind enough to show us around, and he certainly 
has a suite of offices and salesrooms that one 
could be proud of. In addition to the usual desks 
for salesmen and offices for the bookkeeping and 
cashier department, there is in the rear a fine 
room, well lighted and furnished, for the ex- 
clusive use of the president when he visits New 
York, e “4 

Owing to the increasing demand for their ma- 
chine, the L. C. Smith Bros, have just opened an 
employment department, in charge of Mrs. E. B, 
Bancroft. Mrs. Bancroft is a lady of considera- 
ble experience in office work and well fitted for 
the post for which she has been appointed. The 
bureau will be free to all stenographers, and 
since it has been opened it has done quite a con- 
siderable business in placing operators in re- 
munerative positions, 

* #* * 

L. C. Soldan, formerly bookkeeper to the L. 
C. Smith Bros. at has been promoted to 
occupy a similar position at the New York office. 

” 


The Typewriter Inspection Company, of 317 
Broadway, agents for the Stearns visible writer, 
report business as exceptionally good, their only 
tale of woe being shortness of machines. This 
is, of course, a good fault, but somewhat dis- 
couraging to salesmen and managers. 

7 * 


The Williams typewriter, under the manage- 
ment of the Typewriter Inspection Company, are 
also having a great run of business. 

- 7 7. 


The Sun typewriter is doing an exceptional 
business. The month of May was a record one 
for this machine, The new office is getting down 
to a strong working basis and we may hear of 
something moving around the ‘‘Sun’’ pretty 
soon. 

The Monarch Typewriter Company report that 
they have sold sixty-five Monarchs to the West- 
ern Union Telegraph Company. These machines 
are to be presented to the operators of the com- 
pany in San Francisco who were unfortunate 
enough to lose their machines. 

7 * . 


In line with the previous paragraph, which 
tells its own story, is the fact that the business 
of the Monarch Typewriter Company in New 
York for the past month has been extremel 
good. In fact, May was the best month for busi- 
ness in the history of the organization. 

* 7 * 


J. L. Brady, lately with the Smith Premier 
Typewriter Company and formerly with the L. C. 
Smith Bros., has been appointed district man- 
ager for New Jersey for the Monarch typewriter. 


M. 8. Eylar, of the Underwood, has just re- 
turned from a trip to Kansas City, St. Louis and 
Chicago. He reports everything as flourishing. 
Their only drawback is the want of machines, 
The Underwood salesmen and managers are on 
the qui vive for the opening of the new factory, 
which is to relieve them of their present trouble 
of excess of orders over supply. 

a ~ . 


Miss Fritz, the Underwood operator and win- 
ner of the Orrice APPLIANCES’ championship cup, 
has been exhibiting at various schools in the east. 

* * 7 


The Blickensderfer Typewriter Company re- 
port extraordinary good business, T. J. Maher is 
about to take another trip a Canada, and 
the anticipations are that it will be even more 
successful than the last, which was a _ record- 
breaker. 

7 7 ia 

The Central Typewriter Exchange, under the 
charge of J. C. Lindsay, have removed to better 
and more commodious quarters at 323 Broadway. 
They report the demand for second-hand ma- 
chines as still phenomenal. 

a 7. * 

The Oliver baseball team of the repair depart- 
ment will cross bats with a similar team of the 
Underwood company at an early date. 

* . * 


W. F. Garvey, formerly with the Densmore 
Typewriter Company, is now salesman with the 
Royal Typewriter Company. 

* * ” 


The well-known western hustler and typewriter 
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cents per 100. 


few months. 


The Dupligraph Company 


Head Offices, 105, 45 State Street, DETROIT, MICH. 


wae «The latest invention in “We 
Duplicating Machines ts 


THE DUPLIGRAPH 


We are about to place on the 
United States market a device for 
duplicating type or pen written 
copies. 

We have already thoroughly 
established a large selling organi- 
zation and factory for the machine 
in Canada, where it has an enor- 
mous sale, and it lives up to all we 
claim for it. 

The duplicating surface con- 
sists of a new secret composition 
which has none of the objectionable 
features connected with other com- 
position machines. Even our com- 
petitors admit its superiority over 
all known compositions. 


It cleans itself automatically on account of an acid delicately in- 
troduced in the composition, and which breaks up the aniline in the 
ink, making it disappear of its own accord. 

The copies made on the Dupligrapb are dry the instant they come 
off the machine—as dry as the paper in this magazine, and will take 
ink signature instantly. 

The Dupligraph will reproduce six different colors of ink at once, 
and print copies at the rate of 100 in 10 minutes, and at a cost of 2 
This is cheaper than any other work—and still the 
work is far superior in strength, clarity and outline. 

[t is so simple a child can operate it; and an operator can work 
the machine all day without coming in contact with the ink. 

It requires no expensive supplies such as stencils, rollers, silk or 
wax paper—nothing but paper, pen and ink. Your supply bills are 
reduced to a minimum, nearly nothing. 

That is the machine in a nut-shell. 

We get them up in fine style in any size, and at prices to compete 
with the lowest price duplicators on the market. 

Now, we have plenty of good territory left iu the United States, 
and we want FIRST-CLASS DEALERS and AGENTS. If you will get 
out and push the sale of this machine with us we can quote you dis- 
counts that will make things interesting for you, but if you are not a 
pusher don’t write us. 

If you doubt what we say about the Dupligraph, let us tell you this : 


One of cour dealers guaranteed to sell 200 Dupligraphsa 
In his second month he writes: ‘‘Can gou furn- 
ish me 200 to 250 a week? So you see it sells. 


We guarantee all our machines and will sell thousands in the next 
If you want to make some money, get in line. 























salesman, imund L. Bradley, who had the good 
fortune to leave San Francisco the evening prio! 
to the disaster, is now traveling representative 
of the New York office for the Oliver Type 


writer Company. 


L. P. MeCord, formerly salesman wit eur 
derwood Typewriter Company, is \ ing a 
similar position with the Royal ' ( 
pany. " , 

Nelson A. Miller, manager of the R type 
writer, reports business as extrem y Pheu 
only trouble is lack of machines to fill t mar 
orders. Many large firms have take } tities 
of the mac es, and thev have a re¢ 
by no other machine for initial orders 
$100 machine will be on sale before the t i 
tion of this nber, and if all that is 
it is fulfille will be a ‘‘ wonder.’’ 

A. W. Hewitt, formerly with tl . gt 
'ypewriter Company, has been engag 8 
cial representative of the Roya 

H. D. Benedict, formerly salesma for the 
Wellington typewriter, is now holding 
position w the Royal Typewriter ©: 

Another et to the Royal Typew ( 
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formerly wit the Underwood. 

John A. Nolan, the well-known re 
of the Oliver Typewriter Company in New ) 
who has handled in a large way the | s of 
the compal with railroads in the east, | Ss Deen 
transferred t the general offices 
in ¢ hiecag . . 

L. W. Guernsey has been appointed « 
of the Underwood Typewriter Company. 

C. M. Burlingame, traveling audit 
Underwood Typewriter Company, has resig 

. * 

A short time since we mentioned t 
two cups | ! ffered by t S 
lypewriter | pany for competitior 
salesmen of the New York organizat l} 
contest is t be decided as we go 
possible | I s will be publis 
issue. 

Mr. Brace s been appointed by the 8 
Premier Typewriter Company to take 

schools in the New York district 

A. T. Ros f the Remington Type 
pany, reports that business 1s still! 

J. P. Daves f the Arithmograph ¢ 
ports a gt healthy growth 1 t! 5 
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EK. Mend » has had considera 
writer eX] é f nas recentiyv made ng 
ind is nov ted with the Arit 
Company M Mendel’s many f1 Ss 

ubt be g 1 earn that he has be 
of such a progressive organization as 
tained in this city by the Arithmogray 
pany. It is ss to say that Mr. Mée 
make great s ess 








Paul Dennie has recently moved from Phi 
delphia to this city. Mr. Dennie was well and 
favoral nown in e typewriter business 
Philadelphi He has connected himself wit 
the Arithmograph Company and is talking F 
Sholes ir \ igorous 1 effective fashion 
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A. P. LEY Tea 


tains his standard quality of goods, and his unequaled 





for years one of the leading manu- 
facturers of Typewriter Ribbons 
and Carbon Papers, still main- 








offices at Chicago, London (Eng 


Pittsburg and Cleveland. 


on the ground floor at No 287 Broadway, corner Reade Street, the largest and 
finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, 
Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at 


any time. 


The Main Offices and Factory are at ROCHESTER, N. Y. 


Have you seen any of his souvenirs? 
dictionary, a beautiful French plate mirror with celluloid case with 
lithographed rose bud, and an envelope opener with celluloid handle. 
These are all exclusive designs and cannot be used by other manu- 


facturers for any purpose. 


CARBON PAPER 


THE COBWEB 
SATIN FINISH ayn 
GOLD SEAL 


] as well as his many other brands, are 
known and used wherever typewriters 
are used, as well as his Satin Finish and 
Gold Seal Ribbons. He has distributing 
. besides his offices at New York, Philadelphia, 
At New York, he has just taken large spacious offices 











He issues a celluloid indexed 




















Portland, Me. 
(, Smith & Brot - 


Paterson, N. J 


Peoria, Ill 





Reuington LL. C. Smith Brothers, in the selling force in the 
Peoria territory, hae a 
Manager Hardy, handling the Smith Premier 
at this point, reports some of the largest sales 
ever made for his machine in this field. 
* 


Ariti graph * * 
Bacan Phe C. W. Whitnall, operating from Peoria for 
nm at the Blickensderfer Manufacturing Company, is 
Wall also finding much business for his machine, and 
- ele has been quite successful in organizing territory 
in Illinois for his machine. 
arr Paducah, Ky. 
Baty ey yon H. ©. Hoover, local manager of the Reming- 
Pittehurg  '0@ Typewriter Company, was on May 5 elected 
~© to the position of state chairman of the press 
* “committee for Kentucky of the Travelers’ Pro- 
“" teetive Association of America, at their annual 
; state convention, held in Paducah. 
Mr. Hoover is well qualified to fill such a posi- 
a tion, having had considerable press work, plenty 
yee of ‘‘mills’’ to write on and of a temperament 
: that will produce interesting ‘‘copy.’’ 
gest inest Pine Bluff, Ark, 
Whitt for L. ©. Smith & Brothers Typewriter Company 
8 g has opened offices at 107 Main street, and will 
¥ he in charge of R. R. Parker, who has been 
the making frequent trips to this city in the in- 
terests of this company. 
Pittsfield, Mass. 
Muss ex William Russells, formerly in this territory 
el for the Remington Typewriter Company, has 
gone to Roston to accept a position with the 
3 es same company in their Boston office. 
~— Philadelphia, Pa. 


BY OUR CORRESPONDENT. 

M. T. Babeock, manager for the Fay-Sholes 

' typewriter and the Arithmograph company’s 
, Philadelphia office, has put on a new force of 
alesmen and juniors, and, according to reports 
from the home office, is doing an exceptional 
business, and the machine is growing more pop- 
ular every day. a 
Changes in business relations in the typewriter 

world are always of special interest and the 

» te particulars of such changes attract great atten- 
the tion, not only in their own locality, but among 
the the manufacturers. To the Philadelphia trade 








nt ee 
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the change recently made by Mr. Walter L. 
Prickett is especially noteworthy. Mr. Prickett 
has been head salesman for the Standard Type- 
writer Exchange for the last four years and 
previous to that time was employed by Haw- 
thorne & Sheble, a pioneer typewriter firm of 
Philadelphia, and with whom he started as a 
boy. r. Prickett has entered into a partner- 
ship with Mr. A. P. Ward, trading as ‘‘The 
Ward Typewriter Company,’’ occupying rooms 
in the Perry building, corner Sixteenth and 
Chestnut streets, Philadelphia, Pa. Mr. Ward 
was formerly the leading member in the Stand- 
ard Typewriter Exchange firm, with which con- 
cern he severed connections about one year ago. 
The Ward Typewriter Company is the sole rep- 
resentative for Philadelphia and Camden, N. J., 
for the new Stearns Visible Typewriter, of 
which a full description was printed in our May 
issue, and with which they expect to produce a 
.great success. They will also handle a com- 
plete line of supplies, all other makes of type- 
writers, repairing, etc. Walter L. Prickett’s 
well known ability and deserved reputation as 
an active and capable salesman and business 
man of unusual acquirements and honesty in all 
his transactions has been gained by years of 
endeavor, and that he has won and retains a 
host of friends and customers, who intend to 
stand by him in his new business relations, is no 
matter of surprise. As a still further assurance 
of good service this firm has secured Mr. Howard 
Senderling, one of the Reminyton’s best repair- 
ers. The repair force of th. \ “ard Typewriter 
Company, with Mr. Senderling at the head, will 
be second to none in Philadelphia. 
* . . 


M. F. Creahan, who for some time has been 
looking after the railroad work for the Under- 
wood Typewriter Company in the Philadelphia 
territory, has been promoted to special assign- 
ment work. ae AG 

As indicated elsewhere, Philadelphia is to pro- 
duce another electric typewriter, invented by 
Walter G. Trautman. 


Raleigh, N. C. 

The Capital Typewriter Exchange, who oper 
ate from West Martin street, this city, and who 
are agents for the Densmore Typewriter Com 
pany, had their window decorated in such a 
manner as to be very attractive to the towns- 
people. On a-pile of second-hand machines of 
various makes, which were covered with crepe, 
they showed several models of the ‘‘ Densmore,’’ 
to which was attached ‘‘peace to their ashes,’’ 
while their machine was decorated with red, 
white and blue colors. 

These things all help stir interest and create 
business if followed up properly. 


Rochester, N. Y. 

E. C. Van Hoesen, who operates practically 
the only typewriter exchange in the city of 
Rochester, and who is agent for the ‘‘Sun’’ and 
the Oliver typewriters, is doing a nice business 
in both these machines and through his second 
hand trade. 

Scranton, Pa. 

Prof. Chas. R. Powell, instructor in type 
writing at the Technical High School, has per 
fected a device for the teaching of touch type- 
writing by touch, as described elsewhere. 


St. Paul, Minn. 
BY OUR SPECIAL CORRESPONDENT. 

J. H. Harvey has been appointed St. Paul 
manager for the Underwood company, succeed- 
ing Mr. Harris. a ie 

The Oliver Typewriter Company has reéstab- 
lished their local agency with the Brown, Treacy 
& Sperry Company, wholesale and retail sta 
tioners. This company certainly is to be con 
gratulated in securing this splendid machine. 
Miss Whitmore, the former manager, has been 
transferred to the Minneapolis office. 

7 . . 

The new manager of the Smith Premier com- 
pany reports good sales for the old reliable and 
has added several new salesmen to his city force. 

St. Louis, Mo. 

The Fletcher Typewriter Company, of St. 
Louis, is handling the new Stearns Visible type 
writer. Mr. Fletcher has recently returned from 
the factory full of enthusiastic praise for the 
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machine, the methods of its manufacture, and 
the facilities E. C. Stearns & Co. possess in their 
Syracuse plant. 

Mr. Fletcher reports having splendid success 
with the machines which he has put in his ter- 
ritory, and looks forward to an extremely large 
and successful business. He reports that the 
Stearns Decimal Tabulator is particularly ap- 
preciated by the large commercial houses who 
desire a practica’ billing and writing machine 
combined. 

. * ° 

One of the most successful employment man 
agers we have ever had the pleasure of meeting, 
one who understands the business getting end 
of this department, is to be found in the St. 
Louis office of the Underwood company, in the 
person of L. M. Norton, who has charge of this 
department. Aside from being able to handle 
such work, he is specially adapted to the art ot 
‘‘window dressing,’’ specimens of which we 
have already shown in these columns, and an 
other is displayed here this month. 

San Francisco, Cal. 

Some of the best pictures taken at San Fran 
cisco were secured by R. FE. Revalk, of the San 
Francisco Typewriter Exchange, who has kindly 
allowed us to reproduce them for the benefit of 
our readers, and we issue a special supplement 
with this number for the purpose. 

* * * 


Aside from the pictures shown, we are in re- 
ceipt of a very interesting souvenir, in the shape 
of a collection of photographs taken by Mr. 
J. E. Neahr, formerly of the Underwood com- 
pany. Mr. Neahr has arranged his very excel- 
lent collection in an artistic manner, had a 
beautiful half-tone made of the lot and pro 
duced the same on high calendar paper under 
copyright protection. 

Mr. Neahr has returned to New York City, 
after his trip to ’Frisco, and is now temporarily 
engaged with his own interests at 239 Broad- 
way. 

® * * 

The Arithmograph company has just opened 
a new office here at 630 Monadnock block, T. G. 
Kennedy being made manager. Six or eight 
men are already at work and the Fay-Sholes 
machine is getting its share of the business. 
The temporary quarters of this company are lo- 
cated at 1838 Fillmore street, with a branch at 
1064 .Broadway, Oakland. These offices have 
just opened and are doing an unusually large 
business, handling only brand new machines 
direet from the factory. 

* * * 

Fr. J. Cooper, representing the Elliott Book 
typewriter, had two of his ribs broken during 
the ’Friseo trouble, and is now in Los Angeles. 
Charles Duguid, agent for the Fisher billing 
machines and adding attachment, is in the 
stricken district doing business for his company. 
He has established an address at 819 Central 
avenue, Alameda, Cal. 

. * * 

Mr. J. Gunzendorfer, California state agent 
for the Stearns Visible typewriter and F. 8. 
Webster Company’s lines, and formerly located 
at 508 Market street, where he had a large and 
attractive store, lost everything. He now has 
temporary quarters at 1746 Fillmore street, and 
has resumed business.. E. C. Stearns & Co., with- 
out waiting advices from their agent, made a 
shipment of typewriters to San Francisco, which 
proved to be a sensible move and relieved mat- 
ters a little. 

* 7 * 

Leo & Michael Alexander, the ’Frisco agents 
for the L. C. Smith Brothers, advise us that 
aside from being burned out of their offices, the 
hotel at which they were stopping was blown 
up, but that with all the burning and blowing, 
they are still doing business in the old city, 
with temporary quarters at 656 Baker street. 

The Alexander Brothers anticipate placing 
many new customers on their books during this 
opportunity presented, and the Smith Brothers’ 
machine will certainly find a way into many 
new hearts. 

> > > 

R. E. Revalk, operating the San Francisco 
Typewriter Exchange, and agent for the Under 
wood typewriter, has opened two offices, one at 





2188 Bush street, San Francisco, and the other 
at 472 Eleventh street, Oakland, Cal. 

He writes us under date of May 11: ‘‘ Every 
thing went to —— Twenty feet of brick are 
on top of my former office. Four weeks after 
the fire I had a gang of men trying to get under 
the brick, but after a short distance down the 
fire embers became so hot that we had to de 
sist.’’ 

* o * 

E. E. Bushnell, formerly a manufacturer of 
typewriter parts of New York City, but of late 
years doing business in Frisco, and the manu 
facturer of typewriter ribbons, lost everything, 
but advises us that he will continue the making 
of ribbons under his own name. 

* 7 ca 

Joe Gottlieb, of St. Louis, visiting Frisco, 
paid $60 to have his trunk moved from the 
hotel to the ferry, and was glad to get away. 
Joe was to have remained in San Francisco sev- 
eral months, but has returned to St. Louis, sing 
ing the tune of ‘‘ Home, Sweet Home! ’’ 

* . . 

Thomas K. Simpson, formerly of St. Louis, 
more recently of New York, with the Adder Ma 
chine Company, and lately of San Francisco, as 
a partner in the building business with H. E. 
Baker, is now in Chicago, undaunted and al 
ready in a new office, although he lost most all 
in Friseo, saving, however, his home across the 
bay, which he sold in a hurry, allowing his wife 
to get away from the scenes and quiet her state 
of nervousness, that every woman is expe 
riencing who is in the city. 

. * * 

Messrs. Wolf & Isenbruck, agents for the 
Monarch Typewriting Company, have secured 
temporary quarters at 2846 California street. 
They saved two machines from the fire. 

* * * 

Some of the stories told of the sights in this 
city are both ludicrous as well as pathetic, and 
half will never be learned by the public of the 
suffering there during and after the fire. 

May the city ‘*find itself’’ soon, and the 
typewriter interests reap benefits that will r 
store to them the business they lost. 

Syracuse, N. Y. 

The Monarch Typewriter Company maintains 
a retail selling office in their factory, under the 
management of J. B. Ball, who looks after their 
business for central New York State. 

* * * 

L. C. Smith & Brothers display more activity 
than ever before in their factory here. Some 
500 hands are at work, and between 55 and 60 
machines a day are being turned out. However, 
this number will be increased materially as fast 
as the company can prepare the way. 

. * 7. 

We had the pleasure of a few minutes’ con 
versation with L. C. Smith, the head and 
shoulders of the Smith Brothers organization. 
Mr. Smith expressed his entire satisfaction at 
the general condition of the typewriter busi 
ness and promises big business for the futur 

His extensive real estate holdings in the 
northwest have been increasing considerably of 
late, and since the San Francisco fire, great 
bodies of immigrants are going into Oregon and 
Washington, which will add greatly to that vers 
rapidly growing territory. 

* * * 

H, A. Moyer, the carriage manufacturer 
this city, is still at work perfecting the model 
of a new visible typewriter. A description of 
the machine is looked for some time in the: fa 

* * . 

Harry I. Seddon, the superintendent of 
‘*Billing Machine and Office System’s Depart 
ments’’ for the Smith Premier Typewriter Con 
pany, has been made temporary supervisor i! 
the selling contest going on among the agents 
for that machine, and, therefore, finds some of 
his time spent away from the factory. 

In the introduction of the new billing ma 
chine features Mr. Seddon has proved himself 
as very familiar with the demands and requiré 
ments for these instruments and the company 
is enjoying a business with such users that 
makes for them a better business in the regu 
one machine leads to another. 


lar 


machines 








EK. C. Stearns & Co. has about 250 men em 
ployed in their typewriter department, and 
is now suggested that an addition to the fac 
tory be made some time within the year, for the 
accommodation of their fast growing business 

. * * 

This city was treated to a novel sight re 
cently, in the shape of a boatload of typewriters 
being carted to the lake and dumped overboard. 
The typewriters, some 200 or more, were de 
stroyed by a local typewriter factory, who wer: 
desirous of getting rid of a lot of worthless 
stock. 

* * * 

William Allen Dyer, the treasurer of the 
Smith Premier Typewriter Company, is still in 
Europe, and will not return to America until th 
end of June. The affairs of the factory are in 
the hands of Mr. Edwin McKurchy during Mr 
Dyer’s absence. 

7 7: > 

Clarence M. Grant, as guardian of Clayton EF. 
Grant, has brought suit against the Smith 
Premier Typewriter Company to recover $5,00 
for injuries alleged to have been received by 
the boy while employed in the company’s fa 
tory, necessitating the amputation of some 
the fingers of his hand 


= o ca 


‘ 


The Smith Premier Typewriter Company has 
put out a new catalogue of typewriter supplies, 
which thoroughly covers the field of typewriter 
accessories and is interesting to all users all 


kinds of machines 


* > - 

The outward ind tions at the factory « 
Monarch Typewriter Company impresses 
with the fact that t company is enjoying 
good portion of the typewriter activity 
prevalent all over the world. 

» * « 


Silas W. Crandall, the president and general 
manager of the Monarch company, spent som: 
few days in Chicago during the last part 
May. It must have done his heart good to wit 
ness the good feelings expressed on all sides for 


the one who succeeded him in the management 
of the Ren ington in the Chieago territory, 
the occasion of his advancement to higher hor 


ors, as he was honored some few vears ago 


Washington, D. C. 


BY OUR SPECIAL CORRESPONDENT. 

The Moore company, general agents for 
Blickensderfer in this territory, has recentl 
taken the agency for the Fox Visible 

* . > 
U, A. Joerisse n, lo a manager of th | 


wood Typewriter Company. of this city. 
made arrangements to spend his vacation d 
July and August trav ng through Europes 
. 6 6 
Fred E. Mann, manager of the Oliver Typ 
writer Company, reports business for the Olive 


machine extremely od in the various go 


ment departments 
* * * 

Harry R. Livingston, formerly foreman of t 
repair department of the Underwood Typewrit« 
Company for a number of years, has recs 
taken charge of the mechanical department 
the Typewriter & Office Supply Company. 

ie son, manager of the Monarch J 
writer Company, reports an excellent business 
for his 

Typewriter & Office Supply Company, | I 
Pitcher, treasurer, is now th general agent 
the District of Columbia for the Addressog1 

= ‘ Chicag 

( ree Palmer rly a salesman for 
Monarel writer ( iny, has ass¢ 

imself san vy with the | 
W i Ty riter ‘ Mr. Palmer w 
salesmar r tl R Company for 

years 

The Ren gtor f ter Company will n 

s mont from the ] Droit building, wl 

had a ffice for tw ty-two years, to the 


ew fice n New Yor ivenue, between T} 
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DID IT EVER 
OCCUR te Yaa 


That in carrying some makes of typewriter ribbons 
and carbon paper without any reputation that you 
were adding to your Selling Troubles, expending a 
whole lot of time and energy with only Half Results? 
Well no need to do that. Here we are witha repu- 
tation generous and broad enough to cover every- 


thing we make. DS aS Osi si 














OUR NEW TRADE 
CATALOG IS THE 
MOST COMPRE- 
HENSIVE EVER 
ISSUED. 








IT IS FULL OF VAL- 
UABLE INFORMA- 
TION PERTAINING 
TO A COMPLETE 
LINE OF TYPE. 
WRITER SUPPLIES. 


IT WILL HELP INCREASE 
YOUR BUSINESS. ::::: 


POINTS OF VANTAGE 


The Merits of our goods are We are manufacturers for the 
Real. trade solely. 


, In buying from us, therefore you 
The smack of true quality and are not buying from a 


originality. competitor. 


Mittag & Volger 


Sole Manufacturers for the Trade 


SEND FOR COPY TO 
DEPARTMENT K, 























PRINCIPAL OFFICE AND FACTORIES 
PARK RIDGE, N. J., U. S. A. 


BRANCHES 














NEw YorK CITY CHICAGO, ILLINOIS 
Stewart Bldg., 280 B’wa 108 La Salle Street 
LONDON, 4 (Queen Street, ZURICH, J. G. Muggli 


Paris, 51M Passe Reille AMSTERDAM, Benier & Co. 
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Rebuilt Typewriters 





ference. 






“INVINCIBLE 








We sell more than any other concern in the world—DO WE SELL YOU? 


Need any? We have just what you are looking for. It doesn’t 
matter what it is—we have it; typewriters without end, all kinds, 
some you know—some you don’t. All of “‘the good ones’’.and some 
of the poor. Machines looking so nearly new it’s hard to tell the dif- 


If you want ’em in the rough, say the word and we will quote 


you prices of interest. It’s your OPPORTUNITY now to write. 








4 


We are also making a 


SPECIAL 
INTRODUCTORY 
“os OFFER 


Support on our new grade of CARBON PAPER called 
of, 

Always at 

Your Elbow 7 ry 


but Never 
in the Way 








® 





DEALERS WANTED 


For the well known line of 


99 TYPEWRITER 
SUPPLIES FOR 
ALL MACHINES 


GRADES OF CARBON 


“Featherweight” 
“Verithin” 


“Continental” 
“Invincible” 








o 











VEBERMACHTE TYPEWRITERS 

Brauchen Sie welche! Wir baben gerade Das 
was Sie suchen. 
Typewriters ohne Ende, alleriei Marken, manche nous lavons; des machines sane fin, 
kennt Ihr, manche nicht. Alle von den Guten 
und manche von den Geringeren. Die Maschinen 


schaven wie neu aus 
echied. Wollt Ihr sie haben, wie sie sind, so dire la difference 


laeast @8 uns nur wissen und wir werden Euch 
Preise rsenden 
Maschinen zu kaufen 


TYPEWRITERS RECONSTRUITS 

En avez vous besoin! Nous avons justement ce 
que vous cherchez. Ii n’emporte ce que c'est 
toutes 
sortes conhnues et inconnues Toutes des bonnes 
et queiques-unes des mauvaise:. Ces machines 
kaum sieht man den Unter ont lair d'etre presque nouvelles, on a peine a 
Si vous les voulez comme 
elles sont, vous n’avez qu’a parler et nous 
C'est a vous de nous 


Was es auch ist. wir haben es 


Es ist Euere Gelegenheit gute vous dirons les prix 
ecrire. 

















New York, 1% Barclay St 
ST 


LOS ANGELES 
138 South Broadway 


American Writing Machine Company 


343 Broadway (Main Ofice) NEW YORK, U. S.A. 


RETAIL STORES: 


Boston. 38 Broomfield St CHurcaGo, 319 Deart orn St. 
Louis, 204 North Ninth St KANSAS CiTy, 817 Wyandotte St 
RICHMOND, Main St 


Temporary San Francisco Address 
1203 Broadway, OAKLAND, CAL. 
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Atlanta, Ga. 
The Universal Adding Machi 


St. Louis, Mo., s opened an ofl 

placing J. H. Baskin, an experienced adding 
chine man, in charge. Mr. Baskin is s¢ g 
chines as fast as he can get them f 


tory, indicating that he does 


in’ ’’ in the sunt south. 
* > * 

Atlanta is progressing rapidly as yo 
machine market The Felt & Tart t M 
turing Compal ft Chicago, has found 
Sary to put permanent sales! 
charge of the local business for 
tometer.’’ O. R. Chaneellor has this 
looks after the entire Georgia territor, 
ing an experienced ‘*‘Comptometer’’ 
reports getting his share of the adding 
business. 

Boston, Mass. 

Walter B. Manny, of New York, is 
spreading out and has established 
the sale of the ‘‘Pike’’ adding mac} 
ton, under the management of H. T. g 
who also looks after Rochester (N. \ . ss 
A. T. Isensee, e ot their salesm« 0s 
ton territory, reports very good busin 
eonsidering the number of machines pos 
delivery. 

Chattanooga, Tenn. 

The Burroughs Adding Machine Co: 
leased new offices in this city, and is o g 
rooms A, B and C in the News building 

Fitzgerald is the agent of the compat 
city. 

Cincinnati, O. 

The Universal Adding Machine ‘ 
taken a ground floor store in this t 
at 323 West Fourth street. Harry A 
formerly Cincinnati representative of 


roughs, has charge of the office and 
ness for that section. Mr. Brown is 
tremely valuable addition to the Univers 
ing force and is very enthusiasti 

pects in his fic 


Chicago, Ill. 


C. N. Smith. who has been connected 
the Chicago orga ition of the Burroug 
ing Machine Company in a special cay 
May 1 went to Detroit to assist in 


of the business s ems department of 

pany. Mr. Smith’s varied experie 

auditing department of the Standard ( ( 
pany and as spe | representative 
Vawter Company, of Chicago, the we 
auditors and systematizers, and, | ] 
perience as salesman for the Burroughs 


as a system man to assist the sales 
solving the various problems that 
before it, and his experience as salesn 
very materially enefit the character 
vertising suggestions and methods he w 

In connection with the above it w 
the selling fore: f the Burroughs 
learn that this company has made arrange: 
with E. B. Looker to take up work as 
sistant in the svstem’s department, with sy 
reference to a nting methods Mi 
was formerl d with the 


‘ 
partment of the Standard Oil Company 


auditing departn > a United S ~ 
Corporation, itterly he has been 
cessfully connected with N \ Hawkins & 
1 well know firn f pn seeountants 
systematizers of Detroit 

The two gent nen working toget 
produce some ery interesting data r 
efit of the sales rganization to the he 

Burroughs mpany We sha wat 
work with 
> * >. 

% mm. &. J terman, second vice pr 

and general n ger of the Universal A 


Machine Compa f St. Louis, was a 
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go f la oking 
+} 
he Chicago 
I is instal 
yy them from 
l ruld 
\ Nevins, 
X Manufacturing 
net 7? bu ine 
m It’ 
it active in their | 
g and if general reports 
n Vy it would certainly 
Mr. Nevins’ elean-eut and inte 
mie th splendid success 
Detroit, Mich. 
er 34,0 B r| lding 
iy 
| roug! Ad 
fury 
ror 
pr f the Bur 
I hes ap 
ntl Be l 
s Adding Machine Company put 
pi Suggestions to t 
he if their ‘‘ House Bul 
f the sales ganization will follow 
ribed there, each ma 
ronger in his earning value, bot! 
to his company 


Little Rock, Ark. 
Ming WW ne, of Orange, N. J., 
ney in Little Roel 


e Bankers’ Associa 
i n the office « 
r Typewriter Company. M. M 


n office at 8 


Minneapolis, Minn. 
a Me ape 


ey ompan 


Milwaukee, Wis 


Mr n is very catchy 


New Orleans, La. 
f the i Trust & Banki 


New York City, N. Y. 


! \ p M hine Company is 
ving J. W. Bart 
Bart and Chas. T Me 

mDpAaNnvV is Canit: j 

\ al ¢ | nine Compa Vv, N « 

l lliv vg 
Liting 
f shed 
pp f 


Omaha, Neb 
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HAVE YOU SEEN 
Th C Sas : 
Hammond Typewriter 


Cet he 





Visible, 1906 Model 


The New No. 12 
Every Character in Sight all the Time 


Visibility Simplicity —-- Durability 
This instrument has all of the very latest 
improvements including 


Perfect Alignment—Uniform Impression 
Writes 30 Languages 


Over One Hundred Styles of Type 
The Only Polyglot 
The Best Mimeograph Stencil Cutter 
No Machine Can Manifold Like It 


If you would like to know more about it send to our nearest Representative 


T he Pa ious 7 ypewriter Company 


69th to 70th Street, East River 


NEW YORK CITY 
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Ever Fall Down on the Sale of a Typewriter? 














What excuse? 
If your machine has that point you win; 


YOU SHOULD THEREFORE SELL THE 


Visible Sz. Typewriter 


for billing, and accounting work. Depress key and 
May be used anywhere on machine between points 1 and 80 


HERE, for instance, is one point,—the SINGLE DECIMAL TABULATOR KEY 
carriage gently glides to point desired without jar or jolt, or use of space bar. 


OTHERS CHARGE $20.00 EXTRA FOR THIS, 
but it’s a regular part of the Stearns VISIBLE, and 


WE INCLUDE IT IN THE $100.00 PRICE 


Our regular standard machine has 84 VS. 76 keys on other makes. 
it's $5.00 extra. In other words—-you can sell our machine with all this extra equipment 
for the regular $100.00 price which your competitors get for machines not so equipped—except for $25.00 


extra. These are only a few points in its and your favor. 


WE WANT DEALERS NOW 


GOOD, LIVE MEN—HERE IS THE BIGGEST VALUE YET offered to the typewriter fraternity. 
a $125.00 value for $100.00. WRITE NOW for further data and GET YOUR FIELD. 
Handsome printed matter, lots of it, FREE. 


E. C. Stearns & Co., Syracuse, N.Y., U.S.A. 


Usually “one point”—just one—loses or makes a sale for you. 
if not, the other machine wins. 


If you get their 84 character keyboard 
$25.00 worth 


8 CP? VF VF Cerne 
“fee evevreeca 
ve © °ef@?’eeerarn 
ell errerrrc ea 





“SIGHT WRITING IS RIGHT WRITING.” 


i 














pany here, has been transferred to Philadelphia. 
J. E. Rowlands has been sent from the home 
office to succeed Mr. Blacklin. 

Ogden, Utah. 

Chas. H, Barton, formerly conneeted with the 
First National Bank of Ogden, is looking after 
the interests of the Universal Adding Machine 
Company in Utah and Idaho, and he is meeting 
with splendid success, 

Philadelphia, Pa. 
BY OUR SPECIAL CORRESPONDENT. 

Frank Spiekerman, manager for the Vhila 
delphia office of the Burroughs Adding Machine 
Company, reports an increase of more than 100 
per cent in the business of this office for a 
period covering the first four months in this 
year. 


H. J. Morley, field representative of the same 
company in eastern Vennsylvania, has just re 
turned from a visit to the factory at Detroit, 
Mich., where he took a two weeks’ course of 
instruction with a class of fellow salesmen and 
exhibited such proficiency in the subsequent 
examinations that he was elected president ot 
his class. 


* * * 


J. P. Helfenstein, formerly with the Simmons 
Hardware Company, of St. Louis, as- assistant 
manager of their Broadway store in New York, 
has recently connected himself with the Phila- 
delphia office of the Burroughs company and 
will represent them in this field. 

* * * 

Geo. A. Henrich, representing the Universal 
adding machine in Philadelphia, with offices at 
716 Chestnut street, is meeting with much sue- 


cess for his machine, and as deliveries are in- 
creased more business will result 
Providence, R. I. 

The litigation, covering several years, between 
the Felt & Tarrant Manufacturing Company, of 
Chieago, and the Mechanical Accountant Com 
pany, of Providence, terminated in a decision 


sustaining the Felt patents. The decision was 
rendered in Boston, May 4. Details are given 
else where. 
> 
B. A, Ballou, formerly president and general 


manager of the Mechanical Account Company, 
has taken over the interests of that company 
and will continue to manufacture the same ma 
ehine, as previously constructed, arrangements 
having been made with owners of the sustained 
patent for this end. 

Portland, Me. 

The Burroughs adding machine maintains of- 
fices on Exchange street, the ‘‘office appliance 
eenter’’ of Portland, and is doing business 
throughout the state. 

Rochester, N. Y. 

If the ideals of a certain manufacturing com 
pany of Rochester are fulfilled, several new add 
ing machines will be placed on the market 
within a very short time. 

San Francisco, Cal. 

The Universal Adding Machine Company’s 
San Francisco offices, located in the Sheldon 
building, were completely destroyed, together 
with all their stock. In addition to this, the 
company had over forty machines on trial in 
various parts of the unfortunate district, all of 
which were lost or injured beyond repair. 

The factory has sent a large number of new 


sending in an order 


opened quarte rs 
building, Oakland, 


turing Company, 


Fletcher, who is 


street, who represents the econ 


number after the eart ike 


‘* heginning t1 


Adding Machine Cor , has 
at rooms 45 and 46, New Tribune 
with a branch at 123 Fill 
Francisco, where the have a 
machines and supplies and are 


deliveries J. R. Kagan is 


manager, assisted by a 
ding W. W. Cooby 
Syracuse, N. Y. 


\ndrews, president of t! WW iH 
Recorder Company, reports that 

calculating machin t be 
‘*Columbia,’’ is to be placed upor 


shortly and is being s 


severe business tests in their loea 
number of machines ha oy 

that purpose, 

Wilmington, Del. 

Adding & Billing Ma e ¢ 
incorporated to manufactur ling 
ewriters, duplicating ar printing 


typewriter supplies Phe ipita 


Washington, D. C. 

has been placed | ge of 
f the Felt & Tarrant Manufa 
at 311 Colorado B ling, 1 
se omptometer,’’ whi 
was necessary to se] 


territory from Baltimore. 


DIAMOND POINT FOUNTAIN PENS 


WESTERN OFFICE: 
32 CLARK ST., CHICAGO, ILL, 


Largest Manufacturers of Popular 
Price Fountain Pens in the United 
States. Send for illustrated 
price list of 14-Kt sid Foun 
tain Pens and fullline populs 
price PREMIUM AN 
ADVERTISING PENS 





ar 


Diamond Point Pen Co., 100-102 Beekman sires New York 

















THE KIRTLEY SELF-INDEXING LEDGER. 


The Hugh Stephens Printing Company, Jeffer 


son City, Mo., are the manufacturers of the 
‘*Kirtley’’ ledger. It is supplied in both bound 
and loose-leaf form The self-indexing is the 
feature of this ledger. In the loose-leaf form 
every sheet has an exposed index label, telling 


on which sheet to enter each individual account. 


After the account has been entered it requires 
but very ittle effort to post to or refer to. 
Active or inactive accounts are not thumbed 
over to find the account wanted. For example, 


to find an ac hose initial letter is N, raise 
the N tab attached te 
and the top | 


sunt Ww 
» the right-hand edge of the 
rinted index will show at a 


sheet, 


glance: just what sheet the account is on. Two 
simple and quick operations and the account is 
found. Each account is seen at once in every 
division, as no accounts pile upon each other 
There are no account numbers to carry or to 
transfer. A simple posting check on the charge 
indieates that it is posted in the ledger. In open 
ing a new ledger the printed guide board points 
out the page in an instant upon which to enter 
the account. It is claimed that fifty or mor 
accounts can be placed to advantage in each 
alphabetical division than in any other system 
Fiftv or more aceounts ean he placed in one 
division, and these fifty accounts can be posted 
consecutive by turning over one leaf only. 
kach s t in the transfer ledger of any account 
a\pa'D |e D Dil DoD Du By 
m 3 a Da De De Di Do Do Dr DunD 
WIS Darky sHEFT No. 
- ; as 








nds the account as 


quickly as the bookkeeper 


ean be referred to immediately without thumb 
ing over the other leaves of that account. Extra 
leaves can be added to any divisions and still 
he self-indexing. This ledger can be indexed 
alphabetically for and town and for cus 
tomers within the in the most perfect ana 
thorough manner One-half of the ledger sheets 
have the indexing ers at top printed on the 
exposed t-away at top of sheets. The other 
half is left blank, as tne sheets beneath index 
the blank sheets also {ll names are indexed by 
the first three letters of the surname. Thus, to 


vou look for Lam, ete. The letter 
accurately done by com 
names in large directories, 
ts will be called upon to 
In many combina- 


find Lammert, 
ing and 
paring many thousand 
that but few index shee 
than two 


spac Ing is SO 


sheets. 


index more 


tions where the first three letters are the same 
it is necessary to add the fourth letter. This is 
easily done, as such names are not very numer 
ous, ; 

The self-indexing feature as applied to bound 
ledgers is very interesting and instructive. The 
concern issue sample pages clearly setting forth 


To every man, be 
or manufacturer, who is desirous of 
time of his bookkeeping department 
will appeal. This ledger does away 
of the index entirely and its attend 
such as forgetting to index an ac 
ing two accounts for the same party, 


the advantages of this system. 
he a dealer 
saving the 

this system 
with the use 
ing faults, 


count, oper 


looking over a mass of written names, leafing 
over accounts you do not want, posting the pag« 
number instead of the amount of money. The 
manufacturers state that in the last three years 
ver 5 ledgers have been sold and the sales 
ir s ncreasing 


A. P. LITTLE MOVES. 
The New York office of A. P. Little, the ear 


bon and _ ribbon turer of Rochest« 
has ren from 263 Broadway to larger and 
nore lious quarters at 287 Broadwa 
making s the irgest and finest individ 
ffice i ount f the exelusive sal 
ribhone arh< 
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We Want Mett=men who are deal: 


ing in office devices of all sorts—men who are looking for 


an opportunity to make more money—men who are 
hustlers—not "dead ones"—men who know long grass 


and a fresh pasture when they see it. 





made Here 
explanation. 


Total 
Week Pay 


Hour Rate 
Hours 


His No. 
7:00 a. m, 


12 a. m. 
Noon 
Hour. 


Here is 
the record 


from 1 to 


ifter whieh 
omes the 


vertime”’ 


ord. 


of your men. 











THE HAWLEY TIME 


“The Inch an Hour 


R EG I STE R, Clock,” makes the simplest, 


most accurate and easiest record to compute of any register 
is a week’s 


record for six men—and_ its 


This total 
rol 

Here is rate per hour. 

Total hours put in. 


How to read the 
White Lines 


No. 1 is R. P. Brown. 
White line record shows 
six full lines from 7 to 12 
and 1 to 6, or 60 hours. 

One line a day. First 
line Monday's record, 
last line Saturday’s rec- 
ord 

Now take No. 4. This is 
H. ©. Block’s record. 
Shows 5 full white lines, 
but line 6 is broken from 
9a m. to 10:30, showing 
1% hours absent, or 58% 


shows week's pay 


hours total, as shown 
ab ve, instead of 60. 
His pay is pro rata. 

Take No. 6. Wilson. 


Late 15 minutes Monday 
a.m, half hour Tuesday 
a.m., off all Monday after- 
noon and Wednesday from 
3:30 to 6 p. m. 

His case needs attention 
unless it’s for good cause. 


“Gai From here on the 
overtime or night work 


1s recor led. 


This Record is an actual picture of the work put in by each 


No guess work. No playing favorites. 
All based on facts. 








There isn’t an office appliance 


DEALER— 


Stationer—T iter or Add- 
ing Machine Man who, if he 
t in some time on our proposi- 
Soh would find that he his 
most paying end. 
Evybody whe i tate aL 
very who is sane 
to realize that Time and Money 
are the same in business. 
Manufacturers, Merchants, 
Wholesalers, aap oh + 
every man who em 
and pays out wages. Nobody 
but a very 
Careless Business Man 
will pay a bill for goods un- 
less he’s checked the bill against 
the goods. 


pig: rane Sn 
on any Is? pay 
for 60 hours at 20 cts. on toll 
unless you've had 60 hours de- 
livered to you? 


No Sure Way to Tell 
unless you have a silent, auto- 
matic, mechanical time keeper. 
IT CAN'T LIE. 

You men who sell office 
equipment — why not get the 
agency for 

Hawley Time Registers. 
in your locality? You can prove 
what it will save any man in a 
month or year. you doubt 
what we tell you, write us for a 
list of APPLIANCE 
DEALERS STATIONERS 
who now have the for THE 
HAWLEY TIME RECORDER, 


We are Opening up New 
Agencies Now. 
Do You Want One ? 


We back you up; help you; work 
with you. rite us today and let us 
tell you more about it. 


Crouse - Hinds Company 


Sole Manufacturers 
SYRACUSE, NEW YORK 
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Many operators never progress 
because they are not furnished 
with good typewriters. The fault 
of poor work rests often with the 
If you provide your 


employer. 


operator with a 





MONARCH 


Visible Typewriter 


There will be less cause for complaint. 
A good machine makes a good operator. 


with 
good 


Only a good operator, 
machine, can produce 
Send for literature. 


The Monarch Typewriter Company 


New York 


Factory and General Offices: Syracuse, 





writing. 


good 


























IF YOU 


SELL DESKS 


SELL THE BEST 
TYPEWRITER and 
OFFICE DESKS 


and want to 


Write for our catalog. 


For the Trade Only. 


ROWLETTE DESK MFG. CO., Richmond, Indiana 
























CHAS. SUMNER PIKE. 

Mr. C. S. Pike, formerly eonnected with the 
sales department of the New York offic f the 
Burroughs Adding Machine Company, has beet 
made Connecticut manager of that compa 
with offices located in the Connecticut Mutua 
Life building, at Hartford 

Mr. Pike has had excellent training a 
man, having been western manager of 


look Magazine, with offices in Cl 





CHLARLES SUMNER PIKI 


number of years In this capacity he ik ed 
the art of selling, and a most valuable exp 
rience :t has proved to he for him My Pike 
was a successful advertising salesmar 

such he was bound to be a suecess in a ther 
line of selling which he might have ur 

He has east his lot with the Burroughs m 
pany, and has met with an unusual degree of 
success, and has risen in a very short time from 
a very humble position to that of manager of a 


very important office in that company 


organization 


Mr. Pike has the good wishes of 
lishers, in which we are sure his 
join us, 

PEN AND PENCIL INSURANCE 

Everybody s stooped over ana i! i 
costly fountain pen, a favorite pe é 
other article earried in the t 
pocket. 

The Nichols } il pocket prevent 


It is the newest thing made for that 
It prevents the 
saves the vest 


loss of pens and } 
pocket It is made of fine 


j 


{HHH 


qui 





NICHOLS PENCIL POCKET 


which conceals a secret spring for fir 
ping the pens, pencils 
It’s an inexpensive 


ete., placed there 
affair, consequent 


large demans um should soon find i 

every stationer’s and dealer’s shelves 
Besides th dvantages already g 

ables you to transfer the entire cont 


pocket—not 
once, 

It is made sold by Nichols & WV 
Worcester. Mass... who 


nstaiiment }] 1 


se regular illustrat 


nouncement ippears else where in tft 
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More Dealers Are Handling VAGUFLOSS Garbon Paper 


THAN ANY OTHER ONE CRADE, CONSIDERING THE LENCTH OF TIME IT HAS BEEN ON THE MARKET 
THERE ARE TWO REASONS: 


a | R 48 J—s QUALITY SATISFIES CONSUMERS. The fact that it does absolutely 
outwear all of its competitors; that VWACCUFLOSS gives more clear, legible copies; 
tht VACUFLOSS gives smearless copies, and tht VACUFLOSS is 
perfectly clean to handle; all combined, makes VACUEFLOSS the most 


economical and satisfactory Carbon Paper for general correspondence and single copy 





work that has ever been produced. 


SECON D—py Our Plan, you Dealers get the Benefit of our direct 
General Advertising, as we advertise in papers read by Proprietors, Managers, Buyers, 
Stenographers, Book-keepers and you DEALERS; and we send-you either the inquiry, 
or a Credit Memo. if we make the sale direct, providing you are carrying our line. 
We Sample your actual or prospective customers for you. 


We furnish literature for your distribution, free of cost. 


We give you the benefit of our demonstrators when in your town. 


We actually create business for you. 


GUARANTEE.— Every sheet of VACUFLOSS, as well as all our other Carbons and our 


Typewriter Ribbons are fully guaranteed. 


Conclusion: AS A DEALER, you are making a mistake if you do not handle VACUFLOSS. 


Samples free. Prices and Discounts on large quantities furnished on appli 


Trial order of twelve (12) boxes VACUFLOSS for $10.00. Sizes 8% x10 in.to 8x14 in. Color—Black, Blue, Purple. 
Rest assured, if you do not carry our line, and especially VACUFLOSS, your competitor will. 


1100 MILL STREET 


VACUO-STATIC GARBON GO., nocuesten, new vor 





‘DONE ON AN OLIVER.’’ A HAND ADDER. 

invthing in the An invention of recent date is a adding 
other specia levice, which was designed to assist a person in 
fi that it was executed ulding one or more columns of figures It con 
satiie 1 ne, the Oliver. sists of a lisk, which registers the tens in the 
ge we play the very ingenious columns, the latter being quickly and accurately 
exe f entirely with the Oliver vided, without unnecessar burdening r taxing 
H. J. Nelson, who represents the th memory with a@ muiltiphelt r hgures 
ter Compar in Knid, Okla. Ter Printed on the face of the disk is a ries of 
ur po t display specimens merals, representing tens consecutive order, 
il for business, but it from 1 to 26, the disk being held in the hand 
g so unique and br ng | rotated In ise the S| Ss he i in the left 
eters used on tl ink with the forefinger resting in the notch 
wi be re vy seen, we tl oht epression represented | the highe meral 
1 look.’ ‘26’’ in the present inst In adding a 

> fila 

GO’ 














column of figures the tens are registered on 
the disk’ by moving the’ finger from one notch 
to,the next as they ‘appear in the process of 
adding, the units only being earried from one 
figure, or group of figures, to the next. For in; 
stance, if it is desired to add ‘‘89,’’ ‘‘97,7? 
‘*68’J¢and ‘*46,’? one would proceed as follows 
for the first column: Six and eight are four: 
teen; the ten is registered on the disk by moy- 
ing the finger in the first notch and the four 
units carried. Four and seven are eleven; mové 
the finger to the second noteh and carry one, 
One and nine are ten; move the finger to thd 
third notch and put down ‘‘0.’’ Now, by. look: ~ 
ing at the register we find we have registered 
three tens, so we have three to carry to the next 
column, and so on. Any number of columns of 
any length may be added in like manner, not 
more than 18 units being earried in the mind at 
one ‘time. ‘' 

—s. : 











: 
i 
; 
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The 


Greatest Labor Com- 
bination in the World 


The Combined Billing and Adding 








Machine The Elliott-Fisher 





which does all the printing and adding of 
figures done by any adding machine and 
at the same time does all the billing 
hitherto done by this billing machine and 


makes all the carbon copies required, type- 
writing the descriptive matter on the 
bill simultaneously with all its carbon 
records and 


does it all by simply fingering the regular 
keys of the regular keyboard of The 
Elliott-Fisher Machine. 


The Elliott-Fisher has always been and 
still is the only real billing machine; and 
now that it adds at the same time that it 
lists, writes and makes carbon copies, 
think what the combination means in the 
time saving and labor saving in your Bill- 
ing and Order Department. 


By placing two or more registers on the 
machine, a great variety of tabulated 
work may be done, and the usefulness of 
the machine 
degree. 


increased to almost any 


21-inch Elliott-Fisher Billing Machine, bank or gee eapabaccabt in- 


cluding electric light attachment 
Adding attachment with one register 


Extra register, each 
Capacity of each register 9999999 . 99, 


LONDON 








. $165.00 
160.00 
$325.00 
60.00 





Elliott-Fisher Company 


329-331 Broadway, cor. Worth Street, 


NEW YORK CITY 
PARIS 


Branch offices aud agencies in all principal cities 























FURNITURE NEWS 
a) 





Boston, Mass. 


The Office, Bank & Library Company has 
corporated in foston for  #$10,00 Ger iH 
Bichter, president 

> > > 
A 25-foot flywaeel in the factory of tl Derby 


burst ar practi 
room The two 


Desk Company in Somerville 

eally demolished the 

engineers escaped, 
The plant was crippled as a result 

men thrown out of employment until sneh tim 

as the wheel could be replaced. 


Herkimer, N. Y. 


rhe Horrocks «& Metzler ¢ ompany, in whi ! 
the principal stockholders are William Horrocks 
and John Metzler, will be dissolved in t 
future. It is a give or take proposit be 
tween the and either Mr. Horrocks or 


neine 
engin 


partne rs, 


Mr. Metzler will retire from the firm. rs 
day, May 24, has been set for an acceptance of 
the proposition The firm has been organized 
but a short time and is engaged in the man 

facture of typewriter cabinets and office desks 
The business of the firm is being run as usual 
today. 

Milwaukee, Wis. 
It was officially announced here that 


American School Furniture Company had reor 
ganized, all of the bondholders surre1 ing 
their bonds and taking stock. Hereafter the 
company will be known as the American Seat 
ing Company. The capital stock is $1 y 
It has twenty-one factories under its ntr 

and ten of them are in 
joyd, of Chicago, is president, and | 
of Racine, 


operation. I mas 


Is Vice president 
Ottawa, Ont., 


The Library fSureau of Canada, Ltd wh 
manufacture a very high grade of filing systems 
and office f maintain headquarters it 
Ottawa in very 
own, and enjoy a very large 


Canada. 


rniture, 
handsome quarters of thei 


trade thre 


the Dominion, with branches and ager 
the principal cities. 
S. K. Burdin is representing the Office Spe 


cialty Manufacturing 
Can., in the Ottawa 
office at 161 


Company, of Lor 
territory, maintaining 
Sparks street, where a nice | 
samples are carried. The location being on thi 
main street and on the ground floor, cons 
ble attention is attracted to the line 

This firm is the selling agent for th Yaw 
man & Erbe’’ line, so popular in the States 
it is intimated that the present firm 
be discontinued for that of ‘‘Y. & |} 


PROHIBITIVE SPANISH TARIFF 


The Spanish government has levied 


tariff on many goods exported by Americal 
manufacturers for the purpose of fostering a 
large typewriter factory to be established at 
Barcelona. The tariff rate on standard machines 


equals $45, so that the sale price will be $1é 
while Canadians pay $125. 

The Williams Typewriter Company, throug 
the Remington at Ilion, the Underwood at Hart 
ford and others distributed througho it the 
try will feel the effects of this raise, for 
duties are not paid by the manufacturer, but by 
the purchaser, and fewer sales will result 

The Williams Typewriter Company, throug 
their European office, do a very extensiv: 
ness in Spain, and they report that the 
feel the hindrance quite materially. 

Wm. Allen Dyer, secretary-treasurer 
Smith Premier Typewriter Company, is 
Europe and is to 
his return and trv to secure relief from this 
prohibitive tariff 


visit his Spanish agents befor 














Binghamton, N. Y. 


The International Time Reeorder Compan) 
has just completed two large shipments of time 


re raers re.gn cOuntrics—one to Germany 
and the other to kngland. The foreign business 
of this company is increasing with leaps and 
bounds, and the foreign managers are placing 
many new ugencies in the field. 

The directors of the International Time Ré 
ecorder Company at their meeting Saturday, 
May 5, declared the regular quarter dividend 
of 1% and in addition thereto declared a 
cumulative dividend of one-half of 1 per cent 


This is the second dividend of this size ordered 
by the board of directors this year and shows 
the company to be a paying proposition. 


Chicago, Ill. 

Mr. Harlow FE. Bundy, general manager of the 
International Time Recorder Company, made a 
trip through the central west, visiting the sales 
agents and the western sales department at 
Chicago. The company have just installed a 
new set of offices in the Tribune Building, 
which are about as finely equipped and con 
venient as any offices in the world. All the 
western agents make their headquarters in Chi 
cago, where F. B. Eells is manager. The new 
offices are furnished throughout with costly 
rugs and furniture, and any friends of the com 
pany are invited to call often and make them 
their headquarters. 


New York. 


S. W. McLean has been made sales agent of 
the entire state of New York outside of New 
York City and the territory along the Hudson 
river up to Albany for the International Time 
Recorder Co. Mr. MeLean will soon put 
several sales agents in the field to assist him 
look after this very productive territory. 


* J al 
R. D. Stackpole & Co., New York agents of 
the Syracuse Time Recording Company, have 
opened up new offices at 310 Broadway. They 


report business as exceptionally good. 


Pittsburg, Pa. 


H. S. Evans has been appointed sales agent 
for the states of Pennsylvania, Delaware, Mary 
and and the southern half of New Jersey for 
the International Dime Recording ¢ ompany. 
Mr. Evans has had the Pennsylvania territory 
for some time, but this argement of his field 
gives him one of the choicest bits of the United 
States in which to operate. The Philadelphia 
sales agents, Messrs. Troxell & Cooper, will 
work in ¢o! netion with Mr. Evans, Mr 


Troxell retaining Philadelphia and the con 
tingeut territory and Mr. Cooper taking Balti 
more and Washington and the surrounding field. 
Other sales agents are to be placed immediately. 


Syracuse, N. Y. 

At the offices of the Dey Time Register Com 
pany considerably more activity is displayed 
than at any time in the history of the company, 
which speaks well for the new change of affairs 
taking place some few months ago. 

The Dey company are enjoying a large busi 
ness on several models of their machines, mak 
ing regular shipments to their dealers through 
out the wor! 


* . . 


With the recent reorganization of the Syra 


cuse Time Recorder Company, also of this city, 
and the perfection of their ‘‘automatie’’ time 
recorder, many good orders are coming to them 

Mr. Calvin MeCarthy, manager of the com 
pany and a large stockholder, is personally 
superintending the new interests, while W. W 
Kimball, who has had a wide experience with 
this class of machin s the factory superin 


tendent. 
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It Saves Labor, Time and Money 
It Eliminates Bookkeepers’ Mistakes 


Every account is under its own printed heading, enabling anyone to find it 
without referring to an index. No writing of names in ani No over 
accounts you do not want, as is the case with even the most improved loose-leaf 


of other makes. : 
In the Kirtley Self-Indexing Ledger two turns take you to the desired 


account. 
It is almost impossible to open two accounts for the same party; it is im i- 
ble to open an account without indexing it. In the Kirtley all 
accounts of the same name are under one heading; the imitials act as subheads. 

When posting or finding accounts the Kirtley saves fully one-third of the 
bookkeeper’s time in any line of business. By saving his time it helps him to 
prevent mistakes. 


The Kirtley has all of the advantages of the most improved bound or loose- 
leaf ledger with its own self-indexing features besides. 
More than |00 varieties of the Kirtley Ledger are now made, in 
form and size to suit any line of business, whether it requires a series of 
ledgers or one small book. We have just published a very interesting 
book on “Saving Labor, Time and Money.” We want to send you a 
free copy of this, also a Kirtley portfolio of loose-leaf or bound book 
sheets (state which.) They demonstrate clearly just how the Kirtley 
operates. Send for them to-day. Address Department G. 
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DEALERS in TYPEWRITER DESKS “4.* MOON LINE 


WHY ? BECAUSE IT’S A QUALITY LINE, ALSO BECAUSE MOON TYPE- 
WRITER DESKS ARE THE MOST UP-TO-DATE IN POINT OF DESIGN 


WE SELL ONLY TO THE DEALER 


and never direct to the consumer. The margin of profit Is what you ought to Investigate, as well as the desk 


THIS SHOWS OUR NO. 568 

@ in. long, 32 in. wide, 30 in, high. Weight 260 pounds. 
Quarter Sawed White Oak. Raised Panels, Swinging 
Pedestal contains 5 complete letter files, fitted with stand- 
ard indexes and labels; 3 pigeon holes made to accommo- 
date regular sized card index drawers; closed like adrawer. 





Typewriter shelf 26 inches high when in position for use, 
standard height. 

Drawers, Swinging Pedestal and Curtain, lock auto- 
matically. Every dealer in Desks and Typewriters should 


GET OUR FREE CATALOG 
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For RENTAL 


You Sell Typewnters? 





or OFFICE 
PURPOSES 


THIS DESK IS 






The 
BEST. 


When in transit it 


FOLDS UP 
FLAT 


LIKE THIS 





a single screw or bolt. 













Simply unfold and stand it up. Not 


Why Not Sell Desks? 


Look at this 


FOLDING fi" 


a4 Selected solid oak: golde n oak finish: rubbed top; 26 
in. high; top 18x32 in.; drawer 2 in. deep, 9 in. wide, 


l2 in. long. Slide 10xIéin. 40 lbs. crated. 


BEST TABLE 
EVER OFFERED 
THE TRADE 


To set it up for use, simply un- 
fold aud stand up No bolts 
screws or tools needed. It is only 
one of many styles we have 
Every TYPEWRITER DEALER 
should have our ‘Somplete cata og 
We have a line that sells because 
it's RIGHT. Because of the ship 
ying advantages due to our fold 
ing feature 


OUR PRICES WILL 
SURPRISE YOU 


We make the best display and 
demonstrating stand ever made 


tor typewriter offices 













asa cara tt 
stand mimer 
cial reference 
book stand 
et et Has 
Samm ten ot 


Stationers and Office Appliance 


DEALERS 
WANTED 


Special Terms 


GEORGE H. BLACK siciicss 














NICHOLS’ PENCILPOCKET (no warren 


side line 





Saves your Pencils 
and Fountain Pens 


INSIDE SPRING does 
the work 


Send 25c for Sample 


NICHOLS & WILLIS 


514 Main Street 








WHAT YOU HAVE TO FILE 


NEWEST AND BEST LETTERS CARDS 


DOCUMENTS DAILY REPORTS 
LEGAL BLANKS MERCANTILE REPORTS 
ORDERS INVOICES 
There is a Shaw-Walker Way to file it and that 
way is the best. 


We tell you why in our book 


Sells At Sight a 


Special inducements 
to agents to handle as 





Main Office and Works 
MUSKEGON - - MICHIGAN 
































w “VISIBLE WRITERS” 


Dealers supplied at surprisingly low prices 


Write for Catalogue 6 
|_ TYPEWRITER EMPORIUM, 202 La Salle Street, CHICAGO | 




















Met 











Chicago Branch, 151 Wabash Ave 
WORCESTER, MASS. | | ciate J 


WHOLESALE 


AND RETAIL 


We have on hand, ready for delivery, the largest stock of typewriters in the United States 
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ington iypewriter Company since 


The Reming 
March 1 is maintaining a very centrally locat: 
and desirable office in the Brunswick Block, 
128 Sparks street, and has J. H. Routh in charg: 

Mr. Routh was formerly connected with t! 
Ottawa Electric Company and prior to that 
the stationery business, so that his experienc: 
and native information will stand him in I 
stead for the introduction of the Remington. 

e * 

The L. C. Smith & Bros. are represented in 
Ottawa by hetchum & Co., the automobile an: 
sporting goods house, with a special departmer 
for typewriters in their offices at the corne 







Sparks and Bank streets 
‘ H Thorburt jing a general stitionenyr —— “= 
and book business, is representing the Blickens ar 
lerfer sts he | 
Paris, France. J 
Owing ( settled state of affairs, heany 
politica ind commercially, all over Fran 
this has been a bad month for the sellers of 
office appliances. There is hardly a manufa 
turing house which has not suffered material! 
from str s; they e so taken up with the set 
tiling of bor troubies that it 1s next to imposs 
ble to interest then iny new business. 
Mr. James Rite! manager of the Neostyl 
t undergoing an ope! 





HIRTY years ago | made my first public appearance 
at the Centennial Exposition at Philadelphia. I was 


‘f ppendicitis Mr. A. D. Klaber, | 


London, has con 






































reanize the yuSsINeSs, e was a 
oumman or tiie iia aa “ie sa appoint. a stranger then. People took away specimens of 
general manager for France. Mr. Golden! 1876 my writing as curiosities. To-day everybody knows me 
recent gene ral n iger of re a here and these specimens fill the mail Cars. 
- I: — Che Thirty years ago I was the only writing machine. To- 
is watehing with much interest the ; day my ay am a ne hy xe, ond eget Aap 
novements of the Smith Premier in their nev , ninety and nine imitators, | am sti —-first in quality a 
quarters on the Rue Richelieu. Their business EVOLUTION first in output. 
meer: eaag quite = prospt teen atshenpher olouad Sf Every one of my thirty years has been a year of pro- 
their handsome new quarters. | gress——both in quality and sales. The year 1906 is em- 
a ae od - pee. es THIRTY phasizing my supremancy — my sales breaking all existing records. 
some little attention. They have opened several To-day | am the oldest and still the newest. Not that 
small branches hear Lyons and Marseilles, mak YEARS | was first am I best, but that | am best am I first. | am 
‘ m subsidiary to the provincial centers the product of the second generation of Remington genius 
sa ee and artisanship—made and sold by men bor and bred in 
Rs nin Oe ae a io 4 typewriter atmosphere. My New Models represent age 
ess houses having extensive European interests plus youth—the experience of the old combined with 
g European management progressiveness of the new. In my present form ] embody 
the Remington is all the qualities which have made me famous—with 
a apg Poe ee improvements so fundamental as to create a new standard 
of typewriter work. 





Sydney, New South Wales. 
| t & Supplies Compar 









REMINGTON TYPEWRITER 


vho 1 ntain branches throughout Australia and 

New Ze 8 een appointed genera 

ents for the M typewriter. The sam New York and Everywhere 
firn e been representing the Burroughs Add 


ing Ma Com} vhich machine they h 
banks, insurance a 


placed the ma t f cs, ! 
ret ses 
H. k. Cambridg the manager of the 8 
St. John, N. B., Canada. 
eR 


y riter Company is 


it is understood t 
































e Prince William street 7 
Toronto, Ont., Canada, 
go Beret, a0 ee The Sengbusch 
(‘ompal has be ssociated with the M 4 
lhe Be "tea fa Self-Closing 
M Stevens be manager 
inkstand 
Wi J. De perintendent of agents Absolutely the Most Practical 
& Woodland Company, > Inkstand Ever Invented | 
Ottawa recen \ ¥ I No. 1 3 in. 
the interests of thy Price. $1.50 The only inkstand that is Self-Closing, Self- : 
Oliver typewriter age which is being ] l Adjusting, Non-Evaporating, Non-Spurting and No. 2—3 in. Cut Glass, 
r Dust Proof. ALWAYS READY FOR USE.  Furnishes a Price, $2.00 
M ' with the Underw | uniform dip at all times. Prevents Biots, Trouble and Worry. No. 3 3 in. Plain Glass, 
det TRY IT AND YOU WILL BUY NO OTHER. Price, $1.75 
Vienna san es SEND LIBERAL DISCOUNT TO DEALERS NEW YORK OFFICE 
tween operators of ¢ machines, the event FOR SAMPLE THE SENGBUSCH SELF-CLOSING INKSTAND Co. 
being of b raniein Emme Wels. + TODAY 3!0 MONTGOMERY BLOG MILWAUKEE, wis. | 66 JOHN STREET i] 
wrote e rate ords per minute 
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Over 17,000 Calcumeters in use on April 1, 1906 


“THE STANDARD DESK ADDING MACHINE.” 


I have used a number of different makes of adding machines and have seen nearly every kind on the 


Dear Sir: 


A NECESSITY ON EVERY MAN'S DESK 


market, and | can state that for the bookkeeper, accountant or all-round office use the Calcumeter is the best of all 
Multiplication, etc., can also be performed on the machine as quickly as on the higher-priced machines, and when you 
look at the Calcumeter you can see at a glance that it will last a business lifetime without a cent of repairs or without 


getting out of order. 
lever machines do. 
without it. 


The operation is as simple as writing with a pencil, and does not tire the arm as the key and 
I heard a man say that he would pay $2 per week as long as he remained in an office rather than be 


G. A. Herrinstact, Expert Accountant. 


Typewriter and Office Specialty Salesmen can sell this machine without special effort. Write for Catalog No. 17 and discounts 
HER BERT NORTH MORSE, 179 Green Building, TRENTON, NEW JERSEY 











No Office or Factory is Complete 
Without Numbering and 
Dating Machines 





MODEL No. 50 
With Indicator 





123456. 


Fao SIVMNLE IMPRESSION 


PRICE, $15.00 





Numbering, Dating 








THE BATES MACHINE Co. 
346 Broadway, New York 


Gees BRANCHES AT 
315 Dearborn Street, Chicago, Ill. 


Our Model 50 Six Wheel Numbering Machine cannot be dispensed with 
where system exists. 





MODEL No. 47 
Dating Machine 


an 


We manufacture 
over 50 
different kinds 


of 


and Die-plate 
Machines 


. J 





AUG 22 1905 


rac SIVKE MPRESSIOW 


PRICE, $5.00 














London and Manchester, Eng. 





Send for Catalogs and Full Descriptive Matter 




















L. €. FERRER. 


The photograph we are 


years. 

It is due to his energy and Ameri 
combined with his Latin instinets, that 
derwood typewriter has 
factor in the 

From the 
esting career, 
els and experience have uniquely fitted 


French market. 
following short account of his 
it will be seen that his vari 


this position, which demands such a m 
qualifications 
Mr. Ferrer springs from on 


or the most 


nent political families in South America 
counts among his ancestors three presic 
numerous members of the Chamber of Rey 


brilliant work 
Medellin, ¢ 
protesso s 


sentatives, 
University of his native city of 
bia, S. A., he was offered the 
French in the 
accepted, To the 
were 


Owing to hts 


mathematics and 
Bogota, which he 
later added imp 


tion with the administrat 


his professorship 
duties in conne: 





the university He retained his professorshi 

until the troubled times of 1895. Seeing | 

absolute impossibility of self-advancem: 

ing the unsettled period of governme 
| 
| 
| 
| 
| 

I G. FERRER 

rrdcr, he decided to quit is native 
search a broader field in which to exer 
imbitions, 

After completing is education in Eur 
returned to the United States. In place 
cepting a position in keeping with his 
tion and political influence, he decided 
i business and learn it from beginning t 

It was with this end in view that he e1 
the Elliott & Hatch Company, of New Yor 
ginning in the humble capacity of office cle 
charge of correspondence in foreign languag 
He progressed rapidly and within two vears 
time he had so well demonstrated his ability 
he was sent by that company, accompanis 
the president, to inspect and open agencies 
England, Seotland, Italy and Greece. 

Owing to the prospects of a broader 
endeavor in the Underwood Typewriter | 
pany, he accepted a position with this « 

1900. After a thorough schooling in é 
branches of this business, both commercial! 
mechanical, he was intrusted with the manag 
ment of the displa of the Underwood I 
writer at the Paris Exposition in 1900. Althoug 
it had been previously arranged that he sh 
indertake the maz gement of the Italian a 
Spanish agencies of this machine, and to this 
effect he had made trips of inspection a1 
ganization through Italy and Spain, it was 
mately decided that he should have charge of 
business in Frances 

It has been during the last six years that a 
his past experience in the typewriter business 
and his wealth of languages as a linguist, he 


printing herewit! 
| that of Mr. Louis G. Ferrer, general manag 
the Underwood Typewriter Company in Fra 
which position he has held for about the ist 


become such i ST! 


University 


duties 





oh AR PT 






































LEWIS 


Is my name 
W. Cary Lewis 


and I study 
carbonized 
paper facts precisely as bank- 
ers study stocks or bonds. 
I’m the only man West of 
New 








York who deals exclus- 








states, notwithstanding the fact that 
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having at his.command Spanish, Portuguese, 
French, Italian and English, were brought into 
play. 

Beginning in obscure quarters, in an out-of- 
the-way street of Paris, it was not long before 
he pushed his. way on to the boulevards, where 
compete with the 
branches were 


his machine soon began to 


other standard 
opened under his pe rsonal Supervisor it Mar 
seilles, Lyons, Bordeaux and Lille 


makes, and 


WILLIAMS TYPEWRITER IN SPAIN. 


The manufacture of typewriting machines of 


the first class continues ext lusive to the | nited 


niions 


f dollars have been expended in other « ntries 

the endeavor to manufacture and establish 
tandard ‘writing machines—notably England 
il Germat The late Col North, of itrate 


fame, invested nearly £200, ’ $1,00 in 


in attempt to make and market the North ma 


. . . nine, rhe result was taulure and irter his 
ively In carbonized papers. leath the business was wound up, the invest- 
= ment proving almost a tota oss Wages are 
[It costs money to ad) , and if I wasn’t ‘‘ mak ower in all foreign countries than in the United 
ld I afford a full column in States, as everybody knows, but it is a fact, 
f +} { In ~~ itwithstanding, that roreign manufacturers 

paper inst the ha column I have bee . ; Py : 
: have never been able to make strictly first class, 
ning? standard typewriting machines at a st suffi 

















iently low to enable them to sel at #100 each 


ind make money. 


I said | lL put ce r users of carbon paper Prices Paid Abroad. 
faa 
se format ibout carbonized paper The standard typewriting machines made in 
whi I which they probabl the United States, by the w Ly, sell for no less 
did not k1 existe helpful information; in foreign countries than at home; instead, 
, “— . where duties are more than normal they are 
roy the r no ma I as mucn noney . : 
prove ‘ 5 added to the selling price of the machine lor 
carbon paper as ( ild make after talking instance, the regular retail price of a standard 
with me. writing machine in Canada is $12 Great 
' 4 ‘ +t) ) hout £7 14) Sour Af Ct 
, on nher of people whi Britain, 10s il ! ll ia i frica, 
: : £27 (about $131); Italy, 675 lire about $135 
red n ivertisement, an rover : 
swer t a I Sweden and Norway, 425 kroners (about $119); 
interes Germany, 460 marks (about $1] : Holland, 270 
erested guilders ibout $108); France, 85 francs 
, f 1] P abo £117 
( tai | received repli rom a over the 
ertainty —_ _— , The reader will wonder possibly wl instru 
United States, Engla Germany, Switzerlar ts like typewriting machines may not be 
Sout} \f even S America. made ibroad so che piv as ere The inswer 
D that +9 S it din the practice and pertfectio! tr piece 
oes I 
— rk in I United States Complicated ma 
That isn't hines like typewriters, wit! nter< igeable 
Some gy is ‘‘ bluffing,’’ but sai parts, cannot be made i the right wa ind at 
to themss "es rt any to find out v the right prices except by we rganiz plece 
—o : work, and this has been bi ght to | fection 
Ls dl niv in the United States 
So the I Today most of them There is a disposition manifest among 
- o. pean countries toward i1né! ae of dut ind 
it ' x _ aS . 
Wh Be | means of putting a Spain the new rif nich g 
more r nt I I | ts por kets on cart effect the first of next Jul * j t rif 
pal I ‘ u p : 
| sk 1 statement for this pon wes “as F.. i pew 
The Williams Typewriter ¢ 
fact. but ( 7 estigate my plan at a , 
. , S nave had one of their repres tat es \l \\V 
‘ — f ent stal il hear what Ay then, “ 
ra a. = ‘ ie I le, sales manager for England, in 8 lus 
f ng proposition for vo ing April Wi print a letter fror M | a ta 
S for a minute. I know Mr. Moore, managing direct f I 
earbon 1 er lealers ell enough to know t 
f I ea then t make more money be Spanish Tariff 
anse of the kK wiedge T onditions of which | \ Apr | 
them how to ha | Mi Moor 
better g than « } found anywhere els I hav seel he \ minis and 
if | eal } then tie their tr ide closer and lesser vas We =} ry ised ‘ ties 
omy them to do business pewriters. 
. y= He has beer s t 
foal = Ti ’ ‘ T . 
4 lot of 1 ra af ¢ ec APPLIANCES wrote Ps I a ner 
' y r i¢ 
nstrat their t t in my propositior If - - ing 
. t | 
1 will sp t ‘ nd a minute of time l ; 
. F =— H is s I 
know I ¢ k for you in the f nd 1 the 
here k 60 now on carbons. : 4 ; 
‘ F g ies 
I don’t } evervt c ler the sun, but : atta hat 
know ' PSs TI at's a 1 I S pe 
from n months a year. ti nth 
| fir To! Dl ind 
Wor te g n 
W. Cary Lewis 5S ost 
riting pre 
] ~ ‘ I 
Quit treet, » xs KB I 
Cl ig ) 
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SA 2O OFf 


They Are Always 
On the Page 
You Are Using. 


DESCRIPTION: 


Steel clips enclosed in 
leather tabs on which 
any inscription may be 
written or printed. In- 
Stantly put on or taken 
off and moved frcm page 
to page. 


STATIONERS find these 
tags a desirable line to 
carry. They have been 
widely advertised in the 
papers that go to office 
men, and now need only 
to be shown to meet 


with a ready sale. 


Alphabet 103 
we 12 other alphabets in stock. 


They are sold at a uniform price, which must 
be maintained, 

A moderate stock is sufficient, requiring only 
a small investment, and little room to carry. 


Orders for stock or 
for Special Goods 
are Filled Promptly 


on your letter head for 


Write to-day particulars and price 


list. 


Dept.L, CHAS. C. SMITH, Mfg., 


EXETER, NEBRASKA. 
— 


The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 


iT 




















EXTRAORDINARY 


WE can teach your 

salesman How 
to Sell Loose Leaf 
Devices and increase 


your Profits. 


New Ideas. 
forwarded free. 














Facts 





CHAS. A. SWEETLAND, Manager 
Accounting Department 


N. W. RUBEL @ CO. 
265 Dearborn St. 








tl CHICAGO al 
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Some people say it’s like 
Three Typewriters 


in One 


because by the mere touch of a lever 
you write in 


Non-fading Black Ink 
Purple Copying Ink 


or 


Red Ink for emphasis ; 


No other machine does this 






This 


is the 








, 
coior 












lever 


Writing in Three Colors 


is the last great achievement in typewriter 






inventions. It adds the final touch of 
convenience and satisfaction to the 








business office equipment, and costs 
te te aN 
no more than regular Smith Premier 
models. Write us for circular giv- 
ing complete description. 
THE SMITH PREMIER 
TYPEWRITER CO. 
Syracuse, N. Y 


Branch Stores Everywhere. 








SOMETHING JUST A LITTLE BETTER 


HE progressive business men of the country do not want something “ just as good,” but something 
a little better,” when it comes to typewriter supplies, which determine the character and appearance 
of their business correspondence. 

“Quality and Durability ” 

Have you tried them ? 

If not, you have missed one of the 


are the only items thought of in the manufacture of the “Du-Ra-Bul"” Ribbons. 


‘really good things.” 


AMERICAN AGENCIES: 





New York City Representative: The Ransom-Parker Co., 4-6 White Street. 
THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., U.S.A. 


* just 


Harrisburg Bufalo Omaha 

Kansas City Chicago St. Joseph 
Detroit Pittsburg Springfield 
Columbus Philadelphia Providence 


























‘W’ NATIONALY’ 
BUSINESS SHOWS 


The next National Business Show will be held 


at Madison Square Garden, New York City 
October 27 to November 3, 1906. This an 
nouncement will be hailed with pleasure by) 


manufacturers, dealers and users of moder: 
office appliances. The American public—and th 
American business man is the kernel of th: 
American publis looks now upon the Nationa 
Business Show as an 


; 


institution necessary to its 
successful existence. The history of the four 
National Business Shows preceding the one now 
announced forms a chapter in the story of mod 
ern business affairs that is none the less inte: 
esting because it was written late. 

The scope ot the first of the National Business 
Shows was more or less local. The scope of the 
fifth National Business Show is international 
The first show was an experiment—the fifth is a 
necessity. The success of the first show was 
demonstrated only at its close the success of 
the fifth is assured before its doors open Wher 
exhibitors were approached to take spaces for 
the first show they were a little backward—now 
Messrs. Cochrane and Payne are simply deluged 
with applications for space, and it has alread 
been found that the of 30,001 
square feet in the monster Madison Square Gat 
den in New York is inadequate to accommodat 
the prospective exhibitors, and the great restat 


enormous area 


rant, which has never before been used for ex 
hibition purposes, will be utilized for the fift! 
National Business Show in October. 

This remarkable commercial show for the ex 
hibition, exploitation, demonstration and sale ot 
appliances, devices and materials used solely in 
the business world, has attracted not only na 
tional but international attention, and this fifth 
National Business Show will include exhibits 
from not only the United States, including the 
Philippines, but also from England, France, Ger 
many, Canada and China, with other localities 
still to be heard from, by Messrs, Cochrane and 
Payne. Since the last National Business Show 
the authorities at Washington have been 
busy by inventors with new office appliances anda 
business, time and labor savers, most of which 
will be shown at the fifth National 
Show in October. Some of the appliances fo: 
which space has been sought in the coming show 
have been rejected by Messrs. Cochrane and 
Payne because they are infringements of alread) 


kept 


Business 


patented appliances and devices, and the man 
agement 18 using every effort to protect its ex 
hibitors in that matter. One remarkable fact ir 
connection with the exposition is 
that virtually every exhibitor in the last show 
is already on hand with his application for 
space in October. That alone seems to be on 
of the strongest possible endorsements of th: 
show and one that must appeal very strongly 
prospective exhibitors in all lines. 

As New York is the greatest commercia! cen 
ter and greatest export port of the world, th 
endorsement by that city as well as by Chicago 
of the National Business Show stamps it as on¢ 
of the great factors in modern business affairs 
National Business Show 
given seems to rest to an important degree on 
the peculiar ability of Messrs. 
Payne, the managers, to draw to 
the thoughtful, interested, serious business peo 
ple who understand and appreciate its aim and 
the important business lessons that it teaches 
So much seems to be thought of the show by 
manufacturers and dealers that many of them 
are still using photographs of their exhibits 
the last show as advertising matter, and th 
great volume of sales growing out of these ex 
hibits at the National Business Show is 
reason for its strong support by exhibitors. It 
is distinctly educational without being in an) 
sense tiresome, and the amusement of visitors t 
the show is amply provided for in many pleas 
ant ways. As a school for agents and salesm: 
it is unequaled, as it gives them an opportunity 


coming big 


The success of each 


Cochrane alr 


these shows 


io see and hear explained the best points in the 


houses and furnishes them 


woods of opposition 























food for thought and material for argument in 
pushing their own goods. One other important 
fact developed by these shows is the better class 
of agencies established through their medium. 

The tendency of foreign business houses and 
governments to study at close range the busi 
ness methods of the United States was demon 
strated at the last National Business Show, 
where there were many representatives of for 
eign business houses and governments, and it 
is expected from the number of foreign queries 
received by the management that there will b« 
this October even a greater number of foreign- 
ers in attendance for the purpose of study. 

As the improvement in office appliances has 
been great, so has the improvement in the 
exhibition of them been great, and the fifth 
National Business Show promises to be as near 
perfect in arrangement and management as it 
is possible for brains and money to make such 


a great exposition. 


GENERAL NEWS 














Col. Roger Morgan, son of Elisha Morgan, 
founder of the Envelope Trust, has been a pris 
oner recently in New York on charges of fraud, 
involving $160,000, growing out of the wrecking 
of the Hopper-Morgan Company. 

> . _ 

During the early part of May in New York 
City the second Advertising Show was held at 
Madison Square Garden and attracted large 
numbers of people interested in these lines, be 
sides thousands who earn a living from the field 
The same show was held in Chicago last fall and 
will be repeated again this year. 

iad ° > 

The New York & Pennsylvania Company, of 
Lock Haven, Pa., has been awarded the con 
tract by the Federal Government for making 
all the paper used for the revenue stamps, to 
be produced inder the inspection of Govern 
ment inspectors. The same company makes the 
(rovernment postage-stamp paper. 


For economic reasens the business heretofore 
conducted by the Eaton-Hurlbut Paper Com 
pany, as the Berkshire Typewriter Paper Com 
pany, will be discontinued, but the same lin 


of paper will be manufactured but sold by the 
Eaton-Hurlbut Paper Company from their 
‘typewriter paper departmé nt.’? 

There will be no change mn the dress of the 
+} 


goods, and no change in ie personnel of the 


company, Mr. J. E. Colton continuing as man 


iver Tor nis if pat a I 

M. M. Hersh, who, it was reported, was for 
merly with the Neidich Process Company 
London and was to take charge of their Ameri 
ean affairs, was never n the employ of that 
oneern, either in London or Ameriea, and never 
Wi | 

MAY ORGANIZE NEW COMPANY. 

\t the bankrupt snle of the machinery an: 
stock of the Yetman Transmitting Typewriter 
Company, at Ilion, the property was bid in 
bulk by John TL. Parl r, of New York, of the 
firm of Hotehkiss & Barhour. for $20,000. This 
is agverv low price and indicates that the ered 
itors will fare poorl l sale is vet to receive 
court confirmation W hile no definite plans 
have heen announced by Mr. Barbour. it is ut 


lerstood that he contemplates organizing a new 


ompany to manufact the typewriter whic} 
eaused the failure of the Yetman company 
Through all the trials and financial vicissit 


which Mr. Yetman has passed he has maintains 
absolute confidence in winning out, and 


friends hope his confidence is not misplaced 
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Add! Add! Add! 


itis Better, Easier, Quicker than man or other adding machine 


Test it now. The test is free. 


Add to your office celerity 

Add to your office accuracy 
Add to your office efficiency by 
Adding to your office equipment 


The No. 5 
Universal 


ooinG Mactine 


It prints those red totals. 








‘ 
‘ 





3823 LACLEDE AVENUE, ST. LOUIS, MO. 





We make machines to operate by hand. 
We make electric machines also. 


Universal 
Appinc Macnine Co, 


General offices and factory 


ale ffices in all principal cities. 





























oe 








46 OFFICE APPLIANCES 








“SQUARE 
DEAL” 


DID you EVER HEAR THAT TERM NONE GENUINE WITHOUT 


THIS TRADE MARK 


BEFORE? eee 


LOOK FOR TRADE MARK 
W a y ON UPRIGHT UNDER 
BACK REST 

do you require your 

office force to use any old kind of uncom- 
fortable chairs and then expect the biggest 
results? Don’t you know that day is past? 
Give them a ‘‘Square Deal’’ and get our 


ADJUSTABLE 
SPRING BACK CHAIRS 


for them. We'll guarantee you'll get 
better results, for with comfort they’!! 
do more and better work. Thisisa 
practical investment proposition and pays 
big dividends. If you find this to be untrue, 
RETURN THE CHAIRS AT OUR EXPENSE. 


Get our free Catalogue showing 30 styles. 


THE DAVIS CHAIR CO. 


S. N. MCCLOUD, MGr. 
DEPARTMENT 2 MARYSVILLE, OHIO 
























































DEALERS — STATIONERS —AGENTS EVERYWHERE LOOK INTO 
eens Coole a 


work quickly and simply and without injury. Will instantly cleanse paper, linen, 
leather or the most delicate human skin. 

INK-OUT is a powder. Keeps its strength in any climate and may be 
absolutely depended upon to remove almost any stain. 

Especially useful to bookkeepers, clerks, druggists, photographers and 
housekeepers. 











Price, 25 cents per Bottle 


Each bottle good for 2,000 etasures Sold by leading stahioners and 
druggists everywhere. 


Stationers and dealers wanted everywhere We d 1 great deal 
of general advertising which is creating a local demand on you all. 
Be prepared io fill it 


THE O. A. ADNER CO, ** ¥e04 Betding PHILADELPHIA 


1215 Feilbert Street 

















Why YOU Should be Interested ia the New Process of 


“UNDERGLAZE” paren * 


BECAUSE—Our machinery for producing the goods is as near automatic as can be made, thus 

saving the cost of labor for attendants. That means lower cust to us both. 

BECAUSE —The capacity of a single machine is so great that goods can be turned out quickly 
That also reduces the cost to us both 

| BECAUSE—The materials used are the very best. We do not use cheap materials, and do not 
cater to cheap trade. 

BECAUSE —The special way the carbon is made, and the finish produced insures not only the 

NON SMUT qualities, but the longest wear at a minimum cost. l 

AGENTS wanted in territory not already assigned. Samples submitted 


THE PITTSBURGH DUPLICATOR COMPANY 


Manufactures the UNDERGLAZED process EAST LIBERTY STATION, 
carbon papers and typewriter ribbons. PITTSBURGH, PA. 





























STATIONERY 
cD 





Boise, Idaho. 


H. Seller & Co., operating formerly a gen 
eral crockery, wa paper, stationery and sel 
supply store, have sold out their magazine 
news department to Joseph Collins, 1022 Ma 
street, who wi take over that branch of 


business. 


New York City, N. Y. 


Towers Brothers Stationery Company 
been incorporated for $50,000, Clare: 
Tower, John H. Leggett, Lewis C. Tower, Walter 
(. Tower and Peter Tower are the incorporat 


* 


Members of the Bronx Newsdealers’ an¢ 
tioners’ Association, a branch of the New York 
association, gave a grand concert and entert 
ment May 27 at Crotona Casino, at Fast 1 


street, 


H. F. Homer, representative of the How 
Hunt Pen Company. has just returned fr 

trip to the western coast and reports g 
business. Fortunately he was just three weeks 


ihead of the earthquake 


The Tower Mar facturing « Novelt ( 
pany, of New York, are publishing a seri 
San Francisco postals, which ineludes 
subjects, whi wi be sold through f 

Phe cdtreetor the John | Malett \l 
facturing Compat have elected the 
officers President, John F. Malette, R 
Vier president, \\ mm Jaeq es, Ledvat 
New York; secretary and treasurer, A. M 
lette, Rocheste1 The principal offices f 
company will lb un Rochester, but tl 
will be in New York 

The compan vas formed to manufa 
tioners’ supplies, the John FF. Malette 
tablet binder, adhesive vellum, paper 
leather, printers pplies, telephone at 
eal devices nd other special patents | 
pany is capita #5 OO, all f 
heen paid ii Under an agreemet! 
quent Issues f stock and bonds 
43 000,000 Holders of preferred stock 
tled to cumulative dividends up ft 7 
per year befor ! lividend is | 


common stock 


‘ 


Channing Paine, for fourteen years editor of 
Geyer’s Stationer, died during the early part of 
May. Mr. Paine was most popular among the 
stationery interests and was beloved by all 
those who had the pleasure and honor to know 
him. We join with the publishers of Geyer’s 
Stationer and his friends in sympathy for his 
widow and children. 


Norfolk, Va. 


J. D. Ghiselin, a well known and hig! 
spected citizen of this city, passed away d g 
the last days f April. He conducted 
tionery business here for vears, was a eteran 
of the Mexican and Civil wars, and leaves f 
children surviving 

It is expected that the business of A 
& Thompson, the Portsmouth stationers, 
resumed, and that a settlement has be« 


with creditors 


Shawnee, Okla. Ter. 


H. H. Edwards, formerly of Philadel 
oined the News-Dispatch Publishing «& | 
ing Company, of Shawnee, taking charg: 
their book binding department 


Syracuse, N. Y. 


The Wyekofl mpany, the we KnoOW 
ers of Svra st n line with a genera 
i the par f such firms throug 
United States, s moved from East’ Gs 
street to a more prominent and larger store at 
>) Salina street, where they are making 1 


specialty of not ily the general st 














lines, but are dwelling on the fact, in their 
advertisements, that they are ‘‘able to sell any 
thing for the office,’’ and are claiming a gen 
eral office appliance trad¢ 

Manager Kirkland reports that their business 
is rapidly increasing and that their new loca 
tion has been accountable for some of this 
The firm purchased the wall paper business of 
J. W. Yale & Son, and thus secured a locatior 
on Salina street formerly occupied by this firm. 
The Wyckoff company retain the wall paper 
business, making a special department thereof 

Winnipeg, Man., Canada. 


In a recent issue we mentioned the fact that 


the interests of the John A. Hart company and 
Cc. H. Black, had been nsolidated. We are in 
formed that both companies are to be con 
ducted independently, e of the other, but that 
the stockholders of bot firms are to be alike 
The C. H. Black company was formed to do 
business i! iffice furniture, filing devices, ete., 
while the John A. Hart company are book sellers 


and office stationers 


NOTICE TO STATIONERS. 
Mr Zw Smith, secretary of the Nationa 


Association of Stationers and Manufacturers, 
recently addressed the following communica 
tion to all possible members, soliciting corr 
spondence for membership, and with the obj 
of assisting Mr. Smith ana the association, we 
repeat his letter, as follows: 

To Non-members of the National Association 

Stationers and Manufacturers: 

I have « eavored to reach every one eligible 
to membership in the National Association of 
Stationers | Manufacturers by a personal 
letter, and to place copy of the verbatim 
report of the proceedings of the convention held 
in St. Louis last year, in his hands, as well as 
an application blank for membership. Possibly 
there are some readers of this journal who hav: 
not receive in invitation to join this organiza 
tion, and I] therefore desire to extend an invi 
tation to | such, ¢ gh these columns, and 
beg to ag call attention to the fact that the 
second annual convention of the association will 
be held in New York, June 18 to 21, inelusive. 

This convention wil e the largest and most 
representative gathering of stationers and man 
ufacturers of kindred lines ever held, and the 
commercia ind educational advantages to be 
derived from attendance, aside from the pleasur 
to be offer ! he entertainment provided 
should ar vill, «le tless, strongly appeal te 
you. 

You, b ecoming a member of the Nationa 
Association, would not only share in the per 
sonal advantages enumerated above, but sup 
port and share in the irection of an organiza 
tion for the purpose ft ‘‘creating and fostering 
friendshiy | fraternity between merchants and 
manufacturers; promoting friendliness of spirit 
hetween competitors: | eventing trade antag 
onisms, at striving for aims and purposes m 
tually vivantageous ft "9 

\ postal card addressed to the undersigned 
will bring copy of the verbatim report of the 
last convention and ar application blank, if 
desired. I can assure all that the annual dues 
will be more than econ py nsated by direct returns 

Respectt iV, 


R. J. Smith, Seeretary. 
Care Monson Stationery Company, 


Minneapolis, Minn 


ANOTHER ELECTRIC. 


Walter G, Trautman, of Philadelphia, Pa., is 
working on an entire new idea for an electri: 
typewriter, and has so far gotten to the point 
that he overcomes the lificulty of ‘doubling 
up,’’ a point that tvpewriter men have 
worked Tor witli mor less Success, In Cast 
an operator sl ld strike two kevs at the sam: 
time, instead of having the bars collide. thers 
an arrangement that prevents the second bar 
from lea y the type r rest until the first bar 
has returns t ts riginal position. 

This ma ne has a special contact kevboarid 
which is separate from the machine itself, az 
has a speci irrangement of the keys, origina 
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NEW VISIBLE 



















& At Last 
om A Periect Visible 
Typewriter 


The one Typewriter that correctly solves the objections that 
have always heretofore been made against 





| “Front Strike’? Machines. 

1 

hl Visible writing has always been considered as desirable by practically all type- 
3 writer manufacturers, but the difficulties to be overcome in construction in order to 
PS: secure durability have discouraged the very large adoption of these machines. The in- 
Se vention of the method of assembling the type bars as it is done in the Fox Visible has, 
a however, made possible the use of a wide pivotal bearing in the type hanger, thus 
rs insuring the most perfect alignment at all times and a durability that ual to that 
iss claimed for any ‘‘basket type’’ machine. In building this new model, we have all the 
| ea advantage of the knowledge that we have gained in building and plead the regular 
ia Fox models on the market and we are able to avoid all those experiments found in new 
\raa machines, which are so expensive to the purchaser. 

| 


= Read This Description 


Key Tension—2%4 ounces, which means that from 50 to 100 per cent. less 
energy is required to print a letter than on any other visible typewriter. 
Aluminum Key Levers—the only machine using them. They cost more than 

; steel or wood, but are worth more. 
# Ball Bearing Carriage—with a tension of only 1 pound. Test the amount 
, of resistance there is to overcome in ‘‘returning’’ other carriages and note 


. the difference. 
i@ Two Color Ribbon—either color written by simply touching a button on the 
4 key board. Ribbon both oscillates and reverses automatically. 
F Interchangeable Carriage—carriage so made that different lengths are inter- 
‘ changeable on any models. 

. Tabulator—the Fox 1o-stop decimal tabu!ator can be attached when ordered; 
the only decimal tabulator on a visible typewriter. 
1 Line Lock—Keys lock firmly at end of line. 

Unprejudiced experts have without hesitation pronounced this machine a 
marvel. Ready for delivery now and placed on trial with responsible 
parties. Descriptive literature sent on request. 
We have some desirable territory open. Do you want a profitable 
i agency? The regular models of the Fox are still the most 


perfect machines of their Kind and their manu- 
facture will be continued as before. 


Fox Typewriter Company 


Executive Office and Factory 


{ 860-900 Front Street 
| Grand Rapids, Michigan 


i Branch Offices and Dealers in Principal Cities 

















48 OFFICE 


“Why‘Your Letters Look Blurred 


How often you look over 
your correspondence and 
find that even though there 
is a new ribbon on the ma- 
chine the whole page looks 
somewhat smutted and the 
letters of each word seems 
torun together. Closer ex- 
amination shows no actual 
blots—and you naturally 
blame it on the machine. 
Nine cases out of ten the 
machine isdoing ITS work. 
It's the ribbon (new or old) 
that is at fault. Perhaps 
the color wasn't well mixed 
before applied to the ribbon or not uniformly applied—or one 
of a dozen other things that make imperfect ribbons and pro 
duce letters of unsatisfactory appearance. 

You can assure yourself of clear, sharply written letters by using 
Miller-Bryant-Pierce Co.'s products. The highest skill, human and 
mechanical, combine with long experience in producing their perfection. 
We make carbon papers of similar quality. 

A request for samples accompanied by the name of your dealer will be 
Honored at once 


MILLER-BRYANT-PIERCE CO., Dept. 7, Aurora, Ill. 
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IT ISN'T AT ALL HARD TO SELL 


The Egry Autographic Register 


because EGRY SYSTEMS are money sav- 
ers. You don’t have to hypnotize a man to 
make him see that. 


We have a few good open- 
ings for progressive men, 
dealers or salesmen. 


Why not work alorg the lines of least resist- 
ance? Ask us what we mean by “EGRY 
SYSTEMS,” and you will see that we are 
selling more than a chunk of polished metal. 
Our “REGISTERS” are only a means to an 
end. Let us tell you the “‘end’’ and you go 
tell it to the man neat door, around the corner, 


across the street, a | over your town 


You’il be surprised at the field 
You'll be pleased with the profit 





IT COSTS NOTHING TO LEARN ABOUT IT. 
THEN IT’S UP TO YOU TO ACCEPT OR REFUSE THE CHANCE. 


The Egry Autographic Register Co., Dayton, 0. 


N. B.—We can use GOOD salesmen and dealers all over the world. They can make big money. 

















‘Steel Filing Devices 


We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab 
inets and never shrink, bind or 
warp. Send for svecial circular. 


Krag Imperial Cabinet Co. 






































THE ‘‘STEARNS’’ IN FLORIDA. 
will easily recognize the accompanying 
picture as one taken in that 
Florida However, the 
yur readers, and is the likeness of W. 


One 
balmy soutl 

picture is neé 

{ ter 


state 


president of the Gr it Typewriter & Office 
pliance Compar loing business in Jackson 
Fla., at 12 Sout! iura street 

The company is newly organized affair 
Mr. Grivot at its head, and are general ag 
for the new ‘‘Stearns Visible’’ typewriter 

Mr. Grivot is doing a large business i Dp 
writers and is now branching out in the I 
lines affiliated rewith, such as adding n 

es and office supplies 





\\ ( GRiIVol 

Starting some tew vears ago, with sn 
ital, but with determination and an « 
ness, he has Sfteadily increased nis torees 
now enjoving some of the best trad 
around this ¢i 

We well remember his begir ning it 
appliance field We reeall that he forme: 
ated u Cigar stand n Jacksonville’s largest 
fice building, devoting part of his time 
repair of typewriters and their sale, a 
of his giving up the cigar business to devote 
entire time to the new line, which he has n 
nm success, 

The accompan\ picture ist \i 
(rrivotl ‘delivering the goods’ the s 
tion of EF. C. Stearns & Cr 

_——— — 
em C=; 
ins! LA = 





Recent uivertisements in the ¢ gy 
papers indicate that the Nat il Cas 
ister Compal il increasing their & 
rgani ation ‘ uivertis ements | 

ompany isin their I < S 
middle and northern states The 
sentative, F. I] Ditzler, manager of g 
nd E. W. Russe stri manager, inter 

ipplicants for positions at the Great N 
Hotel, May 7 . 
Chattanooga, Tenn. 

[The Natior Cash Register Com; 

) have ope! hees in Chattanse g 
News Building, wit {. I. Tabor as agent 


Krause, a « 


Mr. Tabor in this fie 


issist 


























for 
Offices 

and 
Homes 





Made in 
six sizes. 


Finished 
in 
Aluminum, 
Bronze, 
White 
Enaniel 
and 

Nickel. 

















THE CONSUMERS COMPANY 
35th and Butler Streets, CHICAGO 



























The , 
SECTIONAL Commercial 
ROUTING and 


It shows how thoroughly and systematically your territory is being 
covered and ifto the best advantage, routes of traveling salesmen, 
thelr territory, whether toon hort ittle, how covered, and where 
your customer ents or business interests are located. It points 
‘ ut good towns trade; helps you to choose the 

ortest and least expensive routes for salesmen. Shows competitive 
reg rates, advertising contracts, signs, inquiries, prospective 
trade ections, etc. 





RECORDING 
SYSTEM 















Built up 
with Top, Base, 
Four,Six or Elev 
en Drawers, Map 
Sections, 3x5 of 4x¢ 
Card index Sections and 

















Stand. Any number of 
states desired, al 

293 DEARBORN S1. 
CHICAGO 
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H. T. BOULDEN. 

desertion of another 
sees opportunities 
with the old 
joins 





We again ri 
successful typewriter man who 
in another field affiliated 
one, in the person of H. T. Boulden, who 
the ranks of the American Multigraph 
pany, taking charge of their offices in 
land, the home of that machine. 

Mr. Boulden entered the typewriter 
untry salesman for the 


gister the 
close ly 


Com- 
Cleve 


Remington Type 
and was for several years man 
branch office at Columbus, Ohio, 


ns cu 
writer ¢ ompany 


their 


ager tor 


=~ 





H, T. BOULDEN 

and from there was transferred to Salt Lake 
Citv., Utah, as resident manager. Not being 
inclined to Mormonism he left the land of 
Joseph Smith, prophet, overseer and revelator, 
to join the forces of the Underwood company at 
Chicago, and the many kind expressions given 
out by the management of that machine, under 
whom Mr. Boulden labored, lends us to believe 
that he will be missed from the Chicago organ 
ization 

Mr. Boulden’s experience as a salesman and 
manager ought to hold him well in hand for 
his new position and we preaict that in a very 
short time he will be surrounded with a selling 


getters second to none in the 


field of Multi 


business 


force of 


verv attractive graph sell 


TYPEWRITER EXPORT FIGURES. 


According to statistics furnished by the De 


partment of Labor and Commerce at Washing 
ton for the nine months ending March, 1906, 
typewriters and their parts to the value of 
$1,074,001 were exported to the United King 


$1,127,233 in 1905, while the fol 


dom, against 

lowing table gives the export figures on the 
same articles for a period of nine months, end 
ing in March, with comparisons for the previous 
year} 

Country 1906, 1905. 
rane $315,422 $246,744 
Ital, 133,142 61,318 
Ne rlands 90,7 64,764 
{ r Europe 147 165,158 
I ish North America IS9.778 14 77 
{ ra American States 

nd British Honduras $124 611 
Mex! 6,1 % 191 
Cuba f »4 2 533 
Ott South America l 7 6,113 
Br is Kas Indies 8.61 & 950 

| il } SSS > £05 


business | 


“SAVE MONEY 
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EVERY DAY” 


Use one cent too little and 
your package won't 


You can’t afford to guess. 


THE PELOUZE 
POSTAL SCALES 





point to the number of cents 
$3.00 required the moment the letter 
Union rf 2% Ibs. a5 or is placed on 
columbian \o 
Star .. 1lb. 1.550 You don’t have to figure—the 
Crescent ; 1lb. 1,00 scale does it for you. 


EVERY PELOUZE e 
SCALE IS : 
GUARANTEED | 
ACCURATE 


and will stay that way. 


The Pelouze Postal Scales have 
a double needle printed index 
the and moves 


through a slot. Very easy to gay, 16 Ibs. $5.00 
read. yg fg 8.75 


Accept No Substitute Vises’ it ie 


1% Ibs. 1.75 
Send for Catalogue ““P”’ 





For Sale Everywhere by Leading Dealers 


PELOUZE SCALE @ MFG. CO. 
1186-132 W. Jackson Boul'd 








CHICAGO 
< 


ie 


The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 

















THE 








ARE MAKERS OF 


LOOSE LEAF DEVICES 


We send out nothing that does not 
please us first and we are particular 


SEND FOR CATALOGUE 
and Sample of Our Famous Linen Hinge JE FREE 


H. H. HOFFMANN & CO. 


176 KE. Mownwrows SrTrReer, Carcacy 





THE yd Aefl od mold is “The Defender of 
Loose Le in the U. 8." At our 
own expense we fou ht for and won the 





right to make Loose Ledgers—a bene- 

fit now shared in by al! others without 

either legal cost or trouble. : $ ; 
ESTABLISHED 273862 
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rs 
Can you sell goods? 


Isn’t it easy to sell an article 
which is absolutely necessary 
in every business all over the 
whole world ? 


What do men guard 


with more zeal and care than 
money ? What do they work 
for with greater diligence? 
This is true 


All over the world 


and we want men in every 
city, in every land on the 
globe where men use money 
to sell the 


UNION CASH 






“For the 
Moneys 
of all 
Nations” 


REGISTER— 


It offers a wonderful field of 
opportunity and remuneration 
to men who can sell goods. 


IN EVERY NATION 


the Union can be sold. It has 
a unique keyboard—releasable, 
locked, compact, quick. Is 
automatic, instantly reset, sim- 
ple to operate, requires only a 
quarter turn of crank. 


Strong patents protect 
both it and the user. 


AGENT 


We want you—everywhere. 
A good chance for live men. 





Address 


UNION COMPUTING 
MACHINE CO. 


1-3 Union Square, W. New York 
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Cleveland, O. 

The American Multigraph Company, with 
its usual enterprise and in the interests of its 
large and fast growing selling organization, is 
now issuing a house organ called the ‘‘ Multi 
graph Chronicle.’’ May, 1906, saw the appear 
anee of Vol. 1, No. 1. The edition is of twenty 
two pages, with three columns to the page, and 
is illustrated and, with the exception of one or 
two half-tones, all the presswork is from the 
American Multigraph itself, exceedingly clean 
and neat, each page in two or three colors. 

We congratulate the company on the enter- 
prise and the ‘‘man who did the work.’’ Both 
need encouragement. 

* * * 

H. J. Boulden, formerly of Chicago, has taken 
up duties with the American Multigraph Com 
pany, with headquarters in Cleveland. His new 
duties are under the title of ‘‘district sales 
manager.’’ 

Chicago, Ill. 

Roger A. Simonson & Co., formerly located in 
the Merchants’ Loan & Trust Building, have 
moved to 302 Dearborn street, Chicago. They 
occupy the entire second floor, doing a large 
business in the loose-leaf line, as well as in office 
and bank furniture, steel as well as wooden 
desks and filing devices being supplied. 

A feature of their business is the Simonson 
metal tab guide, made in all sizes. It is con 
structed of press board on which is mounted a 
metal guide, so made that it can be used over 
and over by simply removing dead names or 
index titles and substituting fresh ones. These 
guides are very stiff and substantial—in fact, 
they are advertised as ‘‘ perpetual.’’ 

* * o 

The Perine & Moseley Company are now lo- 
cated in their new store at 299 Dearborn street, 
which extends clear through the Old Colony 
Building, having an entrance at 44 Plymouth 
place also. They are located on the ground 
floor with about 1,200 feet of floor space, and 
they will carry a complete line of commercial 
routing maps and recording systems, as well as 
a full line of ecard indexes and vertical filing 
systems. This company is already doing a very 
large business with its routing system, which 
is very popular in almost every line of business, 

* 7 * 
Elmira, N. Y. 

The American Salesbook Company has won 
its suit against the Carter-Crume Company, of 
Niagara Falls, for infringement of patent 
awarded to the late Warren F. Beck, which cov 
ers a cut-away feature for sales books. This de 
cision also affects other manufacturers. 

The Carter Crume Company has ordered an ap 
peal taken from the decision, and the injunction 
and accounting will be suspended during the 
appeal. 

New York, N. Y. 

William A. Foree & Co., of New York, have 
instituted two suits against the Bates Machine 
Company for the infringement of patents on 
numbering machines. The suits will be tried in 
the United States Circuit Court for the Eastern 
District of New York. 

Omaha, Neb. 

J. B. Randolph, president of the American 
Barber College, has invented a new inkwell, for 
which he has patent applications pending. The 
well has a nickel top and a safety fountain ar- 
rangement whereby screwing a part of the top 
down fills a small cavity with writing fluid. 
When not in use the ink is allowed to recede 
into the body of the well and is preserved fresh 
and cannot be spilled. The invention is de- 
clared superior to the old ones, in which hard 
rubber is used, because the rubber rots and 














A Livery Stable Keeper 


Was shown the value of an idea by 
by one of our dealers—and in order 
to carry out that idea he bought a 
Perry Time Stamp. The idea was 
just a simple little card record device 
to cut out a lot of bookkeeping for 
the livery owner. Here is a repro- 
duction of that card 





ACME LIVERY | vedever 
ovine East forte 4 iii tac 


neree_» Loe ei the adie 
11g _Leelor es hott the card 


TIME OUT of the transa 
MAY 28 1906 yeep 
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‘4 » ey ° 

i -ae icredit 
. ¥y nle ter 
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Yeas? * 


TIME IN ‘livery stabl 
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WE WANT A 
FEW GOOD 
CONCERNS TO 
REPRESENT 
US IN OUR 
OPEN 
TERRITORY 


FEB 191905 
. AM /—>PM 
ness Man's AZ NF) 6 


} ‘ 
lime Saver Le a 
Edition E, te 10 2 fae 4 *\ 
timonials fr« 9 oo 3 


Write for free 
illustrated de 
criptive b« 


firms who have j 
: sed ‘ ae hap . 5 4/4 A iy 
ye a1 and 7 6 — N30 Y 


SPECIAL TEN DAY FREE TRIAL OFFER 


Perry Timie Stamp Go. 


13 JEFFERSON ST 95 LIBERTY ST 
CHICAGO N.Y. CITY 


Sales Agents in all principal cities 









































wears out. Mr. Randolph probably will form a 
company to m inufacture the article. A specimen 
is on exhibition in the city clerk’s office. 


Worcester, Mass. 

The J. W. Bishop Company has the contract 
for the erection of a $75,000 brick factory in 
South Framingham for the Dennison Manufac- 
turing Company. 

New York. 

John F. Soby, of the Multigraph Company, has 
resigned to take up other work that has ap- 
pealed to him as being of considerable import- 
ance to his pe rsonal interest. 

» * «# 

Arthur A. Adler has succeeded Mr. Soby in 
the position of manager of the New York office 
of the American Multigraph Company. 

ee « 

The Blair Fountain Pen Company has removed 
from 163 Broadway to 6 John street, where it 
has fine facilities for producing its well-known 
fountain pens 

* * * 

C. E. Coy, formerly with the Burroughs Add 
ing Machine Company, is now with the Gray 
Te lautograph Company. 

oe & 

The Underwood duplicator, which was men 
tioned in our May issue, is progressing very rap 
idly and, it is hoped, will be ready for the 
market about June 15. In our next issue we 
hope to publish cuts, diagrams and full details 
of this invention. This machine will be sold 
without restrictions, leases or other hindrances 
Inquiries have already been received from all 
over the country, showing the great interest 
taken in this class of duplicator. 

* * > 

The Hotel Astor, at Forty-fourth street, has 
been equipped with about thirty-five telauto- 
graphs, and this remarkable invention is grad 
ually finding its way into the railroad and busi 
ness world. For intercommunication between 
offices it is extremely useful. Numbers of 
brokers are using them for this purpose. At 
the Broad Street Station of the Pennsylvania 
Railroad at Philadelphia ten telautographs are 
used to announce arrival of trains, etc. 

St. Louis. 

W. H. Paige has taken the management of the 

St. Louis office of the Multigraph Company. 


Pittsburg, Pa. 

A. R. Black has been appointed manager of 
the Pittsburg office of the multigraph. He was 
formerly in the Chicago office of the same com 
pany. 

Buffalo, N. Y. 

The brothers D. & D. Swander are the man 
agers of the Buffalo office of the multigraph. 
They were formerly with the Remington Com 
pany. 

San Francisco, Cal. 

Walter Wright, the San Francisco manager of 
the multigraph, is now located at 1549 Webster 
street, San Francisco 

D. H. Bowlzer, of the Multigraph company, 
has been sent from Cleveland to San Francisco 
to assist Mr. Walter Wright 

‘*INK-OUT.’’ 

A new ink eradicator, in powder form, is being 
put pon the market by the Adner Company, 
with offices at 541 Heed building, 1215 Filbert 


street, Philadelphia, Pa. They are _ receiving 
orders from all over the country regarding their 
produet, which removes ink stains, blots, and 
superfluous writing from paper, leather, the 
hands, and from any and all kinds of fabric. 
This new product is called ‘‘Ink-Out.’’ It is 
in powder form and does not lose its strength 


by exposure to the air 
Rooks fron which ink blots have been re 
moved by ‘‘Ink-Out’’ have-been examined wit] 


the microscope and the texture of the paper 
found to be normal. 

‘Ink-Out’’ is put up in attractive packages, 
with full directions in each package as to just 
how to use it It retails for 25 cents a package, 
a very nominal figure, and should find a ready 
market among all dealers in supplies for thé 

lern business office 

The regular illustrated announcement of the 


pany appears elsewhere in this paper. 
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Ask Your 
Dealer for it. 


Liberal Discount 
to the Trade 


Pen Carbon 
Manifold Co. 


55 Warren St., NEW YORK 


At Last! 
The 
Perfect 


Typewriter 
Ribbon 


The 
Bugaboo 


Question 

















Answered %& 


“HOW CAN I CORRECT MISTAKES WHEN “ 
DICTATING TO THE GRAPHOPHONE” 


This is a question asked by every customer. 

To the uninitiated, making corrections in graphophone dictation, is a buga- 
boo. It dwindles to nothing after a week or two with Ooursystem. Nine tenths of 
the mistakes made by your present system, are eliminated when you 


**TELL IT TO THE GRAPHOPHONE”’ 


Alone and undisturbed, you dictate, as you talk to a customer—a plain, 
straight business conversation. If you get warmed up to a speed of 250 words 
per minute, all the better. What you say will be reproduced perfectly. The 
result: Better letters—letters that carry conviction. 

Making corrections sinks into insignificance with this new system. Grant- 
ing, however, that beginners will hesitate at first from force of habit and wish to 
alter whole paragraphs, we have amply provided for corrections at any time: An 
Indicating Scale on the Graphophone notes where an error is made. 

. . oe . 

On a paper pad at hand you pencil, for instance, 30.”’ This paper you 
insert in the cylinder. To your typist this means “‘correct error at No. 30.” 
When she reaches that point, she avoids the error and types the correction. 

When you only mis-state a word or phrase, you say immediately, as in the 
old way, “make that so-and-so.’’ As the correction immediately follows the 
error and as your typist always listens several words ahead of her writing to meet 
just such conditions, she will always write the correction and not the error. 

You see, therefore, how this bugaboo is completely dispelled. 

A free trial of the Commercial Graphophone at your office will not interfere 
with the regular routine of daily business, and will demonstrate the saving of 50% 
of the time and money spent through your present system. 


COLUMBIA PHONOGRAPH CO., GEN’L. 


90 and 92 W. Broadway, New York City 


Creators of the Talking Machine Industry. Owners of the Fundamental Patents. 
Largest Talking Machine Manufacturers in the World. 


Grand Prize, Paris, 1900. Double Grand Prize, St. Louis, 1904, 































Use the Coupon below and get full particulars from us. 
COUPON 
Kindly mail me FREE, complete information concerning the 
BUSINESS GR APHOPHONE. 




















Name 







Street 





City State 






Trade or Profession 


Position you hold...........cee.+- ses+« 
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NINETY PER CENT OF WILLIAMS 
SALES BRING DUPLICATE ORDERS 


F you are a progressive dealer and are finding competition too strong ; if it is costing you too much to get 
business ; if the home office is not doing all it might do to help you get your share of the business; if your 
guarantees are giving you trouble ; if you are handicapped by handling a blind machine ; if you are hav- 

ing too large a percentage of complaints ; if the conpany making your machine leaves you the whole burden 
of selling ; if your sales are [falling off; if any or all of these troubles are sapping the life out of your business— 

yor may not know just what the trouble is, but you know you are losing money, or at any rate not making 
enough do as you would do, if not merely the life of your business was at stake, but the life of yourself was 


diseased, seek advice. 
Williams’ Factory Output Increased Fifty Per Cent 


during 1905, and progressive dealers reaped the benefit. The heavy increase in business has required the 
enlargement and reorganizaiion of our sales department, until the beginning of 1906 finds us with the most 
vigorous sales department that is behind any stancerd machine. You know it is vigorous, aggressive, wide- 
awake, on-the-spot methods that get business. To bh. on the ground first, or at least to be in on every sale, 
is the tactics of your strongest competitor. To have the goods when you get there and to make good im your 
demonstrations. To have every user going out of his way to help you place machines, and to do it disinter- 
just because the machine has filled him with enthusiasm. A Williams dealer is such a favored 
mortal. To have your efforts directed to the best advantage and in the most prohtable way is to be a Williams 
representative. There is enthusiasm, good red blood back of the whole business. The Williams has a record 


that is worth everything to the dealer. 
Buy Direct From the Factory 


instead of through some State Agent. We have choice territory open, which we have taken from dealers 
whose territory was too large for them to do it justice—their local business increasing to such an extent as to 
demand their whole attention—and in such territory we can make a proposition that will interest the man or 
firm looking for a live, growing, progressive business. 

Applicants must show ample ability to handle the business. If you cannot demonstrate this, don’t waste 


your time and ours by applying. 





estedly 





1906 MODELS NOW READY 


The Williams Typewriter Co. 


GENERAL OFFICES AND FACTORY — :: 3388 DERBY, CONN., U.S.A. 


































SELL TYPEWRITERS 


REPAIR 
INSPECT © 


Rebuilt Machines at Wholesale —iilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 60 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION CO. 


Established 1892 
317 Broadway, New York City, N. Y. 
J. E. THOMAS, President. A. K. GOODRICH, Secretary. 



































SUCCESSFUL IN A NEW LINE. 


OFFICE APPLIANCES has maintained that tl 
typewriter man was ‘‘mixed up,’’ to a more 
less extent, with manv other lines of trade. I: 


the larger cities a purely and simple ‘‘ typewriter 


man’’ was able to live, but outside of the larg 
points he was found handling various oth 


office devices—adding machines, time recorders 
loose leaf devices and office specialties. 

Aside from this, the ‘‘typewriter man’”’ in the 
large cities, to meet competition, to meet the 
new demands and uses for a writing machine 
has had to become better acquainted with tl 
manner in which the typewriter was used, and 
the other devices handled in conjunction there 
with. Therefore our publication appealed to the 
modern writing machine salesman, in that it 
sisted him along these lines; gave him the entire 


is 


news of his profession, and at the same tim 
allowed him to become acquainted with ‘*‘ the 
other things’’ that he was continually ‘‘run 
ning up against’’ in the field. 

We take pleasure in showing the picture this 


month of a young man, who, only six years ago 
entered the ‘‘office appliance field,’’ represent 
ing a time recorder in the Chicago territor 





C. D. MAGEE, JR 


handled at that time by the same agenev w 
controlled the Elliott-Fisher book typewriter. 

When the Elliott-Fisher Company opened their 
own Chicago office, the subject of this skete} 
Mr. C. D. Magee, Jr., accepted a position wi 
that company, getting into the field during 
early stages of its introduction, and has see 
the product adopted by some of the largest 
cerns in the Chicago territory. 

Mr. Magee, whose talents fitted him particular 
ly for the introduction of ‘‘systems’’ and 
handling of the Elliott-Fisher proposition, mad 
a success of his work, and was responsible f 


; 


some of the forms and special attachments use 


by this company In other words, he prove 
himself more than an order taker, more thar 
salesman, more than a systematizer, but one 
who was able to adapt himself and one who | 
himself into the real work of introduction 
this very difficult work for which few men a 
capable. 

After vears in the typewriter field, Mr. Magee 


is now enjoying a new territory for the Ir 

national Time Recorder Company, operating 
from their New York office, and as the tim 
recorder salesman must heve a full knowledge 


of cost, keeping, ind able to sell his mael 
from this standpoint order to be successf 
the experien e M Magee found elsewher! 
proves valuable The value of the tim 
ecorder as applied t the factory svstem is | 
coming a fact more prominent each day, ar 
future will demonstrate this point in a 
decided manner The selling field is attracting 
some of the best me from other lines, 

















International Time Recorder Company boasts of 


one of the most aggressive body of workers. 

Quoting Mr. Magee in a recent communica 
tion, he says ‘*The significance of your article, 
‘The Reason Why,’ is readily apparent in this 
case of mine, for the training I have had in the 
typewriter field will come in mighty handy in 
selling time recorders.’’ 


JOHN A. ZELLERS. 


Merit wins. If a man has the right making 
for success, uses his opportunities, has the knack 
of handling men_ proper commonly called 
‘executive ability’’—he is sure to bring sue 
cess to the product and the house he represents. 

The typewriter world, and particularly those 
in the Smith Premier organization, have heard 
much eoncerning the individual who secured for 
Kansas City the highest honors in the selling 
contests for that machine, and we take pleasure 
in showing this month the picture of John A. 
Zellers the person held accountable for such re 
sults. 

We had the pleasure of meeting this gentle- 
man recently, and we were impressed with his 





JOHN A. ZELLERS 


attractive personality and the good common 
sense methods used | him to secure results 
from his assistants. 

As indicated many times before, and as 
proven by many recent demonstrations, the most 
successful managers are those who ‘‘ work with 
their men’’ rather than against them. Many 


men imagine they use this principle, but lack the 
pué dgme nt that 18 necessary to successfully oper 
ate it. However, Mr. Zellers has proven himself 
one of the exceptions. 

Mr. Zellers is a young man, and has enjoyed 
employment with the Smith Premier Typewriter 
Company for many years, and was but recently 
made their manager for the St. Louis territory, 
where he is now located, and his many friends 
will be pleased to learn of his advancement and 
continued s ess wit! s company. 

In competition our fris meets the trade on 
an even basis, open and above board, and this 
trait he spreads among his men, lending himself 
to the respect of all those who lose out against 
thers are the victors. 


him, or a like respec 


PLANT OF YETMAN TYPEWRITER COM- 
PANY SOLD. 
Utica, May 29 The plant of the Yetman 


Transmitting Typewriter Company, of Ilion, has 


been dispose f in bankruptey proceedings. The 
sale was concluded nader the direction of 
Arnold L. Davis, of New York, trustee in bank 
ruptey. The entire plat is sold to William A 
Barber. of the firm of Hotehkiss & Barber, of 
New York, for $20,0' Charles L. Spier, who 
was killed in his home n Staten Island a few 
weeks ago, was president of the company. It is 


understood that the property was bought in 


accordance with the reorganization plans. 
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The Largest and Most Up-to-date Equipped 
Carbon Paper Plant in the World 


KEYSTONE CARBON PAPER MFG. CO. 


Home Office and Factory: 


NEW YORK OFFICE: 
26 Broadway, N. Y. 





FRANKLIN, PENNA. 


LONDON OFFICE: 
8 Long Lane, Aldersgate St., 
London, Eng. 














And something 
every user oT 
seller will ap 
preciate, is this 
new 









SWING 


A BOON FOR THE MAN WITH A CROWDED DESK 


OLLAPSABLE 


ING 
TYPEWRITER 


STAND 





SY Will lock in any position required and will not swing away 2 





way when you are not using it. 





YOU CAN USE IT FOR THIS: 


in short—when your desk is crowded, it will rel 


ping Room, Phone Booth, Order Clerk's Department o1 


MANUFACTURED BY 


and Stationery Specialties 





The Stand that folds up and out of the 


DOUBLES THE VALUE OF 

YOUR DESK SPACE &% & 

It is just as indispensable tothe man who 
uses Card indexes, References, Books, 
Charts, etc., as it is to the stenographer or 
private secretary. Should be on every desk 


Does Not Have to be Held in Place With the Knee 


Typewriter, Card Indexes, Telephone, Papers, Magazines, 
300ks, Dun or Bradstreet, Letter File Rest, Letter Basket Rest, 
ieve that trouble. 


Can be attached to any Desk, Wali, Post or Upright in the Office, Ship- 
Accounting Room, 


BROOME MFG. CO, *. Cars inter, rock wt TOLEDO, OMIO, U.S.A. 


Selling Agents 
Wanted 
Everywhere 


NOTE 


When not in 
use, you 
old It Up By 
The Side of 

Your Desk 
and itis out of the 

way. 

Takes up no room 
at all and can be re- 
adjusted in five sec- 
onds. Made very 
strongly of solid oak 
leaf, 14x18 oxidized 
finish metal parts. 


-75 
Prepaid Anywhere 
inthe U.S 














Send 
Me 
Fifty 
Cents 


ar iw l send you a box of the Kllps (7 sizes) by whi 

lu ed price list of Klips, ot wh ap needed in every office 
Learn by trial bh w easily and ch u : Bind your own 

letters, magazines, price lists, tariff sheets. ” fedgers ; and loose sheets. 





PITTSFIELD, 








h all the volumes shown above were bound in ten minutes; and an il- 


H. H. BALLARD, 257 So. St. 


MASSACHUSETTS 





ae 


ate otal 
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Now Look Here— 
You Want Money Makers and 
Trade Getters 


NOTE.—We have 15 styles in Typewriter 
Cabinets and Stands in Oak, Birch and Ma- 
hogany. Best Drop Centre Cabinet on the 
Market Also Roll Top, Flat Top and 


“" DESKS 


Cheap, Medium and Good Grades 
GUARANTEED 


GET BUSY— GET OUR PRICES 


New Catalog Just Out 
Write Today for a Copy 


Central Mig. Co., 


37-41 Armour St., CHICAGO 





One of our new cabinets. 
























SAN FRANCISCO EMERGENCY ORDERS FAVORED 


LOOSE LEAF LEDGERS 


ON HAND FOR. IMMEDIATE DELIVERY 























Orders for Order Blanks, Manifold Blanks, 
Shipping Receipts, Etc., Etc., 
Executed Quickly without the 
necessity of furnishing Copy 


WE HAVE THE COPY 


BAKER-VAWTER COMPANY 


1018 Washington St., Room 17 


Phone Oakland 4454 OAKLAND, CAL. 












































a e 8 
= oh 
> © 
_ itz Typewriter Covers 
© 
= 4 2 £8 AT WHOLESALE 
g£° 5 
S ‘3 5 eS Send for a sample of our No. 40 Type- 
a. “hr 4 writer Cover: it is free to dealers. Recog- 
e S 2 nized by the Typewriter Exchange men 
as the best low priced cover o the 
a x, - § market for snneeti aa " 
= sat 
a 4327 Typewriter Specialty C 
a Seos ypewri er pecia y Oo. 
Ra <= 243 Broadway, New York 
PRATT F. MFG. CO., 117 Point St., Providence, R. I. | 
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British India. 

Time and labor-saving devices for offices ar 
wanted for British India. A merchant fr 
that country, now in New York, is preparing 
return home, and desires catalogues and pric« 
of these lines, especially for use in government 
offices. Arrangement has been made to kee; 
prices, ete., in important Indian cities, indexed 
for inspection, without expense to manufa 
turer, payment to be made in New York for 
goods purchased. Address, for particulars, Cor 
sular Bureau, No. 137, care OFFICE APPLIANCES 
Republic building, Chicago. 

Italy. 

A competent and well-equipped general agent 
in Italy, with good bank references, may be s 
cured tor American firms desiring to enter 
Italian field for the sale of office supplies, s 
tionery, ete. He corresponds in English ar 
has been engaged in trade in New York. Ad 
dress Consular Bureau, No.: 103, care Orrice Al 
PLIANCES, Republic building, Chicago. 


Siam. 

David Bank Sickles, of New York, former 
diplomatic representative of the United States 
in Siam, reports a long list of articles that may 
be properly sent from America, among whic! 
are the following: ( opying presses, letter 
presses, ink stands, ink and pens. 


Peru. 

A correspondent at Peru writes as follows 
‘l am surprised that certain lines of American 
manutactured goods typewriters, phonographs, 
etc.—are not progressive:y pushed in Peru. Th 
articles are popular in this part of Spanish 
America, and many people of financial responsi 
bility but of moderate means could be induced 
to purchase them if facilities were availab! 
other than ordering through a commission hous 
and after months of waiting having to make a 
large cash outlay for an article which, oace t 
of repair, costs no end of time and trouble 
have put in order. Particularly true is this 
the typewriter business in Peru. Of the thr 
or four makes in use here, only one is availabl 
on time payments, and that through a 
middleman at a prohibitive price. These ma 
chines are rarely satisfactorily repaired, a1 
only a very trifling discount is allowed the p 
chaser of a new machine in return for his old 
one. These methods are the diametrical opp 
site of those which have been made the pros 
perity of the typewriter business in the Unite 
States. 

Uruguay. 

The great possibilities of opportunities 
\merican trade in Uruguay are put forward 
the following communication from a correspo! 
ent at Montevideo, the capital: 

‘*It may be said that no city in South Amer 
ica has a greater percentage of substantial busi 
ness men than Montevideo. They not only hav: 
ample financial responsibility, but they also 
have well-earned reputations for honesty 
integrity that they take great pride in main 
taining. It is a matter of current history that 
in 1890, when it was feared that this govern 
ment, standing alone among the republics 
South America on a solid financial basis, would 
be forced to follow the lead of the othe r co 
tries and sanction the use of a depreciat« 
money, the responsible business men of the 
country came to the rescue. * * * 

‘American articles, when properly present 
find a ready market here, and particularly is 
this true if such articles are up to standard 
style and quality. This country is not a dump 
ing ground for inferior, old style articles.’’ 

Bohemia. 

A commercial agent at Carlsbad, writing in 

regard to the introduction of American goods, 











believes son for the expecta- 
tion that w i few irs various American 
goods will find a larger sale in this country. 
‘*With the exception f the Singer sewing 
hine, : ne or two makes of typewriters, 
nost né g is known this district of ma 
hines or t made in America.’’ 


REASON FOR RECIPROCITY. 


It is said that big plant for the manufac- 

I f | gon is soon to be put 

era Bar Wherefore Spain 

ikes a of Dingley’s book and doubles 

its tariff ines so as to make the 
eustom h " ut $45 apiece. 

Ir imparting this inforn ition, Consul Genefal 
Ridgely, at I elona, ses American manu 
facturers expect to sell many 
writing ma ; in Spain after July 1, when 
he new goes » effect, unless they 
can cut their ces to meet the increased tax. 

If a few ther e tries do unto them as 
Spain \ manufacturer of 


writing n es ma he expected to join the 


reeiy ession western farmers and 
igri I en 

‘The gr mand foreign countries for 
(American 1 typewriters is causing some of 
s salesmé ot of extra labor,’’ said a city 
irummer ft sStanday;% macnine, ‘oi has be 
ome ect for 3 t rn the keyboard of 
fi g S consequently the 
inguags f eading Toreign country. ] put 
i st s s gling with Russian long 
enough t give ea we ng acquaintance with 
} ke I ive t secured a stand 
ng order a Warsaw firm for 100 machines 
1 mont! I g ss tl was not 1n vain. 
IT have st he | of a prospective Spanish cor 
tra ul rking 1 nailer to get the 
inguag , before the sales 
man i beats me out.’’ 
The publishers of OFFICE APPLIANCES 


solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 
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GOOD BUSINESS. 


public subjects for the dressing of windows of 


GOOD WINDOW-DRESSING;: GOOD ADVERTISING; 


We illustrate here the possibilities for taking current 


é ous office appliance companies who enjoy a “main floor” location. The above is the work of 
L. M. Norton, employment manager and “expert window trimmer” connected with the St. Louis office of the 
Underwood Typewriter Co The picture is self-explanatory. 

The publishers of OFFICE APPLIANCES capable of representing us editorially in the va- 
will be pleased to correspond with anyone rious cities of the world. 














VETTER PERPETUAL | 
SECTIONAL CABINETS 




















@ The sectional cabinet for filing correspondence, card systems, reference books, etc., 


has come to be a part of the office equipment. 


@ Sectional cabinets are excellent ‘only if properly made. 


The vital question is "what kind?" 
Nothing will give more ‘ 





DEALERS WANTED in every 


Steady, 
satisfactory trade quickly de- 


city to handle our line. 


velops as soon as you are in 


position to fill orders in your 





territory. 











For many years the Vetter Desk Works 
refused to go into the making of sections because no way was found to build them so 
that time and the weight of their contents would not warp them out of commission 


trouble than improperly constructed sections. 


@ Having devised an entirely original method of construction we offer a most 
complete line guaranteed to give permanent satisfaction 
and unlimited service. The choicest woods are selected 


and the finish is excellent. 














Write for Catalogs 


VETTER DESK WORKS 


148 River Street 


ROCHESTER. » NEW YORK 
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The 
Larrabee 
Carriage 
- Reverser 
for 


Writing 
Machines 


The only attachment of its 
kind ever brought to a 
successful stage. Will 
enable the operator to do 
more work in less time 
with much less effort. It 
is being demonstrated 
every day by an increasing 
number of stenographers. 
Recently adopted by one 
of the largest wholesale 
concerns in the world for 
their Underwood ma- 
chines. Can you realize 
what satisfaction there is 
in operating the reverse 
lever by an easy natural 
tap of the toe? We have 
a good proposition for the 
right kind of agents, and 
we would be pleased to 
hear from you. 








— 


J. E. Larrabee & Co. 


Kansas City - + = Kansas 
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OPENING LETTERS BY MACHINERY. 

‘*My, but this is a fast world you’re living 
in.’’ That is the expression heard from those 
of us who have older parents and grandparents, 
It wasn’t so very many years ago that the type 
writer became a modern office necessity, or the 
adding machine looked upon as an accomplished 
fact. 

Many offices today handle so much mail that 
special machinery is required for its speedy de 
livery, and likewise a demand is seen for the 
speedy opening of mail and its delivery to de 
partments of large institutios. 

The handling of the great bulk of mail of 
large establishments has produced a problem in 
economical office organization that has perplexed 
many managers. 

The most popular means of opening mail today 
is with the old fashioned thin-bladed knife, 
which, if the handler is careless, often causes 
damage to the contents. 

Probably one of the largest correspond nee de 





partments in the country is to be found with the 
Simmons Hardware Company, of St. Louis, and 
it remained for some genius in this firm to per 
fect a practical, efficient and economical means 
of opening mail matter. 

As indicated here, the machine consists of a 
motor-controlled belt of high speed, to which the 
edge of the envelopes are pressed and thereby 
opened, but instead of one envelope being opened 
at a time, the operator can handle twenty-five, 
fifty or more at one time without injury to the 
contents. 

The edge of the envelope is removed by being 
held against the abrasive material on the belt, 


; and a boy can handle seventy-five in his hand 
| with ease, taking less than thirty seconds to com 
| plete the operation. 


The machine is sold and controlled by a com 
pany in St. Louis, incorporated for its manu- 


| facture and sale. 


The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 

















PARALOK 
PRICE BOOKS 


For Specifications and 


Classified Information in 


GENERAL 
FLAT STEEL ARCHES 


with 


Absolute Register 


FLAT Opening 
Greatest Capacity 


Maximum Durability 


THE OFF 
SET 


Enables Insertion or Removal of 100 
Leaves at Once 


woneniet in _ 6 x23 
NEW SIZES: Leaf ) | o.? 
10% x 234 

Sold Only Through the Trade 


Particulars on Application 


Paralok Binder 
Company 


Arco Building 
BOSTON MASS. 


























FRONTISPIECE 


for this issue 


The sul ject of our frontis; lece 


is Mr. I. D. Waterman, president and treasurer 
of the L. E. Waterman Company, New York, 
manufacturers of Waterman’s Ideal Fountain 
Pe ns, 

Probably no company is better known to the 


all over the world than this 
re so widely adver 
stationery field as 


stationery interests 
company, and few products 
tised and exploited in the 
Waterman’s Ideal Fountain Pens. 

The success of the L. E. Waterman Company is 


best known, pe rhaps, by the stand they take in 
the marketing of their product, and we take a 
small extract from some of its printed matter, 


which reads as follows: 
To us the sale of a stock of Waterman's Ideal 
Fountain Pens is only a part of the problem 
When the goods are sold to the dealer, the work 
has just begun 
After we ship the goods, as most of our pres 
ent customers know who have taken advantage 
of our offers of help, we lend every possible as 
sistance to aid them in the sale because this, to 
us, is even more important than the securing of 
the original order. 
As every wide awake man 
magazine advertising and gener 


knows, we try by 
ral publicity of ail 


kinds to make the public acquainted with the 
sterling points that have made Waterman's Ideal 
Fountain Pens the Standard of the World. 

Count on us always and call on us any time 
If some other dealer in your city is advertising 
our pens now, perhaps you can improve on what 
he is doing if no other dealer is advertising 
them, make the most of your opportunity. 


Consider us always only too glad to help 
State your case fully, and tell us what you think 
you would like us to do, and be assured of our 
hearty codOperation 

For us, our goods are never sold until you sell 
them j 


keynote of Water- 
man who handles 
constant coope ration in e very 
not only in the 
adver 
Waterman is being 
advertised today), but because of the fact that 
the company maintains a net price system with 
throughout the country, and 
benefit of such a 


This probab strikes the 


man success. It means that the 
their goods has the 
manner of the « 


possible ompany, 


way of advertising (and no pen was ever 


tised so extensively as the 


its various dealers 


the trade today realizes the 


system. This is best proven by the enormous 
increase in the sales of the Waterman pens. 

Mr. Waterman is a stickler for system and 
orde re and perhaps no mal ufacturer of stationery 
products can be found who carries this idea out 
so perfectly as the Waterman company. For ex 


dealer has a 


ample, every pen sent out to every 
‘private mark’’ through which to identify that 
pen at all times as having been sold to such and 


such a dealer This mark may seem useless de- 


or 


great value in a num 
incidents, not only to the company but to 


tail, but it has proven its 
ber of 
the dealer as wel 

Mr. Waterman is not only assisted by an able 
office, but his various 


corps of men at the home 


local managers in different parts of the country 
are all men wi ommand respect and attention 
wherever they go, and their enthusiasm for the 
home office is seldom fi exist so universally 
in any compar! 

Mr. Waterman is interested in all movements 
which may better the conditions of the trade, 
and always finds time not only to lend a willing 
ear but a w hand to any work which will 
improve the fice appliance trade throughout 
the country, and is an enthusiastic member of the 
National Ass ition of Stationers and Manu 
facturers, their annua nvention taking place 
in New York this month, and the showing of his 
picture at this time wi nterest many of his 
friends in this body. : 

CHICAGO BOOST CLUB. 

A good d southern dinner, served in German 
stvle was e! ved by the Chicago Boost Club 
members on May 19, at Vogelsang’s, and a 
most enjoyable affair it was. These dinners are 
now being ked forward to by all the sta- 
tionery trade, and those connected therewith, 


with more than ordinat nterest. and the best 


] 
of pleasantries result among the members. 
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THE UNITED STATES TREASURY 


HUNDREDS OF BANKS AND THOUSANDS 
OF BUSINESS HOUSES HAVE FOUND 


THE PROTECTOGRAPH 


THE ONLY ABSOLUTE CHECK PROTECTOR 
BECAUSE IT RENDERS te AL AL- 
TERATION IMPOSSIBLE. WANT TO 
GIVE YOU THE WHYS AND > WHEREFORES 

FREE ON REQUEST———————- 


G. W. TODD & CO., SOLE MFRS. 


XCHANGE ST. 














ROCHESTER, N. Y. 











The United States Circuit C 


supplies for any duplicator. 


makes 1000 perfect copies, 


cator until you have seen t! 





PUBLIC NOTICE #: TRADE 


a decision reversing the restriction of the sale of ink to licensees 
of the Rotary Neostyle made by the A. B. Dick Company. 
for free copy of that decision. 
You can sell anybody's ink, 


THE LINEOGRAPH 


duplicators, and has no license restrictions. 


THE LINEOGRAPH COMPANY, 


ourt of Appeals has recently rendered 
Write 


anybody's stencil paper, anybody’s 


DUPLICATOR 


costs 100 per cent. less than similar 
Don't buy any dupli- 
Write for Circ 


112 Fulton St., New York 


ROTARY 
OR FLAT 


1¢ Lineograph 











ALL 
FIRST 
CLASS 





42 in. long, 24 in. deep, 38 in. high 







Roll Curtain 
to Paper 
Cabinet 


No. 5 Dearbern Junior Cabinet 


ELIVERED 


DEALERS HANDLE THEM 





HUNDREDS OF TYPEWRITER AND OFFICE FURNITURE 
IF YOURS DOES NOT, WRITE DIRECT TO US 


DEARBORN DESK COMPANY 


308 Fisher Building 
ee ee 








EALERS KNOW MAKE 


EARBORN GABINET 


SAVE TIME, WORRYand ERRORS-IMPROVE QUALITY of WORK—THEREFORE SAVE MONEY 
46 in. » Ons 31 In. deep, 45% high 





ARE 


Sold around the 


WORLD 


Univ wan known as 


BEST 


Notice how 


COPY HOLDERS 
are placed in direct line 
of vision, enabling o} 
rator to sit up straight, 
Saves fully per cent 
of Time, Worry and 
Errors. Apiace for 
everything, every- 
thing in its plece. 
Bolid Golden Usa 
guarantee the 
most complete ype- 
writer Cabinet ever 
sold anywhere nearthe 
price. We ship respons- 
ible parties on approv- 
al, to be returned at 
our expense if not 
satisfactory. What 
more can we offer! 


ALEXANDER A. SAMUEL, GENERAL MANAGER 


NEW CATALOGUE FREE 


CHICAGO, U. S.A. 
a 


QUICK 
SALES 






No. 1 Dearborn Special Cabinet 


$3000 


DELIVERED 














& 


Will print better on uneven speedeens 
than most stamps will on smooth 





MOUNTED ON OUR FAMOU: 


PNEUMATIC CUSHION RUBBER HAND STAMP 


This is not an ordinary rubber stamp. Air cushion cells make it flexible. 
tions beneath paper don’t mar clearness of impression on either flat or curved surface. 


DEALERS WANTED. in Iilincis, lows, Michigan, Missourl and Wisconsin 
CUSHION STAMP WORKS 


BUCK 


161 MADISON STREET 


Postpaid 
With An 
ink Pad 


Obstruc- 





CHICAGO, ILLS. 





ee ete ed 
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Typewriter Parts 


—FOoR— 


Remington, 





Smith Premier, 
Caligraph, 


and other makes of machines. 


Send for Illustrated ‘Catalogue FREE. 


Manhattan, 





F. S. WEBSTER Co. 


332-336 CONGRESS ST., BOSTON, MASS. 











—- 





— 











| A Complete Assortment of Post 
| Cards and This Revolving Stand 


FOR 


——— oP fae aes # 
| RETAIL FOR 
100 Leather Cards, Hand Painted $10 00 
100 Popular Tag Cards a ae 
| 600 A. H. Funny Cards 15.00 
100 Imported Art Cards. ta. oe 5.00 
50 Name Cards , 2.50 
50 Hand Painted Bromo Silver Car 240 
| £40.00 


The retail value of this proposition is $40.00 


340 DEARBORN STREET 


ALFRED HOLZMAN, chicago, ‘itt. 




















A — ee ae, 





4 PG 


Nee 


GHD 


, 


SIN 


MANUFACTURED BY 


SCOTT et ch an car co. 


es 


¥, 


Guaranteed wor to —— — type. 
Trial pad, any color, 25e 


SCOTT-HETZLER, ROCHESTER, N. Y. 
















@e[Sometbing tter."|e@ 

SPURGIN’S AUTOMATIC COPY- 
ING BATH, with Spurgin's 
Rubber-Tipped ee ane 


Is an iceal me qualed combinat 





pying apt s. I wet ser 

wicker and better results less exper 
than Wwithother kinds, BUY THE BI 
Trial before you buy. Bat aa uhs s 
separately it desired. W rite for scrly 


tion, sizes and pr 


SPURGIN nenre. co. (Inc. — 
Mak ers T? ething Be I 
Modern Office D es 











NATIONAL ASSOCIATION OF STATIONERS 
AND MANUFACTURERS. 


OFFICERS 


John A. Schlene president, John A. Schlener & ¢ 
Minneapolis, Minn 

John A. Walker, fir vice-president, Joseph D 
Crucible Co., Jersey City, N. J 

Wm. J. Kenned second vice-president, Skinn« & 
Kennedy Stationery Co., St. Louis 

Theo. L. C. Ger t d vice-president, Get 
Murray, New York ¢ 

RJ Smith, secreta Munson Stationery ¢ 
Minneapolis, Minn 

Abner K. Prat t er, J. I Fairbanks & ¢ 
Boston, Mass 

Hi. (. Bainbridge id r, Chas I l 
Sons, Brooklyn, N. \ 

DIRECTOR 
I STATION 

Fletcher B. Gibbs, & Smith & ¢ ( 

Samuel Ward, Sa el Ward Co., Bostor M 

Lb. S. Sperry, Brown, 1 y & Sperry Co., St. | 
Minn 

Robert D. Pattersor Buxton & Skinner Stat 
i o., St Louis, Mo 

George M. Courts, Cla & Courts, Galveston iz 

( H. Mann, William Mann Co., Philadelphia, I’ 

W. PV. Carpenter, The W. B. Carpenter ‘ 
cinnati, © 

W. H. Kistler, W. H. Kistler Stationery ‘ Me 
ver, Col 

W. 8S. Gilkey, The B ks Co., Cleveland, O 

Robert Ansley, The American News ( New Yo 
City 

FROM ‘ FACTURERS 

Frank BR. Towne l National Blank Book ¢ 
Holyoke, Mass 

James Logan, The Ur d States Envelope ¢ W 
cester, Mass 

W. H. Hopkins, 1 Globe-Wernicke ¢ ‘ 
nati, © 

Fr. O. Mittag. Mittag & Volge Park Ridge, N. J 

William Rodiger, Sar d Mfg. Co., Chicag I 

Eberhard Faber, Eber d Faber, New York Cit 

R. B. Wilson, ¢ Ss. & R. B. Co., Chicago, I 

M. FE. Heise, Langfeld Bros. & Co., Philadelphia, Pa 

Frank D. Watermar I I Waterman Co Ne 
York City 

H. B. Brooks, Cooke & Cobb Co., Brooklyn, N. ¥ 


LOCAL CONVENTION COMMITTEI 
HAVING CHARGE OF A AILS IN CONNI 
SVENTIO? 
Theo. L. C. Gert hairman, Gerry & M 
New York 
4. P. Jackson, Hawkes-Jackson Co New \ 
H. R. Elliott, H. R. 1 tt & Ce New Y« 
Ii. W. Rogers, W & Hastings, New \ 
W I”. Christophe Technical Supply Cs Ne 
York 
Ww. I Smith, I I W lan ¢ , New ¥ } 
Fr. C. Bingham, Boorum-VPease Co., New York 
Angie B. Thomas, Eberhard Faber, New York 
Iiarry Growtage, ‘¢ I Bainbridge’s Sons New 
York 
NATIONAL ASSOCIATION OF STATION is 
AND MANUFACTURERS 
tional ( I tr t ‘ Ww 
New Yorl J | é 
4 i mm i} | nd 
t epres } New ‘ 
St Asso B ( . = a 
t Board of New Y h i 
n $ appointed ow 
GENERAL COMMITTEE 
T. L. C. Gerry. W. P. Christopher. 
A. P. Jackson. H. Growtage 


A. Thomas. F. C. Bingham. 
W. E. Smith. H. Rogers. 
E. Elliot. 


BANQUET COMMITTEE 


A. P. Jackson. 
W. P. Christopher 


ENTERTAINMENT COMMITTEE 


F. C. Bingham. W. E. Smith. 
H. R. Eliiot 


HOTEL COMMITTEE 
H. W. Rogers. 
PUBLICITY COMMITTEE 


H. Berger 
Waldon. 


A. Thomas. 


H. Growtage 


A. Geyer. 
c. Cc 


The Boost Club extends a general invitation t 
the stationery trade to make use of their rooms at 
82 Duane street during the convention. 











CONVENTION PROGRAM 
The following the ffi | program 
HEADQUARTERS, HOTEL ASTOR. 
MONDAY, JUNE 18. 
9:30 A. M.—Open for registration of members and 
guests 
2:30 P. M.—Meeting of Board of Control. 


TUESDAY, JUNE 19—FIRST DAY. 

8:30 A. M.—Separate preliminary meetings of manu- 
facturers, retailers and jobbers. 

10:00 A. M.—First session of National Convention. 

Call to order. 

invocation. 


Address of Welcome—T. L. C. Gerry. ; 
Outlining 


Response and Address to Convention, 
Aims and Purposes of Meeting—John A. Schliener, 
president. 

Roll call. 


Secretary's report. 

Treasurer's report. 

Auditor’s report. 

Report of Committees on Credentials and Member- 
ship. 

Short reports of standing committees, dwelling on 
the selling and distribution of goods. 

(These reports should not exceed ten minutes, to 
be followed by three-minute discussions not to 
exceed fifteen minutes.) 

Adjournment promptly at 12:00 M. 

2:30 P. M.—Appointment of special committees, on 

nominations, place and resolutions. 

Continued reports of committees. 

Discussions and questions. 

Address, “Organization of Local Associations and 
Feasibility of Having Specia: Organizers” (thirty 
minutes allowed)—F. B. Gibbs, of Shea Smith & 
Co., Chicago, Ill, 


Short Ten-Minute Speeches—(a) “What Good Has 


My Association Done?” (b) ‘‘What is Its Worst 
Enemy?’’—Edwin R. Williams, Minneapolis; F. 
D. McClain, St. Paul. 


(Three-minute discussions on above.) 
Evening—Entertainment. 


WEDNESDAY, JUNE 20—SECOND DAY. 
M.—Report of Committees on Nominations 

and Next Meeting Place. 

Limit one hour.) 

0:30 A. M.—(1) ‘‘Relation of Manufacturers to Job- 
ber and Retailer,”” James Logan, 
Worcester, Mass. 
of Jobber to Retailer and Manufac- 
Farrely, New York. 
J. B. Fay, of 


9:30 A. 


2) ‘*Relation 
turer,”’ Stephen 
3) “Relation of Retailer to Both,’ 
A. C. McClurg & Co., Chicago. 
(Three-minute discussions.) 
Afternoon and Evening—Entertainment. 


21—THIRD DAY. 


—Addresses—Postal Laws—‘What an 
Equitable Postal Law Will Do for 
Commerce,”’ Richard W. Bainbridge. 

“What is the Province of the Trade Paper?’’ Emer- 

son Harris. 


THURSDAY, JUNE 
9:30 A. M 


‘“‘The Use of Contracts by Manufacturers,” Eltweed 
Pomeroy. 

Salesmen or Printed Matter—‘‘Salesmen,”’ Robert 
Patterson (Buxton & Skinner); ‘“‘Catalog,’’ some 
one from Levy Bros., Indianapolis. 


2:30 P. M.—Short session. 
Report of Committee on Resolutions. 
Unfinished business. 


Evening—Banquet of the National Association. 


THE FIELD FOR STEEL FURNITURE. 


a letter from 


bseribers writes us 


the following paragraph: 


(one of our s 


which we quote 

‘Why is it that manufacturers of steel desks 
and office furniture all ramble for the big 
feilows such as the banks, insurance companies, 
ete., while t smaller concerns are given the 
» by? I 1 ght a wooden desk recently, but 
| am stror gly convinced that I would have been 
glad to invest in a steel desk, for particular 
reasons, if the pportunity ad offered.’’ 

From the ve letter it seems that there is 
a splendid field open to the office appliance 
dealer to equip himself with at least a sample 
line of steel desks to be sed by the average 
business 1 His line 1 also inelude steel 
filing cabinets 1 the things which aré¢ 
made for the fhee in ste¢ 

There are several concerns advertising in 
OFFICE APPI wh out a splendid line 
f steel f re, and field for steel goods 
is there. It only needs a presentation of its 
nerits and structural beauty to not only create 
a demand for it, but make the sale. 

This proposition is which demands the 
most carefi ittention of the entire office ap 

fraternity—the dealer and the commer- 


p! ance 
cial stationer. 
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How Much Would You Pay 


For some of those important letters destroyed 
in the old wooden filing case ? 




















May be they were 
burned May be 


they were gnawed 
by rats. May be 
they were stolen. 


BERGER STEEL 
VERTICAL FILES 


Are a perfect 
protection. More 

they are hand- 
some, light and 
compact, occupy- 


less 


space 
the an wooden files. 
They will not warp 
or stick or shrink 





large 

or small offices. 
Let us send you 

our handsome 


ILLUSTRATED 
BOOKLET FREE 


THE BERGER MANUFACTURING CO. 
CANTON, OHIO 
SHEET METAL SPECIALISTS 


Made for 











Metal Ceilings, Fireproofing, Roofing, Siding, Etc. _| 




















BURNS’ ADJUSTABLE 


TELEPHONE HOLDER 
AND EXTENSIBLE 
BRACKET 





AMERICAN ELECTRIC 
TELEPHONE Co. ——— 


A 6 ENGLEWOOD STATION CHICAGO, 





fit 


























. 


“They're Selling Like’ Wild-fire” » 
Send 6 dozen, quick.” —F. Newton, Portland, Ore. 


The Leading Supply Houses in Every State in’ 
the Union are selhi 


EQUIPOISE TELEPHONE ‘ARMS | 
and Selling Them by the Dozen 


If you have not had our Special Prop- 
osition, ask for it at once. 

W hat some of them say: 
Pittsburg" The or- 
. ders I am getting 
e. simply wonder- 


St. Louis, He. — "We 
are bound to con- 
feés the sales far 
exceed our expec- 
tations."’ 


Charleston, W. Va.—‘'I 
find every holder I 
install puts me >in 
- line for another or- 
der.”’ 










Ala.— The 
test thing in the 
hue. 





. 
oe : 


Let us send you 
their names and 
quote you prices 
We'll send you an 
arm on approval, 
without expense to you, if you say so. 


OLIVER MANUFACTURING CO. 
422 Sansom St., PHILADELPHIA, PA. 


























CLEAN, CLEAR-CUT LETTER 
BOOK TISSUE COPIES 


of letters, billa, etc,—either written or penwritten— 
can be Seestend ey using our 


BRASS BLOTTER BATH 

for motstening copying cloths or pads with absolute unl- 
formity. One dozen to one thousand cloths may be molst- 
ened in a single bath, It (s quicker, more economical and 
less troublesomethan brushes orrollers, It is odorless, 
fustproof and light In weight. The lid and box are of 
brass, and the filling {s magnesia fibre, which we have 
found superior to stone. 
LIST PRICES, 

Price No. Size’ Capacity Price 
5 11x15 96 cloths 88.00 





No. Size Capacity” 
1 10x12 48 cloths @4.60 
5.00 


2 l0xI29 * 6 11x18 MN doz." 9.50 
8 Wx4@a * 8. 00 7 12x18 96 cloths 9.50 
4 10x40 = * 8 12x18 2% doz.” 15.00 


6.50 
One dozen cloths are supplied with each bath without extra charge. 


ANTISEPTIC SILK BOUND 
COPYING CLOTHS, 

will not unravel, and keep 

their shape and wear long 

and well. 

List Prices per Dozen, 

Letter Size, 70c 11x15 81.10 

Legal “ 8 12x18 1.86 
Sample cloth mailed free. 

Lid Brass—Box Brass. 

Magnesia Fibre 
















“el 


. T 
STONE PRESS COPYING BATH CO. 
108 Fulton Street, New York, VU. S. A. 




















Drop us a Post-card 
for samples and OUR 
story on the Carbon pa- 
per question. 











Do it Today! 











Columbia Ribbon and Carbon Mfg. Co. 


(ACTUAL MANUFACTURERS) 


43 Murray Street, New York, N. Y. 
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Whe would want to Know WHY 
————_ 


Carter’s Ideal Typewriter 


Ribbons and Carbon Papers 


afford the GREATEST ADVANTAGE to the dealer 


BECAUSE—They not only possess the real merits that give them 
ar Al reputation, but are sold to the trade upon an Original plan 
o ering co-operation with the dealer which is unsurpassed. 


For further proof of these claims address 
THE CARTER’S INK COMPANY 


Boston 


New York 

















[ MAN IFOLD BOOKS | 


FOR THE TRADE | 
| 










itis a Fact Which Does Not Admit of Argument 
that the person or concern concentrat- 
ing or making a specialty of an article 


The process of manufacturing manifold books is 
rather complicated, especially where it calls for ruling 
and printing tissue. Let us take the job off your hands, 


and furnish the complete book or pad to you at a trifle is in a position to manufacture and dis 
less than your plant can turn it out for, There’sa } tribute at better prices, than the man 
reason for this. We have an unlimited lot of plates, a who has a dozen irons in the fire. 
complete, modern plant equipped with labor saving Our specialty is index card supplies. 
machinery especially adapted for this class of work. A trial will convince yon of the merit 
We manufacture manifold books only. We make a of this argument. 


specialty of trade work, and can ship anywhere in the STANDARD INDEX CARD Co. 


} eng agen Lac tothe printer. Send in your o H4% 7th St. PHILADELPHIA 
E. WILLIAMS @ CO. | @ @) POP 


53 @ 55 Sullivan St.. NEW YORK CITY 
ey 


ROPE REP GS aS Pa 


ATestof Cor onstruction that Lasts 





























Every little screw—every part, small or large 
—of th L. C. SMITH & BROS. TYPE- 
WRITER is fitted to its particular use with the 
skill of “twenty years’ experience.” Here’s a 
test of its build: : 

Take the carriage—run it out as far as it will 
go. Try to vibrate it. You cannot. It’s as rigid as 
arock., That’s the way the machine is everywhere. 

There’s no lost motion at azy point. Every part is a periect fit, yet the 
action is perfectly free. And, remember, the writing is always in sight — besides 


being always sightly. 








Our Illustrated Catalogue free for the asking. 


L.C, SMITH & BROS. TYPEWRITER CO., Syracuse, N. Y., U.S. A. 


BRANCH STORES AND EMPLOYMENT DEPARTMENTS IN ALL LARGE CITIES 
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THE LATEST METHOD OF MARKETING 
LOOSE-LEAF DEVICES. 


With the extraordinarily rapid increase in the 
demand for loose-leaf devices in the last few 
years has come the demand for a _ system of 
manufacturing and marketing these goods at a 
price that would bring them within reach of 
everybody having use for them. The agen¢ 
system, according to which a manufacturer, 
cated at some distant city, has a sole agent i 
each locality, bound to sell only the product of 
that manufacturer, is not always satisfactory, it 
seems, to the dealer or consumer, as to prices, 
lack of choice, and inconvenient delay in the 





delivery of goods, and of no possible benefit to 
the competitive stationer who does not happe n 
to have secured an agency for a line of loose 
leaf goods. If he wants to supply his custon 
with a loose-leaf book, he must buy from the 
agent at his retail price, which means a loss in 
handling, and if he refuses to supply a_ loos 
leaf book, the chances are that he will lose tl 
future trade of that customer. 

The Tenacity Loose-leaf Metal Company, 
Cineinnati, Ohio, has therefore deemed it wis« 
to inaugurate a system of marketing loose 
devices calculated to be at once beneficial to the 
local stationer and to his customer, the consumer 
Located, as this company is, most advantageously) 
to supply bookbinders and stationers in any part 
of the country promptly, with just what the 
lack to manufacture loose-leaf devices, the metal 
parts, of the latest improved construction, it is 
a benefit which the stationery trade cannot af 
ford to underestimate. With these metal parts 
the bookbinder becomes his own loose-leaf manu 








facturer, and may market his product under his 
own distinctive name and trade-mark, as the 
company places no restriction on this feature 
This feature has a great local advertising val 
to the dealer. As the improvements are patented 
the bookbinder can also avail himself of the pr 
tection thus afforded, being assured of the com 
pany’s support in this respect. 

This new system becomes especially beneficial 
when a device of special size or design is re 
quired, as it is only necessary for the dealer to 
state the requirements plainly on his order, being 
assured of prompt and accurate service, at a con 
sistent price, resulting, when the goods are bound 
up and delivered, in a remunerative profit t 
himself and complete satisfaction to his cus 
tomer, who would otherwise have been compelled 
to satisfy himself with something ‘‘just as 
good,’’ after possibly going to a considerable ex- 
pense to devise what he deemed necessary in his 











particular business. The Tenacity Loose-leaf 
Metal Company is prepared to furnish the metal 
parts for loose-leaf devices of any size or spe 
cial construction practicable. 

The metals carried in stock for immediate de 
livery include the ‘‘W. J. 8.’’ round back ledger 
metal (see illustration in advertisement), which 
has a perfect round back and, being made of 
cold rolled sheet steel, with the fewest possible 
parts, makes a durable and efficient current 
binder. It has given universal satisfaction. Of 





equal merit are the ‘‘C’’ clamp sectional post 
binder and transfer, and the latest improved 
form of this metal, called the ‘‘Tenacity,’’ 
which is preferred in some localities. The ‘*C’’ 
clamp sectional post current binder may also be 
obtained, which will make up into an inexpen- 
sive form of flat back ledger. The above metals 
are carried in stock in three thicknesses and for 


ten sizes of sheets from six to eighteen inches on 
the binding side, while metals to fit any given 





size or punching are furnished on short notice. 

Another improvement is the Schultz automatic 
order binder with a concealed lock case, opera 
tive entirely with one finger The ‘‘H. G.’’ ring 
metal, which makes up into a round-back book, 
has the widest opening of rings and the simplest 
mechanism, closing with a positive snap, and 
sells readily in all parts of the country, while 
the Eureka metal of the latest post and serew 
construction is another form of loose-leaf memo 
randum book that is in great demand. All of 
these metals may be obtained in ten stock sizes 
and any special size, as well as metals for cata 

BAZ t Ze ACS SSeee 


CURERA PRICE BOON 








logue covers, loose-sheet holders, ete. By way 
of supplving all of the needs of the loose-leaf 
blank-book maker, a full line of templets, gauges 
and patterns is supphed, insuring accurate work, 
while the Tenacity creasing machine, for creasing 
loose sheets. i special worthy of the investi 
gation of every bookbinder The latest Confi 
dential Catalogue and Price List No. 4, deserib 
ing fully the above line, besides giving much ad 
ditional and valuable loose-leaf information, is 
issued free to anv blank book manufacturer o1 
stationer who will write to the Tenacity Looss 


leaf Metal Company, 116-124 Opera place, Ci 
ecinnati, OU. 


If the typewriter man isn’t careful, the add- 
ing machine fellow will get in and secure his 
business, because the adding machine men are 
to sell typewriters, too. No! Wait and see. 
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THIS IS THE TYPEWRITER 


It’s the Oliver — the Standard 


Visible Writer. 
The Oliver Typewriter is just 
like an athlete stripped for a race. 


It is free from unnecessary mul- 
tiplicity of wires and springs. 

No network of flimsy keys to 
get tied into hard knots. 


The nimble fingered stenogra- 
pher can put talk into type with this machine, just as rapidly as she 
takes your dictation. 

For no matter how swiftly she writes, she can see just what she’s 
doing. 

The key-board is so wonderfully responsive to the touch of the 
finger tips, that speed comes without effort. 

The factors that make for speed are its visible writing, its light, 
elastic key touch and its all ’round simplicity. It has the fewest 
possible wearing points, and it prints with a downward stroke. 


Thc. 


LIVER 


Typewriter 


The Standard Visible Writer 


is a flawless piece of mechanism, combining the strength of tested 
steel, with the perfect adjustment of the works of a watch. 

You can use an Oliver a lifetime, and the type will not lose 
alignment. 

It never suffers from nervous prostration; requires only a little oil 
and plenty of exercise to keep it at the highest point of efficiency. 

The hum of Oliver Typewriters is heard in the most progres- 
sive business houses in the land. Sales increasing at a phenom- 
enal rate. Get acquainted with the Oliver! 

Write for the Oliver book—we send it free with our compliments. 


To Complete Our Selling Organization 


we will appoint a number of Local Agents in unoccupied territory. 
This is an opportunity for making big money in an easy dignified 
way. 

‘Our Traveling Salesmen personally instruct Local Agents, and 
help them make sales. If you are open to engagement, write at 
once. But don’t ask for the agency unless you mean to do business 
and hustle. Address at once. 


THE OLIVER TYPEWRITER CO., 400 Wabash Ave., Chicago, Ill., U.S. A. 
We want Local Agents in Canada. 
Principal Foreign Office—75 Queen Victoria Street, London, 








——— That Delivers the Goods! — 
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if you do this. 
PROMPTLY EXPLODED. 


Have your own monopoly on Loose Leaf Devices. ) 
in your own factory, in your own way, and make the binder's profitand the dealer's profit also. 


You may perhaps think that your men cannot d 


STATIONERS AND BLANK BOOK MAKERS 


A NEW DEPARTURE IN LOOSE LEAF 


There is a bigger profit in Loose Leaf Devices that in Bound Books—if you buy our meta! parts and 


DO YOUR OWN BINDING 


lo Loose Leaf work. 


Don't pay the manufacturers of bound up Loose Leaf Devices two profits when you can do this work 
You can compete with any Lo 
Order a sample line of metals and try it, and THAT IDEA WILL BE 


se Leaf concern in the world 


QNote the absence 





@The same cover 
may be used on a 
14, 2¢ and 3 inch 
back. Locks and 
unlocks with dou- 
ble the speed of any 
Binder made. 


NO BINDING 


G@Round Back 
Ledger Metals. 
/ Flat Back Ledger 
Metals. “C” Clamp 
Transfer Metals. 
Loose Sheet Order 


THE W. 





Full Leather Bound 
Cannot Mar the Desk 





LOOSE LEAF BLANK BOOK (Metal) BOUND 


LOOSE 
LEAF 
METALS 
FOR 
EVERY 
PURPOSE 
CARRIED 
IN STOCK 
OR 

MADE TO 
ORDER 


ds §&. 


Note the simplicity of construction 





Three views showing the detailed construction of the 
W.J.S. Loose Leaf Blank Book Metal 


of superfluous 
parts in mechan- 
ism. Nochains or 
springs to get out of 
order. Made of 
high grade cold 
rolled steel. :: :: :: 


We Seu 
METAL PARTS ONLY 


@Automatic Order 
Binder Metals. 
H. G. Ring Book 
Metals. Eureka 
Price Book Metals. 
Newspaper Files, 
Etc., Etc. :: 3: ¢: :: 








Springs. :: :: :::: 





THE TENACITY LOOSE LEAF METAL CO. 


Successor to W. J. SCHULTZ 


PATENTED FEBRUARY 13, 1906 


Send us your name today and we will send you FREE a line of Loose Leaf literature containing valuable information on the subj 
BE PROGRESSIVE 


116-124 OPERA PLACE, Dept. S. 


DO IT TODAY 


CINCINNATI, OHIO 

















Little Rock, Ark. 


(By our special correspondent.) 

J. R. Williams, formerly foreman of the repair 
department of the Fletcher Typewriter Company 
in St. Louis, is now special repair man for the 
L. C. Smith & Bros. in Arkansas, 


W. L. McRaven, who voiced the Remington 
argument in this city so many years, is now rep- 
resenting the L. C. Smith Bros., while his brother, 
John McRaven, formerly at Fort Smith, looks 
after the Remington office here. 

. * _ 


“W. H. Melton, who has been selling the L. C. 
Smith machine here, has returned to his home 
in St. Louis. 
7 . > 
Col, Thomas W. Baird, father of Harry P. 
Baird, is still pushing the Smith Premier in this 
territory. 
>. >. > 
It is said that there is more competition in 
the typewriter business and more salesmen with 
headquarters in Little Rock than any other town 
of its size in the United States. 


* * o 


Some few years ago there started in Little 
Rock, Ark., the Arkansas Typewriter Exchange, 
with Messrs. Parkin and Longley as proprietors. 
We remember that one of the partners handled 
the road business while the other looked after the 
city trade. The firm has handled the Oliver type- 
writer agency in this territory for years with 
the greatest of success, and a year ago took on 
a line of office appliances, including the Stand 
aril adding machine, Macey filing cabinets and 
bookeases, expansion ledgers,- safes, mimeo 
graphs, addressing machines, desks, chairs, 
topyers and a complete line of office stationery. 

This case possibly illustrates well the conten 
tion we have held and proven repeatedly, that 
**the typewriter man of yesterday will be sell 
ing other office appliances tomorrow,’’ and out- 
side of the larger cities this thing is being 


evolved every month. 


San Francisco, 

The San Francisco office of the ‘‘Sun’’ 
writer is now in charge of the Pacific 
writer ¢ ompany, who have opened up temporary 
the site of Mr. Bruckman’s former 


ty pe- 
Ty pe- 


quarters on 
home. 
Washington, D. C. 
Nejburs & Co., of this city, have been made 
agerncs for the Royal typewriter and have placed 
a Mr. Almon in charge of that department. 


Atlanta, Ga. 

M. R. Hicks, Atlanta manager for the Under 
wood, recently made a trip to Hartford, visiting 
the plant of that machine, and was much sur- 
prised at the things he saw. 


Los Angeles, Cal. 
Fowler, of Fowler Bros., 
Underwood, enjoyed a combined 
pleasure trip to New York recently. He re- 
ports increased business since the earthquake in 


agents of the 
business and 


R. A. 


the sister city. 
Trenton, N. J. 
The Republican Tribune of this city has taken 
the agency for the Monarch typewriter, and is 
using this machine for its own requirements. 


Utica, N. Y. 
John and Louis Sechremp, lately of this city, 
have Oakland, Cal., representing the 
Remington Typewriter Company. 


Wichita, Kan. 


gone to 


F. K. Harvey, formerly in charge of the 
Underwood typewriter interests at Spokane, 
Wash., has been made manager for the new 


office opened for this machine in Wichita, which 
is located in the New Barnes block. The office 
will control southern Kansas and the Territories. 

The Millison. Office Supply Company, formerly 
handling the Underwood, will continue to push 
their general typewriter business, and will, with- 
out doubt, represent another first-class new ma- 


chine. 


THE NEW YORK BOOST CLUB. 


On the evening of May 10, at 8 p. m., a m 
ing of the New York Boost Club was he 
their club rooms, 82 Duane street, and amor iy 


those present were 


A. P. Jackson, president of the elub 


J. A. Walker, vice-president, Jos. Dixon C1 
ble Company. 

T. Travers and T. W. Boorem, of Boorem & 
Pease. 

Mr. Thomas and Mr. Edgerley, of the E. Faber 
Pencil Company. 

Mr. Craven, of the Elliott Company. 

Mr. Fisher, of Tower Manufacturing Compa 

Mr. Jackson, of Spencerian Pen Company. 

Mr. M. Kiesewetter, of Fielder & Hanau. 

W. A. Ansley, of American News Company. 

Mr. Frank Rutherford, of Office Appliances, 
and many others. 

Mr. T. Travers, of the Boorem & Pease Con 
pany, occupied the nair During the evening 
Mr. Walker delivered his address on the subject 
of ‘*‘ Lead Pencils,’’ as given in verbatim in a 


other part of this iss 


°IN MEMORIAM ¢ 


HOMER A. CANFIELD. 


Born August 17, 1866; died May 23, 1906 

Mr. Homer A. Canfield, of the firm of Can 
field Brothers, of 1300 Broadway, New York 
City, agent for the Standard adding machine, 
was ill but a short time, and died very suddenly 
from diabetes. 

The brothers Canfield came to New York from 
St. Louis three years ago last January to take 
charge of the interests of the Standard Adding 
Machine Company. They achieved a remarkable 
success. The late Homer A. Canfield, with his 
energy and strong personality, earned not only 
the high esteem of his many customers, but also 
of his most active competitors. His premature 
death is much regretted by his numerous friends 
and acquaintances. 
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"Stationers and, Manufacturers ‘of America. im Maschinen. welche, gumelat ‘gestohien, ' Typewriter Ribbons 


werden dieser _Fabrikanten 7 ; Amerikanisch Pen and Pencil Carbons 








Pn BUS pet Ausgabe wi ° M We Want Dealers 
— , 8 Responsible, Hustling Dealers — 
pgs ge pe Dealers who have been accus- 
Mittag < Park Ridge, Nev rm ag M tomed to selling goods “on merit” 





a : ‘rium Smith-Pret f ; Write for Samples 
La aN me once Veuey ah wk UNIQUE CARBON AND 
a es lien RIBBON 0. 
Sa srnm Blo ersten Sete 150 Nassau St, NEW YORK 
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. | FG BM ROYAL SLEEVE PROTECTOR 
" SAVES LAUNDRY and keeps 

~~», Sleeves and Cuffsclean. Made of 

78 fine quality of DUCK in brown 
and black. Self-adjusting. No 
tying aor pinning—held in place 

he ELASTIC goring. Small, Medium and Large. Pair, a5 cents, 
id. Liberal terms to the trade. 


“Feind” ¢ ai. ROYAL MFG. CO., Box 48. Evansville, ind. 
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Peace.” Friedenspf The publishers of OFFICE APPLIANCES 
! © _— 5 solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 
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French News Section 


Cette revue mensuelle est publiée dans l'interét des fabriquants, 


les personnes qui s'intéressent aux fournitures de bureaux modernes 
les caigses automatiques le 


A écrire, A compter A enregistrer les heures 
tres, les fournitures de bureaux. et les spécialités. 


“OFFICE 
les agents, 


techniques, les fournisseurs de bureaux, 


des agents et en général de toutes 
Elle passe en revue les machines 
“loose leaf devises"’ les regis- 


APPLIANCES" 


est la seule publication consacrée A la discussion des matiéres intéressant 
les vendeurs ou 


les libraires 


les fabriquants, 
les acheteurs 


commis-voyageurs et 


aussi bien en Amérique que dans tous les autres pays. 
“Office Appliances est l'organe officiel de l'industrie des machines A écrire A compter et des four 
e pilus 


nitures de bureau les editeurs desire correspondre avec les 
ul concerne les fournitures de 


grand profit de leurs interéets en ce 


intéeressés du monde entier, pour 
bureau en répondant A toutes ques- 


tions et en aidant les agences étrangéres A se procurer les articles Américains. 


Le montant de l'abonnement A “Office Appliances” est le 


Grande Bretagne 
France, Belgique, ete. 
Allemagne 
Hollandre 
Brésil (7500 reis) Portugal 1000 reis 


Républiques Hispano-Américaines du Sud 


Etats-Unis, Canada, Mexique, Cuba 


suivant: 


oe) er Sr 7 chillings 

A Se ee 8 francs 

int den ebb ene ead dees 7 marcs 
Sebeesecceocedcsooces 4 éorins 

ehh inebboatesegeeecsnnceads 7 shillings 

Rr eer PT yer Ter Tyr TT $1.50 

PETE TTTTTTTT TTT TTT Tt 1.00 

Addresse: THE OFFICE APPLIANCE COMPANY, 
Republic Building, Chicago, Ills., U. 8S. A. 





Le succés obtenu et manifesté par notre départe- 
ment étranger A été d'une grande satifaction aux 
éditeurs, et nous esperons que ce nouveau départ- 
ement soit de quelque assistance A nos abonnés 
étrangers et que puisse lesa aider A acquérir des 
idées nouvelles et leur permettre de s'‘aisir les 

randes opportunités offertes par cette publication 

ns ce qu concerne les fournitures de bureau. 


Nous assisterons avec le phus grand plaisir aA 
toutes les maisons étrangéres A obtenir des agences 
des espécialités americaines. 

. > . 

En suivant nos articles de fond, et nos sugges- 
tions, nos abonnés pourront en retirer des valuables 
informations. 


. > . 
Nous desirons correspondre sur tous les sujets 
qui puissent @tre d'intéret genéral A cette maga- 


zine. 
- . . 


Nous décrivons dans ce numero deux nouveaux 
modéls de ‘‘Typewriters'’ jJustement placés dans !e 
marché par le “Royal Typewriter Co."’ le premier 
le Royal standard vendu a $60 en Amérique et 
l'autre le Royal Grand en vente pour $100. 

> . . 


Cette machine A écrire est supportée financiére- 
ment par un trés grand capital, et predit une trés 
rande vente. Mr. Nelson A. Miller jadis avec 
‘United Typewriter Co. et maintenant avec 
l'Underwood Typewriter Co. est le gerant genéral 
des ventes pour la nouvelle compagnie. 
. . > 


meee annance la 


Nous avons eu derni@rement 
dupliquer, appelée 


ea de la nouvelle machine A 

“Dupligraph” mise en vente par la “Dupligraph 
Machine Co." de Detroit, Mich. Cette machine est 
faite avec le plus haut degré d'habilité méc anique, 
et est en trés grande demande dans les E. U. A. 


Le frontispice de ce in a le portrait de Mr. 


F. D. Waterman, président de la “L. E. Waterman 
Pen Co. de New York; fils du fondateur de cette 
importante maison. Mr. Waterman controle la 
vente la plus grande du monde des plumes A 
reservoir. Cette Cie maintien plusieures succur- 
sales off on vend exclusivement cette celébre 
plume. 


Dans la ville de New York aura lieu la deuxieme 
assemblée annuelle des papetiers ax manufacturiers 
Americains et aura lieu dans le magnifique rotel 
Astor; 600 membres assisteront a cette reunion. 

> > > 


Nous publions dans cette issue le portrait de Mr. 
C, Ferrer gérant genéral en France des interets de 
Underwood Typewriter Co." Mr. Ferrer est bien 
connu dans le continent et n' a pas besoin d'étre 
presenté A nos lecteurs. 

> > . 

L’article principal de ce mois est la description 
e la manufacture de Mitag & Wolger Co. de 
Park Ridge, N. Y., les manufacturiers bien connus 
de rubans de machines a écrire et du_ papier a 
décalquer, et fl est intitulé ‘“Triumph of Quality.” 


Messrs. Mittag & Wolger enverront avec plaisir 
leur contéuse et magnifique brochure gratis sur 
demande. 


. > . 
Un autre article important que nous publions ce 


mois, est signé par } ir, F. M. MeClintic le 7 
télegraphiste intitulé ‘‘The Typewriter and Tele- 
graph 
. . > 
Pendant le mois de mai A Chicago Ills. et pour 


la premi@re fois dans les annales des affaires de 
la machine A écrire, tous les managers des differ- 
entes Compagnies de typewriters se sont reunis 
dans un _ restaurant bien connu pour banqueter. 
Mr. 'F. E. Van Bunskirk qui abendenait la gestion 
du Remington Typewriter Co. de cette ville pour 
aller prendre possession A New York de sa nou- 
velle place comme directeur executif dans le man- 
agement de cette compagnie. 


J'usqu'ici les managers on differentes Cies riva- 
les se m'efient les uns des autres dans ce qui con- 
cerne les affaires. Mais pour cette occasion tons 
sont venus avec empressement pour féter leur 
“Ennemi” le “Joyeux gascon.”’ 

> . . 


Le nouveau 
etat de construction 
fait 


“Government Office Building” en 
& Washington. D. C.. est 
pour loger les comités 


particullerement 


la chambre. Le nouveau 


sénat et de 
poura contenir 410 


speciaux du 
$3,000,000 et 


edifice coutera 
bureaux. 

Un des plus 
liérement dans notre 
grande demande est un 
carriage reverser’’ qui 
typewriter de retenir ses 


intéréssants devices annocés regu- 
magazine, et qui est en trés 
‘Foot Power Typewriter 
permet a lopérateur du 
deux mains dans le 
-arriage.”’ 


clavier, et avec le pied peut reverser le ‘‘c 
lappareil est fait par J. E. Larabee & Co. de 
Kanzas City, Kanzas. 

. 7 . 


de fournitures de bureaux 
procurer lagénce d'un 
et rapporte des 


Tous les négociants 
d'Europe, qui désirent se 
article americain qui se vend vite 
beaux bénéfices n'ont qu’ A lire les annonces de 
“L’Union Duplicating Machine & Co. de N. Y., et 
de leur registre calsse automatique “L'Union.”’ 


Toutes les Cies de Typewriters en genéral sont 
entrain de faire de trés bonnes affaires et les 
manufactures travaillent fans cesse. 

Par les repports issus par les ‘‘Times Recorders 
& Co, nous voyons qu'un trés grand intérét est 
concentré dans la manufacture des ‘‘Times Record- 
ers and Time Clock.” L’use de ces syst@mes est 
entrain de se propager rapidement dans toutes 
les parties du monde. 

> 


“The Loose 


Leaf Devices,”’ qui cont en usaga 
quotidiennement en Amérique et maintenant 
adoptées universallement sont annoncées regu- 
liérement colonnes, et beaucoup d'oppor- 


dans nos 


tunités sont offertes aux personnes qui s'interes- 
sent dans la tenue de livres, et aux experts comp- 
tables. 

. * . 


Nous sollicitons les numéros de toutes les ma- 


chines A écrire on A additionner qui ont été volées 
on perdues aux marchants de ces articles en 
Europe. 

>. . > 

Dans notre dernier numéro nuos avons publiée 
une liste de 1305 machines qui ont été volée ou 
bien perdues. Nous publions cette liste chaque 
triméstre. 

. . . 

Les manufacturiers des bureaux américains qui 
sont en vogue, annoncent regulifrement dans 
notre revue, nous crayons que ces articles seront 
en demande en Europe. 

. . 


nouvelle ma- 
plus 


Nous decrions dans ce numéro une 


chine qui peut ouvrir 200 enveloppes et par 
minute. 
> . . 

Les machines a écrire “Fox” Stearns” et la 
“Monarch” toutes nouvellement mises en vents 
sont entrain de fatre des trés bonnes affaires 
quoique la Monarch a été en vente il y a quelque 
temps et est bien representée en Europe 


Premier Typewriter Co 
ruban a 


Smith 

“billing machine” et le 

trés grande demande. 
> > 7 


Les affaires de 
avec sa nouvelle 
tri-chrome est en 


L’Elliott Fisher & Co. sont entrain de faire 


des livraisons de leur nouveau attachement pour 
leur “adding machines’’ (machine A additionner) 
A leur livre et “billing machine.” Ces models 
sont grandement perfectionnés et simplifiés. 
On dit que M,. James Hammond, président du 
Hammond Typewriter Co. établira une manufac- 


ture en Engleterre pour la fabrication de sa ma- 


chine; il est en Europe en ce moment pour cette 
affaire. 
. . . 
Dans ce numéro nous publions un article écrit 


par un Ecossais, interessant particuli@rement a 
ceux qui vendent des machines A écriture invisible 
intitulé. “Es ce que vous orthographiez avec vos 
yeux. Et donne des trés justes raisons. et nous 
dit pourquoi la machine A écriture invisible A une 
supérioritée incontestée sur les Typewriter A 
écriture visible 


. > . 

Obtenez que vos amis s'abonnent A notre maga- 
zine; nous ferons des prix speciaux aux clubs 
écrivez nous 

. . > 

Si nos lecteurs d’ottre mer veulent nous écrire 
dans leur langue maternelle sur n'importe quel 
topic qui puisse @tre d'itérét A cette publication 
nous serons trés heureux de correspondre avec 
eux; méme s’‘ils ne savent pas la langue anglaise 
Nous avous nos traducteurs. 














Jones [mproved 


Lessons Labor 


Saves Continually 


We are the acknowledged originators 
and patentees 

of THE BEST 
LOOSE LEAF ART 
We have the honor of "Setting the 


Pace" which others have attempted 
to follow, taking our 


PERPETUAL 


























dust, have died by the wayside. Our ‘ 
exclusive licensees now include sixty 
of the leading manufacturing stationers 
over the U. 

There will be a ‘’Mr. Jones” 

at the Convention, N. Y. 
JONES IMPROVED LOOSE LEAF SPECIALTY CO- 

9-13 South Ann Street 

CHICAGO 
Manufacturer of 


ADDING ROLLS 


FOR ALL MAKES OF MACHINES 


% 


or Plain 


Ze 





Cash Register Customers Rolls 
Cash Register Detail Record Rolls 
Ruled Autographic Register Rolls 
Police Ticker Rolls 
Barber Rolls 
Time Clock Rolls 





All sizes and styles 
of small rolls made 
toorder. Estimates 
and samples cheer- 
fully furnished 








Telephone Rolls 





AN 
PAPER 


BENJAMIN E. BUCHAN 
Manufacturer of SMALL ROLL 


4th and Commerce Streets 
PHILADELPHIA, PA 


























BEST COPYING INK 





Enough powder to make one quart, $1.00 
Address: 


K. W. HENRY, BOX 391, 


CHARLOTTE, N. C. 
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Automatic Dating 











The Perennial 
No. 1 


DAYS CHANGE 
On each pressing of lever 





Fac-simile Imprint 


MAR 29 1904 











Nickel Finish 


Price, $4.50 


No. 2 Perennial, With Printing Die 
Engraved in Brass, Any Wording 
$9.00 Complete 


Sold by Stationers 
and Stamp Trade 








Pat. applied for 























(¥- 49) 


RECEIVED 
PAYME NT 


JUN 30 1899 
Kocers,Peet & (0. 


Wm. A. Force 
& Co., Inc. 


59-6 Beekman Street 
New York 


188-6 Monroe Street 
Chicago 




















5. Typewriter Ribbon Mfg. Co. 


617-819 Walnut St., Philadelphia, Pa. 





UU. 


RIBBONS 


AND 


CARBONS 


are made for many of the largest 
distributors in the world—and the 
hold they have on this trade is due 


to their 

POINTS OF MERIT 
Most intense Jet Black Records, 
most brilliant colors known, great- 
est copying strength, greatest dur- 
able qualities. 





AGENTS WANTED EVERYWHERE 
Our prices will interest you. Write now, 
Manufacturing for the Trade a Specialty. 


ONN SNOGGIN HI1108 GidVa ? HAVHOOLNIN LSTONONL 














BI-CHROME RIBBONS A SPECIALTY 








Papers can't get 
tangled or lost 
when entrusted to 
the never-let-go 
grip of the 


TADPOLE 


Paper Fastener 


This wonderful device is the simplest, 
handiest and most dependable of fasteners. 
It’s the fold that makes it hold. Won't 
slip off; grips two sheets as firmly as 
twenty. No sharp corners to pick up loose 
sheets. Doesn't mar 

papers—fastens neatly 

at corner, always per- 

mitting of ready refer- 

ence. May be used 

over and over, 


SAMPLES FREE 


for one cent postage. Three sizes, 
Mcentea box. Atall stationers, 
or by mail upon receipt of price. 
Agents wanted. 


GENERAL SPECIALTY CO., 
Arcade Bidg., Philadelphia, Pa. 


ERICAS MOST POPULAR RAILWAY 


CHICAGOF, 


AND 


AL'TON 


KRANSAS Cl 
s TF Tabt its 
PEORIA 


Se. a en Oe 





THROUGH FULLMAN SERVICE 
BETWEEN CHICAGO AND 





if YOU ARE CONTEMPLATING A THIF, ANY PFOR- 


TION OF WHICH CAN BE MADE OVER THE CHICAGO 
SALTON, 1f WILE PAY YOU TO WRITE TO THE UNDER- 


SIGNED FOM BATES, MAPS, TIME-TABLES, ETC. ) 
' 


Gro, J. CHARLTOR, 
GBNERAL FASSENGER AGENT, j 
Cu1ca@eo, ILL. 


Fox Automatic Filing Bands 


For fling letters, vouchers, 
ete., and the tying of pack- 
ages Superwr to and much 
cheaper than rubber bands 
Will wot rot; always taut 
18 m., gross $1 75, 3% m., 
$2.00. Sample free 
iavine P. Fox, 
3 SVOBURY 8L06.,808TON 


KEEP TRACK WITH TACKS 


TH E Map and Tack System. The 
only system whereby you can 
keep in close touch with your out- 
of-town business. Endorsed by up- 
to-date business men. Adaptable 
to all lines, 
Send for price list and our FREE box 
outfit demonstrating the value of the system 


JOHN W. ILIFF & CO., 350 Wabash Ave. Chicago 
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H. HW. HORMAN LOOSE LEAF ENHIBII I 





Boston, Mass. 
whether there is a similar store in 
as is to be found in Boston, oper 


We doubt 
the country 
ated as ‘‘The Twinlock 
turers of loose-leaf specialties, of Cincinnati, O. 

The store is located at 164 Devonshire street, 
in the heart of the office supply line, and is 
under the management of F. L. Sweetser, of 
Sweetser & Sweetser, who are handling loose- 
leaf devices properly. 

The display of these goods in this manner and 
their store on the ground floor attracts dozens 
of customers to them each month. 
that 
loose-leaf goods and special- 
only one handles 


Company,’’ manufa 


It is estimated twenty-seven stationers 
in Boston handle 
ties, and it is claimed that 
the line properly, with a specialist in charge 
who ‘‘understands’’ and can ‘‘get you up a 
system’’ if necessary 

Cincinnati, O. 

Mr. G. H. Steinle, secretary of the Tenacity 
Leaf Metal Company, of Cincinnati, re 
ports from Oakland, Cal., his letter being dated 
May 21, that Payot, Upham & Co, have secured 
temporary quarters and are hard at work sup 
plying the demands in the stationery line. 

He is much pleased over a large order for a 


loose-leaf metals, as 


Loose 


complete line of Tenacity 
well as the enterprise shown by the firm of 
Payot, Upham & Co. 

Mr. Steinle also reports that the other sta 
tioners are doing their homes in 
Oakland, and the business secured by the 
Tenacity Loose Leaf Metal Company shows the 
importance attached by the stationery track 
for loose-leaf metals, that they may bind them 
themselves for the trade on the spot. 

Mr. Steinle left San Francisco on the 22nd 
Sacramento on the 23rd 
Tena ity 


business in 


inst. and arrived at 
inst., and will visit the trade of the 
Loose Leaf Metal Company at Portland, Seattle 


and other points. 
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AST NATIONAL BUSINESS SHOW CHICAGO 
Kalamazoo, Mich. 
\ meeting was ! recently in the 
he Loose Leaf Ledger Company, at Rose 
Water streets, and the affairs of that comp: > 
were transferred to a new concern, to be kn 
is the Kalamazoo Loose Leaf Binder Compar > * 
The new company takes ove! all the propert ; é 
and business of the old and is to be ine 
rated with a eapital stock of $100,000. 
At this meeting the following directors 
elected: J. J. Knight, H. F. Bushong, Williar { ; 
F. Rahlmeyer, C. A. Peck, H. 8S. Humphrey, Ott ’ 
Isling and F. W. Blowers. Immediately follow ' 
ing was a meeting of the directors and the f 
lowing officers for the company chosen: Presi 
dent, J. J. Knight; vice-president and genera 
manager, H. F. Bushong; secretary and treas 
urer, William F. Rahlmeyer. 
With the change in the ownership of the 
terests comes the announcement that option has 
been secured on the property at the northwest | 
corner of Park and Water streets, upon which 9 
will be erected a four-story factory building 
This property will be purchased and plans a1 
now being made for the building. It will proba i | 
bly be 55 by 100 feet, four stories high and 4 
with a floor space of 0,000 square feet. Once 
the plans are finished and the contract let, the 
expect to be in the building within ninety days, 
There is perhaps no enterprise in Kalama 
that has enjoyed a greater season of prosperit 
than has the Loose Leaf Ledger Company At 
this time the facto is swamped with orders ; 
and with the capacity of the plant doubled t! ‘ ; 
business could not be taken care of. It 4 
not be determined just how much the new f 
tory building will increase the output of 
company, but it w be very materially. 


Cc. Ss. & R. B. COMPANY’S PICNIC. 


? 

The annual pie ind outing given | the ; 
Chicago Shipping Receipt Book Compar . ‘ 
will be held J S and 29 at Dru La > 
Wis., the same which the pier 
he las year | partv will leave ‘(hicag 
July 28 on a spe train, leaving at 8 
returning on the 29t ne stationery tra 
heard much concerning these picnics 
who are fortunate « gh to be in the ¢ ig 
erritorv and re vitations should . 1 
the hospitality of this 





aren /~ *, 


Junior, model N« 14,283, 





Notice to the Trade. 


In the ndling of ita for this column, the 
publisher re ver’ reful that the name 
no one s be so ed who is not entitled t 
such publicit for the good of the balance « 
t trade, l, in most cases, we aim to pro 
duce Oo! s h evidences as comes before us 
from a s s through court chan 
In rep ng t s doings’’ of ‘‘rogues,’’ 
please advise whether the parties have beet 
prose l gal whether the trouble is 


nd belief.’’ 


only ‘‘information 


It has come to attention that certain 
people ha threatened to expose others in thes 
columns through disagreements and _ persor 
spite. No such liberties will be offered to ar 
one, unless the record of the parties offending 

in | in < 


* 
George Hain. 
The Williams Typewriter Company, of Lo! 
I eport that a party by this name s 
‘*Academy’’ model Williams typ: 


N 16,328, the installment plan, and 
eporti ecamped to the United 
Unidentified. 
In St, ] 3 a ever rascal operated success 
on the Leathers Automobile Com 
were requested, over the phone 
loai Irie ily competitor a typewriter tor a 
few : The n ne was called for, 
sumably | the applicant, and never returned. 
However, it was recovered from a typewriter 
é I ere it been sold for $15, 
Mystery May Be Solved. 
We are given information that it is believed 
7 Fox T'ypewriter Company has solved a 
ypewrit theft mystery committed in 1904. 
rhroug varra ssued recently, in which 
Asa |] < is n respondent, the company 
hopes to be able to explain the disappearance: 
of tl machine. Mr. Roebuck was at the time 
in emy I chanical department of 
Ti Ww T S 
Lost His Typewriter. 
( i J. Beate ittorney, Pemberton build 
g, Boston, reports that he lost Columbia Bar 
‘ vpnew ter, model No. 8, No. 50,364, taken 
fro s office M or later. Has condensed 
Ron type and in good condition. If traced, 
wotid 
Evers McElroy 
Claiming Meriden, Conn., as his home, was ar 
sted re y | River for stealing typ 
writers He operates throughout Conne¢ 
Massa setts and Rhode Island. 
Former Salesman Decamps. 
The Lerner-Bea Company, of 13 E. Swan 


street, Buffalo, reports that a former salesman 
M Bean’s pure Williams typewriter 
and has decamped to 


hased 


part wh W paying a balance due. 
The I r-Bear pany will pay a reward for 
the retur tL the 1 hine, and as soon as court 


ll publish his name 


UNION STOCK AT AUCTION. 


a few sI | parce Is of v= T 
stock was made recently at 
price does not Rename y 
sent wing to their being s 
f 
The e took 1 e May 9, as follows: 
Oo . S Uni n Typewriter, 
} s | writer 2nd pr 
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M bad argains 
al ade ur 
I BUYING 
DEPARTMENT 
: other . > 
hi pete or and you can show him in a very short 


- time there is either 


12 WA 3 6 chance Byes 
11 # 6? ess he 
3 


rr 
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Take any up-to-date business man— 


a big leak—or a 
in his time account 
nakes sure of his dues with a 


CINCINNATI 
Time Recorder 















TOMATIC- 


Fe 3 
DBODANAADABADO 


> 

a} 
ee! 
'8:8-8'--~- - 


Bm at there ich a demand for these recorders. 
WJ SOME MEN ARE ALWAYS LATE 
] us , and yet with an automatic record of their 
SAT iki 
yi U CAN PROVE IT ON THEM 


Bik, 

OS 

23 
Z. 


sh 

Or UINNOUOF FR NIWYWO OUI 
+s 
vy 


SAT 12 s° Iw tes late per day for a month means one hour. 
SAT 12 % Whe have men doing this it's 1 day a month, 
SAT m THE SIMPLEST RECORDER MADE” 

l2s We have ge d penings for reliable representatives, 


TI 1E 


ECOR D 


A oe 
» ® S 








i. 2. ae eee 


SIMPLE—ACCURATE 


‘ deny arecord like the one shown 
ause he hi elf made it. 


Write today. 


CINCINNATI TIME 
| RECORDER COMPANY 


-ked STATION “B 


NNATS 





















OHIO 




















bewrtr 7 make and recover 


Le (Flatiny 


Sypaesritr Tn 


Fi2 oe Sz. 


“Mig. 2 leading exche 






- forthe tincle 


pte /ewesl. Work nee” 











"FRISCO DEALERS : 


Tie to AMES FILSTEAD, 332 


Send us your damaged and injured PLATENS at once. 
We will put them in first class order and condition and 
RETURN THEM TO YOU THE SAME DAY RECEIVED. 
Se Pore St., Chicago, if you want the best work and the quickest. 





























Columbia 


stick securely, 


write us. 





Fill with water once a week 
No other attention 














te Columbia Envelope Moistener 


moistens stamps, labels, or envelo 
Simple, reliable, urable—sanitary and remains 
so, does not remove gum—time saving. 


Retails fer $1.00. 
Agents wanted. Send for terms. 


Rozelle Mfg. Co., 92-94 Liberty St., New York 


to make them 





If your jobber will not supply you, 

















DON’T BUY PASTE 


That will dry up on your shelves 
ind become a total loss 


TRY 
Commercial Photo-Desk 
Paste 
Commercial Peerless 
Mucilage 


They have no equal and whicl We Guarantee 


~ 


Ses 


COMMERCIAL 6p), 
7) Py cigs 
Line D 4 p 


Write for Illustrated Catalog and Price 1 


The Commercial Paste Co. Columbus, Ohio 











THE “MODERN” DUPLICATOR 


The New (Clay Process) method 
of Duplicating or Printing Let- 
ters, Notices, Circulars, Draw- 
. ings, Follow Ups, Et You can 


make 100 Perfect Copies from 
each writing, Pet Pencil or 
Typewriting. $2 to $6.75 ac- 
cording to size Booklet or 
Salesman Free 


Mirs., 339 Fifth Ave, Pittsburgh, Pa. 





G. Durkin, Reeves € Co., 





GOO 








PROFIT to dealers selling 


Morton’s Crystal 
Odorless Typewriter Oil 


Finest Made. 
Sample and prices on application. 


MORTON MFG. CO., LOUISVILLE, KY. 
































RIBBONS and CARBON PAPER 


Contracted supplies in large or small quantities 
PLAIN and DECORATED Boxes 


SNELLING & SON, Manafaturere to 


SO. BROOKLYN, N., Y. 



























68 


OFFICE 


APPLIANCES 








Largest Wholesale Dealers in 





Second-Hand 

















_Typewriters 





The Trade Supplied in 


Any Quantity 


at Lowest Prices. 


Send for Net Price List. 


General Typewriter Exchange 
243 Broadway, New York 














No other publication offers itself as a means 
of assisting the present typewriter man to ac- 
quire the future knowledge that will bring him 
success, as does OFFICE APPLIANCES. 


+ 


More men, and good ones, too, have changed 
their positions in the typewriter business within 
the past year than in any other year in the 
history of the business. Why? 








BLIGKENSDERFER 


Visible Writing 
Unlimited Speed 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Control of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic lacrease of 
Power for Manifolding 
Strength and Durability 








New York, 
240 Broadway. 








Permanent Alignment 
Back Spacer 
Decimal Tabulator 
Uniform Impression 
Free Carriage 
Direct Inking 
interchangeable Type 
Beauty of Work 
Light Touch 
interchangeable Carriages 
(aay length) 


An Entirely Automatic Typewriter. Catalogue upon request. 


The Blickensderfer Manufacturing Company 


Executive Office and Factory, Stamford, Conn. 


Philadelphia, Pa., 
709 Chestnut Street. 


Chicago, Ill., 


277 & 279 Dearborn Street. 


WAN TS 


TYPEWRITER BUSINESS FOR SALE. 
jusiness established eight years in Ohio city of 
400,000 will be sold reasonable on account of ill 
health. Do general repairing. Clears over $50 
weekly. Good stock on hand. Only one competitor 
in town. Store well located on ground floor. Rent 
cheap. For particulars address BARGAIN, care 
OrFrice APPLIANCES, Republic Bidg., Chicago. 





FOR SALE—A ‘Typewriter’ Exchange business in 
one of the best cities of the Central States. Only 
institution of kind in State. Offers a first class op 
portunity. Good reasons for selling. Address JUDI- 
CIOUS, care Orrice APPLIANCES, Republic Bldg., Chi- 
cago. 

WANTED—First class typewriter salesman for 
July ist to sell standard visible machine. Remunera- 
tion in salary and commission. With your answer 
also send names of your last employers and your 
sales record. Address I. X. L., care Orricge APPLI- 
ANCES, Republic Bldg., Chicago, IIL. 


WANTED—First class repairman capable of hand 
ling all standard makes, particularly Remington, 
Smith-Premier and Fay-Sholes. Address A. B. C., 
care OFFICE APPLIANCES, 265 Broadway, New York 
City. 

WANTED—A first class typewriter repairer and 
salesman who can sell office furniture; salary $100 
per month to begin. Address The Smith Furniture 
Company, Ltd., Shreveport, La. 


CALIFORNIA OPPORTUNITY—A salesman and 
manager of many years’ experience, who iost “his 
all” in the fire, is desirous of representing eastern 
manufacturers of office appliances in San Francisco 
territory; well conversant with typewriters, adding 
machines, cash registers, office furniture and specia 
ties. Highest references furnished. Address MAN- 
AGER-SALESMAN, care OFrrice APPLIANCES, Repub- 
lic Bidg., Chicago. 


SALESMEN WANTED—A new company about to 
market a modern “front stroke” visible writing type 
writer and combination adding machine desires 
correspond with first class representatives for future 
engagement. Only the best of men need reply 
Good salary and a world wide opportunity for 
hustlers. Address particulars to ADDING-TYPE- 
WRITER, care Orrice APPLIANCES, Republic Bldg., 
Chicago, Ill. 


WANTED—Salesmen visiting wholesale and retai! 
stationers to handle first-class side line. Writing 
state line represented, territory covered. Libera 
inducements to good men. Address EMPIRE, care 
OrFrice APPLIANCES, Republic building, Chicago.—53-06 

STATIONERY AND OFFICE SPECIALTIES 
WANTED—American manufacturers are requested to 
correspond with the Vereinignste Spezialgeschafte 
(United Specialty Company for Office Appliances) 
Taunesstrasse 24, Frankfurt-a-Main, Germany. Wi! 
helm Beller, Manager. American references are Fiege 
Desk Co., of Saginaw, Mich. 7-06 

HOW MANY TYPEWRITER REPAIRMEN ARE 
THERE in the U. 8S.? We are getting up a Repair. 
men’s Directory. Send in your name and addresses, 
boys, and when completed you can secure a copy of 
the directory at cost. Send names to “TYPEWRITER 
REPAIRMEN,” 609 Postal Telegraph building, Chi 
cago. Ill 


SALESMAN AND MANAGERS WANTED by an 
old typewriter company handling a new machine. The 
best machine ever produced. Therefore we want the 
best representatives, and are willing to pay the best 
prices. Full particulars to New Machine, care OFFice 
APPLIANCES, Republic Bidg., Chicago. 





REPAIRMEN WANTED—Several good all round 
repairmen wanted for New York City. Good pay and 
permanent positions. Give experience. Address GAR 
FIELD, care OrFice APPLIANCES, 265 Broadway 
New York City. 

WANTED—Several educated young men of good 
address to cover city territories in our line. Thos 
having prior experience or knowledge of office practice 
given preference. Address, citing references, YAW 
MAN & ERBE MANUFACTURING CO., Rochester 
N. ¥ 


=WANTED=> 


We can furnish PERMANENT 
EMPLOYMENT to reliable 


young men who can furnish Ai 


z 


references selling our Ribbens 


~ 


and Carbons to ofnces 


INDELIBA MFG. CO., (Inc.) 
Rochester, N. Y. 



































The typewriter man of last year will be sell 
ing adding devices next vear. No question 
about it. 


—— 


————— 
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if you could only add a column 


res with absolute accur in one-half the time that you now can; if you could multiply 
rately six times as fast as you now can, or divide accurately four times as fast as you now can, 
in’t it mean something to you? How much would it mean in your office? Wouldn't your 
e to your employer be tremendously increased? Just suppose, for instance, that you could 
xtend your office bills and figure the discounts on them, as well as the incoming bills at a saving 
fifty percent. What would that mean in your office? 

If you want to know just what your increased efficiency would mean, try a Comptometer. 

s quick and it’s easy, and takes all the drudgery out of work. 
y a triple blessing; because it cuts the time of the most expert 


For Multiplication of Any Kind mest sosems rpabe  -5 irds; m: ikes hard worka pleasure, and insures accuracy beyond 


valu 





the possibilities of any other known n ple ind easy that a chil d can learn to > multiply accurately and rapidly in ten minutes. From 
ext cnodine’ Oi ahertel g bills of any toa fractions po all—t mputing railroad tonnage , there is absolutely nothing that can compare with it. 
Not a cheap toy, but something that wi 1, in time saved alone, earn its price in a few weeks. That is why the U nited States Government uses hun- 
dreds of Comptometers; also Marshall ] | & Co., Chicago; and Carnegie Steel Co., Pittsburgh, Pa. They do all their multiplying on it; their 
adding and dividing also. So do tens of thousands of others, in all lines of business, from the smallest to the largest, both for commercial and en- 


gives better satisfaction and saves more money than almost any other modern invention. Saves 


A Good Calculating Machine overtimeand headaches, too. The best is not necessarily the most expensive, neither is it a toy, 


Meyer Bros. Drug Co., St. Louis, Mo., writes; 


The Hartlord Fire Insurance Co., which uses six Compto- The Western mipetele Co., New York, writes: 
meters, writes: We have dver twenty Comptometers in use in our “We use the Comptometer exclusively in our billing 
fost of r work } s results only. and for this ~ flerent houses. We have experimented with most all | department; whilst we have other adding machines in 
purpose we find 1 ther machine as reliable and ‘ ng and multiplying machines on the mark-t. | different departments, ninety per cent of our additions 
as t Comptomete We use in our banking D ind 1} come to the conclusion that f all-around are made on the Comptometer. A great time saver, ex- 
: . 1 machi ‘ work the Comptometer is the:bes (Have-since pur- | ecuting work accurately and promptly.” 
] i 


sirec i ase 5 more.) 


For Abs olute Accuracy 


oe ; COMPTOMETER 


Send for literature and trial offer. Sent, express prepaid, 


nathematical caleutations, and for the saving of time, 
ght to use 


You cannot r ize how valuablea (¢ ptometer wi be in your own business, 
til you try it nd a prove its worth, we will gladly arrange to place a machine in on thirty days’ trial to responsible parties. 

r office on trial, where y¢ uu can test it 1 tual operation as you probably tested 

typewriter before you realized its usefulness in your business. FELT & TARRANT MFG CO 

Marshall Fie & Carnegie Steel t S. Navy. the Western Electric Co., and many ° . 

smer } s use from 325 to “= « ne . ere sil the positive proof of , upe! 
S ~ oe send t irther pa hee val ; , 50 & 56 ILLINOIS Glu CHICAGO 
> 
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All Stationers-Printers Must Sell Cards 


Jus. examine these drawings with care and 
















tis indreds of e dealers all over the country our system will appeal to you INSTANTLY 
f "Peerless Scored Book Fi. orm | Cards s and Lever Binder . 
Case, t eing pat vely, In many 
é gra g of t | ting y dealers who t T™ 
1 Blank Form, is Jann B.ACone CONRANY 
er W t for these Patent cards must | ew 
for f é iers. That is why our cards build } cnsnnnae 0van onenn cane eneee 





All Business Men Must Use 





und they pre r Pecstecs Book Form 
Cards Cards ca ut Lever 
Binder Case. WI! f Boored Caséde =| 2. ee 0 eames 





meme ee ween rome cconee esas 
(AAAs O88 RM BORER ORBEA 8 Ee 
e- 00ee 


gall edges are ) pesteo t- 







iy smooth 1 


in "Lew or Binder Case es nota > : = > 
ast l of the card lf Za 
/ d 


We want to Send SAMPLES FREE to Stationers or Printers 


This cut shows our Patent Lever 
Binder with lever closed, holding pack 
of cards firmly in our refillable case. 




















n their own office at their own desk. Wedon’t want 








you to buy ; fact, we won'teven esk you todo so,until you have looked into the 
merits of know well enough that no stationer will buy (, us unless we 
AE have t w, but we also know that this style of cards would not be selling 
: ; e trade, and used exclusively by a great many of the largest 





it f i, if our style of card was no better or different than the 


oe f 


The John B. Wiggins Company, 157:35'Wists" sane Chicago 


Engravers, Plate Printers and Die Embossers for the Trade 
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Read the Banners on the Cars 








LiSe CAR 9 2eape ety - INTERNATIONA 


Tor AR (SL GALLO Wile 
INTERNATIONAL CARD TIME BECORTE 


ae CARO TIME RECORDERS ‘ - . 
ro é€quMN t 3 ou 
STARS ROLBYCE & Cos OR 
#e¢ bab 


Tol WLINTIS STEEL COS PLAN 
AT SO. wOMica 


A60 MA th HO: 





They Tell The Story 


After trying all other makes and thoroughly testing all systems 
of time and payroll keeping, these big concerns bought 


INTERNATIONA! 
ROCHESTER CARD 
TIME RECORDERS 


and bought them by the carload, because they proved by 






IN 
Pry Rell Card: 





actual test to be 


LHF BESI IN THE WORLD 


We have equipped thousands of factories, stores offices and 













business houses, big and small, with more than 15,000 






















International Rochest 
Card Ti Wie k Corders om 
No ) i 
NAME 
And all are satished users. If there’s a leak in your payroll +“ 
we can stop it. That’s our business—stopping labor leaks 
that grow into dollars. Let us show you how we do it. Our [° Boimie 
2 
Time, Pavrol! } Nee; ~ ene ais b i , +6 
Booklets Are |} aso TT TS 
May we send you one r Glad to do it. Chey’re worth 
dollars to you. Write while you think of it. NOW. We 
will show you how you can cut your labor costs and swell 





your profits. A letter brings you the information. Do it now. 


International Time Recording Company 


181 Water Street, Binghampton, New York, U. S. A. 
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